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Soviet Gosstrach 


Running Insurance 
With Difficulty 


President Is a Political Person- 
ality, But Consults With 
Practical Underwriters 


FINDS GOING IS HARD 





A Snapshot of Insurance Situation 
Furnished to Correspondent 
by Visitor 





By Bela Deutsch, Budapest 


For six years the Soviet system has 
put its stamp on Russian economic “ife. 
Although we have as yet had no nor- 
mal commercial connections with that 


country, news often gets abroad of the 
situation there. According to a late 
report from Moscow, the government is 
about to issue a new gold coin worth 
ten peace rubles. A new and big ex- 
port bank is soon to be erected in order 
to lead the financial transactions con- 
nected with foreign trade. It is re- 
peatedly reported that the government 
will collect a loan within the country. 
The standing of Russian insurance mat- 
ters, however, was largely unknown, 
not only to the American reader, but 
also to insurance circles in the neigh- 
borhood of the Soviet state. 

_An insurance manager, just returned 
from Russia where he spent some weeks 
on an official errand, found the general 
conditions of life very unfavorable and 
precarious and in Moscow he noted 
great misery and incredible terror. This 
statement is not new, but his informa- 
tion regarding insurance matters will 
prove interesting. 


Men Who Run the Gosstrach 


The institution of insurance was highly 
developed in Russia before the war where 
some of the domestic companies had in- 
ternational reputations. For some time 
private insurance has been entirely sus- 
pended. Insurance companies have been 
seized, monopolized, retired,  expro- 
priated; their property has been taken 
by the State under several names and 
titles. They were superseded by a So- 
viet state office which enjoys all the 
favors of a monopoly. This office is 
called the “Gosstrach.” Its activity is 
aided by compulsory decrees. The 
president of the Gosstrach is a political 
personality, the so-called Soviet com- 
missioner, but the leadership of the ac- 
tual business is conveyed to some for- 
mer insurance company directors. 

As a rule, goods may be insured in 
Soviet rubles only, the maximum amount 
of a policy being from time to time 
regulated by decrees in each district. 
It is a general principle that only 75 
Per cent. of the real value may be in- 
sured, the parties, therefore, assuming 
one-quarter of the risk in all cases. 
Damages are appraised by the officers 
of the Gosstrach who never forget that 
they are state authorities endowed with 
tremendous power. Their conduct, 
therefore, is very arbitrary. As the 
losses and damages are restored by 
the state, and by a state where terror 

(Continued on page 27) 
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Yesterday Today 


PHCENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 


A corporation which has stood the test of time! 142 years of 
successful business operation. World wide interests. Absolute 


GAARA arene 


security. Excellent service and facilities. 


USUI US ve 


Fire, Automobile, Rents, Rental Values, Use & Occupancy, Tor- 
nado, Sprinkler Leakage, Explosion, Riot & Civil Commotion. 


PHCENIX 


Indemnity Company 
75 Maiden Lane, New York 


Automobile, Public Liability, Workmen’s Compensation, Bur- 
glary and Theft, Accident & Health, Golfers, Plate Glass. 
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SERVICE and BROKERAGE 
DEPARTMENT 
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CHAS. F. ENDERLY, Manager 
122-126 William Street, New York City 


FIRE—AUTOMOBILE—MARINE 





INSURANCE COMPANY OF 
NORTH AMERICA 


PHILADELPHIA 


The Oldest American Fire and Marine 
Insurance Company 
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INTERNATIONAL LIFE 


| 
| 
OF ST. LOUIS | 


| Insurance inforce - - $165,000,000.00 
New business1923 -_ - 60,000,000.00 
65% increase over 1922 


Good territory open in Ohio—Ind.—II|.—_lowa—Neb. and Kan. Liberal 
arrangements for standard or sub-standard business. 





J. L. Babler, 
Vice-Pres. & Gen’! Mgr. Agencies, 
St. Louis, Missouri. 

















Agree to a Plan for 
Permanent Pooling 
Company Records 


To Bring Together Experience on 
100% of Industrial Insur- 
ance in Force 


COVERS HALF POPULATION 


Central Committee to Collect Data; 
Dr. Louis I. Dublin in 
Charge of Work 





A plan has been worked out whereby 
the companies writing industrial business 
will continue on a permanent basis the 
pooling of their industrial experience which 
was done for a time under a temporary 
arrangement. This decision is of consid- 
erable importance because the effort to get 
the companies together on this matter dates 
back ten years. 

As now constituted the group of com- 
panies represents 100% of the industrial 
insurance in force in this country. The 
plan is to have a central committee com- 
posed of one representative from each of 
the industrial writing companies. Each 
member will turn over to the committee 
a tabulated summary of the current expe- 
rience of his company on industrial busi- 
ness on uniform forms and according to 
agreed classifications and methods. Dr. 
Louis I. Dublin, statistician of the Metro- 
politan Life, chairman of the central com- 
mittee and one of the prime movers in 
the effort to bring about the pooling of 
industrial experience, has this combined 
experience analyzed and tabulated in the 
Metropolitan statistical division, which is 
one of the most completely organized and 
equipped in the country. 

Expect Important Results 

These tabulations will represent the ex- 
perience on one-half of the population of 
the United States. chiefly in the cities, and 
all of the data will be primary source in- 
formation. The scope for special studies 
with this mass of material is practically 
limitless and will be of the greatest impor- 
tance in throwing light on future tenden- 
cies. Those chiefly responsible for the 
pooling of this experience look at the step 
in the broadest possible wav and see in it 
large possibilities for future good to the 
people at large through the accurate in- 
formation obtainable 

The results obtained while working 
under the temporary arrangement con- 
vinced the representatives of the compa- 
nies of the value and importance of con- 
tinuing the effort permanently. This pre- 
liminary work was chiefly devoted to an 
intensive study of the five year period, 
1916 to 1920 inclusive. This was of sne- 
cial interest and value because that neriod 
included the influenza and war experiences 
of the companies. It was the valuable 
results of this study that convinced the 
companies of the desirability of continu- 
ine the effort on a permanent basis. 

Introducing. a svstem of co-operative 
record keeping and reporting by the several 
companies was not easv to accomplish. 
The smaller comnanies had to develop a 
nlan of statistical investieation almost 
from the very fundamentals. Even the 
larger ones had to adant their own svs- 
tems of statistical procedure to one which 
would harmonize with the plans agreed 
upon. 
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WANTED 
—AN OPPORTUNITY 


The advertiser is a successful life insurance agency organizer and 
personal producer. 


My income for the past three years amounted to more than—1921— 
$15,900 (as manager and producer on salary and commission), 1922 
— $9,600 (strictly salary basis as manager), 1923——$13,700 (as man- 
ager and producer on salary and commission). 


For good and sufficient reasons which anyone entitled to know can find 
out, I want to stop working for other folks and go into business for 
the balance of my life for myself. 


I can produce business personally. I can organize territory and build 
agency business. I want to do just that thing. 





My personal record is clean. My business record will stand the closest 
investigation and produce favorable reaction. 


I am married. My health is good. I am 5 feet 11 inches tall. Weigh 
190 pounds and am insurable. 


I want to make more money. I want the opportunity and I will make 
good if I get the opportunity. 


Prefer Pacific Coast territory, but will go into any field where oppor- 
tunity exists. 


Any company interested can communicate with 


“GENERAL AGENT” 


The Eastern Underwriter 
86 Fulton Street 
New York 
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D. F. Appel President 
of New England Mutual 


ONE OF THE ABLEST EXECUTIVES 





Forty Years With Company; Retiring 
President Foster Made Chairman of 
Board of Directors 





Daniel F. Appel, senior vice-president 
of the New England Mutual Life, well- 
known and held in the highest esteem 
among life insurance men from one end 
of the country to the other, has been 
elected president of the New England 
Mutual Life. He succeeds Alfred D. 
Foster who has become chairman of the 
board of directors and chairman of the 
finance committee. 





D. F. APPEL 


Mr. Appel was born in Cumberland, 
Md., in 1857. From 1875 to 1885 he was 
a local agent in Pennsylvania of fire 
insurance companies and after that a 
special agent. When he was traveling 
in Indiana he was a fellow field man 
with a number of fire insurance spe- 
cials who have since reached the top 
in that end of the business, including 
the Kelsey brothers, J. A.; P. T., and 
H. N., each of whom is now head of 
a prominent company. J. A. Kelsey, 
general agent of the Tokio, said to The 
Kastern Underwriter this week: 

“Although many years have gone by 
since Mr. Appel was in fire insurance, 
I remember him well as one of the most 
popular and able of the fire insurance 
field men. His integrity was high.” 


Enters Life Insurance 


In 1885, Mr. Appel made the leap from 
fire to life insurance and became gen- 
eral agent in Indiana for the New Eng- 
land Mutual. It was everywhere in 
the state regarded as a fine appointment 
and Mr. Appel’s success in his new field 
was not long coming. 

In March, 1895, he was appointed 
superintendent of agencies and in 1905 
he was elected secretary. In 1908, he 
became vice-president. 

In life insurance Mr. Appel has been 
a strong, dominant figure, his career 
being marked by a high idealism. His 
lofty standards have been reflected in 
the fine type of men who compose the 
general agency personnel of the com- 
pany. In the Association of Life Insur- 
ance Presidents he has been a prominent 
figure for years. 


Mr.° Foster’s Career 


Alfred D. Foster is a Harvard grad- 
uate who also was graduated from the 
law school of Boston University. He 
practiced law in Boston and acted as 
counsel for the New England Mutual 
until January, 1895, when he was 
elected vice-president.. He was elected 
president in 1908. 

According to a statement of the com- 
pany the rapid growth of the business 
during the past five years has made 
necessary a change in the executive re- 
sponsibility. 








Big Applications | 
Recently Received by the 


Alabama 
California 


Illinois 


Louisiana 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Missouri 


Montana 
New Jersey 


New York 


Ohio 


Pennsylvania 


Wisconsin 





Prudential 


$100,000 Pres. Foundry Co. 


150,000 Woman of Wealth 
100,000 Oil Producer 


170,000 Pres. Candy Co. 
150,000 Mfr. Sewing Machines 
150,000 Owner Dep’t Store 
100,000 Realtor 

100,000 Sec’y Ins. Co. 


200,000 Oil Operator 
160,000 Mfr. Machinery 


115,000 Pres. Chemical Co. 
100,000 Mfr. Chemicals 


120,540 Executive Rubber Co. 
100,000 Pres. Dep’t Store 


200,000 Realtor 
200,000 Pres. Lumber Co. 
200,000 Pres. Auto Bodies Co. 


163,925 Executive Oil Co. 


150,000 Oil Operator 
100,000 Mfr. Metals 


200,000 Public Showman 


100,000 Woolen Mill Agent 
100,000 Executive Thread Co. 


200,000 Pres. Mines Co. 
200,000 Attorney 

200,000 Treas. Silk Co. 

200,000 Woman of Wealth 
200,000 Pres, Hosiery Co. 
200,000 Executive Soap Co. 
200,000 Investment Broker 
200,000 Capitalist 

200,000 Banker 

170,000 Bank President 
150,000 Real Estate Owner 
115,000 Pres. Specialty Co. 
102,700 Cotton Broker 

100,000 Dry-goods Dealer 
100,000 Dry-goods Dealer 
100,000 Dress Mfr. f 
100,000 Motion-Picture Star 
100,000 Pres. Fire Ins. Firm 
100,000 Importer and Exporter 
100,000 Mfr. Canning Machinery 
100,000 Banker 

100,000 Insurance Agent 
100,000 Mfr. Clothing 

100,000 Physician and Surgeon 


200,000 Pres. Metals Co. 
200,000 V. P. Metals Co. 
100,000 V. P. Metals Co. 
100,000 Woman of Wealth 


250,000 Executive Woolen Co. 
250,000 Executive Woolen Co. 
200,000 Lawyer and Realtor 
175,000 Salesman Steel Co. 
150,000 Mfr. Syrups 

150,000 Attorney-at-Law 
100,000 Pres. Seed Co. 

100,000 Woman of Wealth 


100,000 Pres. Motorcycle Co. 
100,000 Pres. Paper Co. 


The Prudential 
Insurance Company of America 
Epwarp D. Durrietp, President 
Home Office, Newark, New Jersey 








General Agents in 
Suit on Commissions 


McNAMARA VERSUS CERF 





Question of Commutation of Future Re- 
newal Payments Involved; Mc- 
Namara Gets Award 





A suit brought by John C. McNamara 
of Hall & McNamara, New York, gen- 
eral agents of the Penn Mutual Life, 
against L. A. Cerf, general agent for 
the Mutual Benefit, for renewal com- 
missions on business written by Mr. - 
McNamara when he was a member of 
the Cerf agency, was decided on Mon- 
day in the United States District Court 
for the Southern District of New York. 

The suit involved about $6,000 or $7,- 
000 and was based on the amount of re- 
newal commissions that would be due 
over the nine years period that renewal 
commissions were to be paid. This in- 
volved the commuting of the future com- 
missions and the trial judge, Judge 
Henry W. Goddard, took the position 
that renewal commissions could not be 
commuted; that an agent could not re- 
cover them until they had been paid; 
and he directed the jury to find a ver- 
dict in favor of Mr. McNamara for 
something over $200 together with in- 
terest, this being the amount of the 
commissions due at the time the suit was 
filed. 

The case involved several interesting 
features. It developed that Mr. Mc- 
Namara had never signed an agency 
contract with Cerf and in order to es- 
tablish the amount of commission due 
him there was considerable testimony 
on the amount of commission paid in 
the Cerf agency which was given as 
ranging from 45 per cent to 55 per cent 
of first year premiums with renewals of 
from 5 per cent to 7% per cent. 

Mr. McNamara’s attorney, Joseph A. 
Barrett, of Hunt, Hill & Betts, sought 
to collect the future commissions due 
on the legal doctrine of anticipatory 
breach, testimony being presented to 
show breach of contract. Judge God- 
dard held that the rule of anticipatory 
damages did not apply in this case and 
that the remedy was to sue for the com- 
missions if an when they were collected 
during the coming nine years. A de- 
cision that figured in the case involv- 
ing the doctrine of anticipatory breach 
was that of Moore vs. Security Trust 
& Life, 168 Fed. Rep. 496, growing out of 
the reinsurance of the Security Trust 
& Life in the Pittsburgh Life & Trust 
some years ago. 

_It developed in the case that the ques- 
tion of the commutation of renewal 
commissions has never been settled in 
past cases. There are decisions both 
ways as between the state and federal 
courts. Attorneys for Mr. McNamara 
announced that they would appeal the 
case on this question of commuting re- 
newal commissions and that the matter 
would be brought before the higher 
court. Cardozo & Nathan were attor- 
neys for Mr. Cerf. 





INCREASES INTEREST RETURN 


For the year beginning June 1, 1924, 
the rate of interest to be allowed on divi- 
dends left with the Massachusetts Mutual 
Life to accumulate will be at the rate of 
4.8% per annum instead of 434%, which 
has been the rate for a number of years. 
The rate of interest to be allowed on 
funds left with the company under the 
various optional methods of settlement will 
be 5% per annum instead of 434%, the 
rate previously allowed. The new rate 
basis provides for excess interest at the 


poy of 2% over the guaranteed rate of 
070. 





_A. E. Lafond, superintendent of agen- 
cies of the Security Life in Quebec, has 
obtained a leave of absence and will spend 
a year or so in Europe. 
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ASSETS LIABILITIES 
Mortgage Loans - - - $2,271,679.81 Policyholders’ Reserve $3,438,917.91 
Real Estate - - - - 956,890.25 Unearned Interest and 
Bonds- - - - - - - 135,000.00 Rents Paid in Ad- 
Cash in Banks at In- vance - - - - - - 41,241.87 
fereat « « « «+ « = 418,142.42 All Other Liabilities - 9,652.00 
Accrued Interest - - - 141,816.03 Capital 
Policy Loans and Pre- Stock - $820,000.00 
mium Notes Within Surplus - 824,434.05 
Reserve - - - - - 1 143,081.29 
Net Uncollected and De ‘Total Surplus for Pro- 
ferred Premiums tection of Policy- 

Within Reserve - - 67,636.03 holders - - - - -  1,644,434.05 
Total Admitted Assets $5,134,245.83 Total Liabilities - $5,134,245.83 
EXCERPTS FROM STATEMENT 
Insurance in Force — - - - = = = = = = §$28,681,647.00 
Increase in Insurance in Force - - - - - - 5,583,586.00 
(Gain during 1923: 24.2 per cent.) 

New Insurance Issued During 1923 - - - - - 8,562,125.00 
(Gain over 1922: 67.2 per cent) 

Total Admitted Assets - - - - - - - - - 5,134,245.83 
(Gain during 1923: 10.2 per cent) 

Total Premium Income - - - - - - - =- - 863,793.60 


(Gain over 1922: 19.9 per cent) 


Tete) ineeiee 0Ulc- lc Ml Se Ue le 


- - 1,325,351.40 
(Gain over 1922: 18.7 per cent) 
Total Payments to Policyholders Since Organization 1,901,112.86 





One Million Dollars deposited with the Treasurer of the State of Texas for the protection of 
policyholders which is the largest similar deposit ever made in Texas. 




















A. R. WILSON, President 








HOLT MASSEY, Secretary 
WILLIAMS & WILLIAMS, General Attorneys 


H. M. MINIER, Loan Inspector 
DR. CARL LOVELACE, Medical Director 
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Advisory Board of 
Allegheny County 


PITTSBURGH VIEW GIVEN 


N. E. Degen Says Canvass of General 
Agents Shows Big Majority 
Favoring Board 


N. E. Degen, vice-chairman and secre- 
tary of the Insurance Advisory Board of 
Allegheny County, which examines appli- 
cants for license to sell insurance and 
passes on its recommendations to the Penn- 
sylvania Insurance Department, advises 
The Eastern Underwriter that a year’s 
trial of the plan there has resulted in 
widespread endorsement from Allegheny 
County insurance men. He says the plan 
is no more perfect than was the first 
steamboat or the first automobile, but there 
are wonderful possibilities. Continuing, he 
says: 


“The advisory board in Allegheny Coun- 
ty, is composed of the general agents or 
managers respectively of the Columbia Na- 
tional, Aetna, Fidelity Mutual, Equitable, 
Berkshire, Metropolitan, United States 
Life. Each of these men also hold some 
office in the local underwriters’ association. 
One of the gentlemen until recently was 
president of the Pittsburgh Chamber of 
Commerce. He is also treasurer of the 
two large hotels here in Pittsburgh. I 
mention this one feature simply to show 
you that they are not idlers, but busy men 
of affairs. , 

“Colonel William S. McKee, a deputy 
from the insurance department, always 
meets with the boys. You will have no- 
ticed, therefore, that the companies repre- 
sented are large and small: stock and 
mutual, 


What Canvass Shows 
“A recent canvass of general agents in 
Pittsburgh shows them to be in a very 
overwhelming majority in favor of the 
local board. This advisory board spends 





Founded: 1867 





THE ASSETS 
OF THE EQUITABLE OF IOWA AMOUNT TO 
$51,704,266 


Not including the assets of friendliness, courtesy, cooperation, and 
integrity that assure new agents of the utmost consideration and assistance 
from Company and policyholders alike. 





Insurance in Force Over $350,000,000 


For information concerning contracts Address Agency Department 


Home Office: 
Des Moines 








from an hour and a half to sometimes three 

hours every Wednesday noon examining 
applicants. The deputy and two other 
members of the board examine applicants 
to sell industrial insurance. The balance 
of the board examines those who aim 
to sell ordinary insurance. At first there 
was some opposition to the advisory board 
on the part of a few Pittsburgh general 
agents. This opposition was largely over- 
come by inviting such general agents to 
attend the examinations. All meetings of 
the board are open to anyone who cares 
to attend. During the past year, home of- 
fice and agency officials from some of the 
largest companies in the country have 
attended the examinations and after in- 
spection have expressed themselves as in 
favor of the plan. 

“During the year 1923, more than 900 
men appeared before our Life Section of 
the advisory board for examination. Of 
this part 305 were sent back for further 
instruction; 225 of these applicants re- 
turned and successfully passed the ex- 


amination. The board recommended 59 
applicants be not granted licenses; and 
about 75 of the others failed to return for 
examination. 

“The type of the men appearing before 
the board for examination has very mate- 
rially improved during the year and the 
men recognize that they are much better 
posted, 


Some of the Questions Asked 


“Only simple questions are asked of 
the applicants such as the following: 

Are you familiar with the laws of the 
state with regard to rebating, twisting, 
ete.? Also with regard to misrepre- 
sentation, incomplete comparison? 

Explain an Ordinary Life policy; a 20 
Payment Life; a 20 Year Endowment; a 
Term policy. 

Does your company write a disability 
clause in your policy contracts? 

Can you explain when the disability 
clause becomes’ operative? Also the 
double indemnity clause? 

If the insured does not reserve the 
right of beneficiary and if later a neces- 
sity should arise for his borrowing upon 
the policy, how can he effect a loan? 


“If the applicant fails to answer two 
or three or more of these questions, then 
some member of the board takes him aside 
and instructs him on these points and 
sometimes asks him to return for another 
examination. With very few exceptions, 
they have been very glad and willing to 
do this. 

“If the statements are true that only 
a very small percentage of licensed agents 
remain permanently in the life insurance 
business, and that 10% of the licensed 
agents produce 85% of the business, then 
indeed is it high time that some action 
be taken to improve this condition. There 
are a few companies that are requesting 
each agent to go through an_ intensive 
training, but they are still in the very 
small minority. 


Says Good Service Is Performed 

“An advisory board, if properly func- 
tioning, performs a distinct service to the 
insurance fraternity. Such service is not 
elsewhere obtainable. We not only ask 
applicants for licenses to measure up to 
the ordinary standard and requirements, 
but they come back to us acknowledging, 
together with some of their managers, that 
our efforts and work have been educational 
and helpful along ethical lines. 

“In our work we aim to be helpful to 
the applicant and thus be of service to 
the agency and the company with which 
he connects himself. We are convinced 
that we help a general agent eliminate 
an undesirable or prospective agent when 
the agent discloses that he is absolutely 
unqualified to explain or sell life insurance 
to the average layman. This means a 
saving of time and money to the agent 
and to the agency. 

“While not within the scope of our 
duties, yet we teach them ethical subjects 
and practices, and ask them, each and all, 
to become members of the local associa- 
tion, giving them the best of reasons why 
it is worth while to join the local under- 
writers. 


“The Board is absolutely impartial and 
(Continued on page 8) 





KANSAS CITY LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


Extracts from Financial Statement Decembér 31, 1923 


ASSETS 


First Mortgage Real Estate Loans................-eeee- $20,091,533.32 


fans to Policyholders 
Real Estate Owned 


reported 


NERO va dace chs fencas 


Credits and Deductions 


Admitted Assets 


Number of Policies Outstanding 
Insurance in Force 
New Business 1923 


C. N. SEARS, 


Secretary 


Accrued Interest on Investments 
Reinsurance due from other Companies 


Market Value of Stock over Book Value 


SAGE Aa Se Srpeanes Aer ates 6,029,741.27 


866,907.30 
618,965.00 
20,361.60 
961,103.86 
Se ee eee 710,651.28 
on losses 
25,000.00 
1,540.00 
814,071.51 


Te er Tere $30,139,875.14 


122,737.92 


Tea ee AO Sr) $30,017,137.22 


LIABILITIES 


Legal Reserve for all Bénefits............ccccccccsecces $24,706,082.87 
Present Value Installments, Death Claims and Disabilities | 277,423.11 
Reported Death Claims 2. .....ccccveccccscceteosnccsose 201,548.55 
S6t Astle 166 1020 NANO Re oc cc ccc ccrssweccetineasivinneeeas 175,000.00 
Interest and Premiums Paid in Advance..............-: 190,912.69 
Commissions due when notes paid.............---+-: 22,565.53 
Unpaid accounts and Dills............cceeeeresecesseence 22,430.79 
Accrued Agency Conference Expense............+++565 25,000.00 
Pal th Cage ofc SoG nd cnt es biden Fes $500,000.00 
Surplus Assigned to Annual and Deferred 
DWIeN PONCE 660i co ewres ceten scan 1,912,506.16 
Unassigned SUIDIOE 660 ec. cece ccecvceess same 1,983,667.22 
Total Surplus to Protect Policy Contracts............++. 4,396,173.38 
WOVEALS o ovmoccccics Koae ha ees Rie as ek Re $30,017,137.22 


ORGANIZED AND DOING BUSINESS IN TWENTY-EIGHT STATES 
BUILDING A NEW HOME OFFICE AT 3520 BROADWAY TO BE OCCUPIED EXCLUSIVELY BY THE COMPANY 


BUILDING A COMPANY TO MEET THE HIGHEST IDEALS OF INSURANCE SERVICE 
OUR LOYAL SALES FORCE ACCOMPLISHING GREATER RESULTS EACH YEAR 


J. B. REYNOLDS, 


119,986 
$261,572,455.00 
59,554,417.00 


President 
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I. K. SCHWARTZ 


takes pleasure in announcing his appointment as General 
Agent for the State of New Jersey for the 


International Life Insurance Company 


St. Louis, Missouri 


Offices at 45 Clinton Street, Newark, N. J. 


Telephone Mulberry 5050-1 


This Agency is splendidly equipped to give service on 
surplus and sub-standard business written in the State of 
New Jersey. 


Liberal first year and renewal commissions guaranteed 
by the Company. 


No reduction of commissions on account of age or 
amount of insurance. Commission paid on extra premium 
charged for sub-standard risk except for occupational 
rating. 


Completely equipped offices in Jersey City and Newark, 
for the examination of business written in the State of 
New Jersey. 


Assets December 31,1923 - - - - - - - - - --=- = $23,121,757.58 
Insurancein Force- - - - - - - - - = - =.=. = 162,309,900.00 


Increase in Insurance in Force during 1923- - - - - - 18,219,264.00 
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Pacific Mutual Gets 
Out Sixty New Forms 


LONG ENDOWMENTS FEATURED 


Has Limited Payment to Age Sixty Re- 
gardless of Age at Issue; Other 
New Contracts 


The Pacific Mutual Life of California 
has sent out to its field representatives a 
new edition of policy forms comprising 
sixty different plans of insurance protec- 
tion. In explaining the aims of the com- 
pany in putting out its new line of  poli- 
cies, Alfred G. Hann, actuary of the 
company, said to The Eastern Under- 
writer : 

“Protection for one’s dependents when 
one dies is, of course, vitally important; 
but how about protection for oneself while 
one lives? How about the continuance of 
one’s income should one, as the result of 
sickness or accident, find oneself unable 
to work for a time, or possibly for the rest 
of one’s life? How about making sure of 
the continuance of one’s income when one 
reaches that time of life when leisure and 
comfort will mean so much? 

“To put the thing compactly, if one is 
interested in personal insurance protec- 
tion (and who is not now-a-days?) ,why 
not get all there is of it? Why not have 
complete personal insurance protection 
protection against the loss produced by 
sickness, accident, permanent total disabil 
ity, old age or death?” 


Payments Cease at Sixty 


The long term endowment has been 
made a feature of the new plans. [:ndow- 
ment contracts to mature at age sixty or 
at age sixty-five are offered on either the 
annual dividend or the non-participating 
plan. A variation of the long term en- 
dowment is the company’s twenty payment 
endowment at age sixty-five. 

Another attractive plan is a limited pay- 
ment life policy under which premium pay- 
ments come to an end at age sixty, re- 
gardless of the age at issue, and which, 
like the long term endowment contracts, is 
offered on either the annual dividend or 
the non-participating plan. 

A contract that will meet the wishes of 
many a prospect is the company’s insur- 
ance with life income policy. Under this 
contract insurance protection is provided 
until the insured reaches sixty or sixty- 
five, as may be preferred, at which time a 
monthly income commences and is paid to 
the insured during life. Under the con- 
ditions of this policy payments equal to 
the amount of the insurance protection 
which is the commuted value of the in- 
come payable at maturity—are guaranteed. 

A complete and attractive line of annui- 
ties is included with which, in addition. to 
the usual life annuity, are to be found a 
cash refund annuity, guaranteeing the 
payment of an amount at least equal to 
the purchase price, together with a de- 
ferred annuity (giving the selling title of 
“Life Income Bond’), providing a_ life 
income payable monthly commencing at 
age fifty-five, sixty, sixty-five or in fif- 
teen years following the date of issue, just 
as may be preferred. 

“The markedly more liberal conditions 
under which permanent total disability 
benefits are granted call for a special men- 
tion,” explains Actuary Hann. “Not only 
does the agreement provide for the com- 
mencement of a monthly income, to be 
paid for life, and for the discontinuance 
of all further premium payments, imme- 
diately upon receipt of evidence that the 
insured has become permanently or totally 
disabled; but a total disablement obtain- 
ing for ninety days, the loss of sight, the 
amputation of hands, feet, or a hand and 
foot (regardless of whether an accident 


or an illness brought it about), will be 
considered as permanent total disability by 
the company.” 

Settlment options, providing for the re- 
tention of the death benefit at interest or 
for payment in instalments, all under con- 
ditions which to the fullest possible extent 
safeguard the beneficiary, have been in- 
cluded under all contracts in which the 
death benefit is basically to be paid in one 
sum. These settlement options have also 
been made available to the insured for 
the payment of an endowment benefit. 
Excess interest earnings are provided for, 
regardless of whether the policy itself is 
issued on the annual dividend or the non- 
participating plan. 

The company’s accident and sickness dis- 
ability and accidental total loss benefits are 
obtainable in conjunction with any of the 
new edition life or endowment contracts. 
The sickness disability benefits have been 
liberalized in that no reduction in the 
monthly income is made during convales- 
cence following house confinement. 


Aetna Life Figures ; 
The combined annual statement of 
the Aetna Life Insurance Company and 
Affiliated Companies; the Aetna Casu- 


alty & Surety Co and the Automobile 
Insurance Co., follows: 

"Wate: wee «5 sii ate ee tia ys ran oes $260,152,433 
Total surplus to policyholders ....... 38,625,875 
"Feeah WiCOMe 1 FIGs csv eccucidusccss 108,277,180 


Paid policyholders since organization 562,338,293 


The 74th annual statement of the 


Aetna Life follows: 

Life, accident and health, lability and 
workmen’s compensation insurance, life, 
accident and health group insurance: 
NEED bs 25% eC Ra EA cae oe oR Lae ME poe eR $224,647 ,296.06 
I: icWacdcadaneds dase h oid xeney 196,863,406.92 
Surplus to policyholders ...... eee 27,783,889.14 
Increase in premium income 7,377,251. 
FWCLERSE: 11 ASOEES 05s ceiscvcscenners 17,605,517.00 
Increase in surplus to policyholders —_2,558,666.00 
Increase in life insurance in force .. 259,560,242.00 
New life insurance paid for in 1923.. 511,610,544.00 
Life insurance in force Jan. 1, 1924. .1,593,588,750.00 


Payments for taxes in 1923 ...... 1,742,987.09 
Payments to policyholders during 
WOE Sep evirwecneseccasenseas . 37,043,588.00 


Paid policyholders since organiz: ation 492,917 232.00 


The 17th annual statement of the 
Aetna ( well & Surety ( —— : 
Assets aoe Pee . .$18,999,653.13 
AS ger eee rere reer herr rere 12,684,414.75 
Surplus to polic VNOMICTE 2. cccsccee 6,315, 238.38 
Increase in premium income ...... 1,850,623.00 
PUN OME Tb. GUBMES 5 soo cccc ccrancnccawe 2,460,353.00 
Increase in surplus ... 707 ,760.00 


The 11th annual statement of the 
Automobile Insurance Company: 


Assets sae seth SS ¥44 Mase oo haeRnRKapKese $16,505,486.30 
Liabilities RWG SE Rake ae ae ae Loon 11,978,738.89 
Surplus to policyholders ............ 4,526,747.41 


Increase in premium income 
BIORODGD 10) BOOOUS ecko ccc censicececses 
Inerease in surplus 


ie taees 7 994,624.00 
3,871,498.00 
264,263.00 


OPENS AT CHATTANOOGA 

\ district agency of the ordinary life 
department has been opened at Chat- 
tanooga, Tenn., by the Independent Life, 
of Nashville. This office will be in charge 
of U. S. Garrett, as district age ncy man- 


ager, assisted by his son, J. D. Garrett, 
as special agent. 





George Washington Life 


Insurance Company 
Charleston, W. Va. 
presents opportunity for liberal 
contracts covering definite territory 
with Home Office registry and with 
power of appointment of  sub- 

agents. 

The States of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 


Address 
ERNEST C. MILAIR 
Vice-President and Secretary 











CAPABLE POLICY- 
PLACERS 


Can always S a satisfactory opporrenity 
for work with this wy in goo ter- 
ritory—men who ean collect the premiums 
as well as write the applications. Why 
not make inquiry sow? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 
Address: 
ALBERT E.AWDE, Supt. of Agencies 























Build Your Own Business 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
IOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1650 




















HOME LIFE 


INSURANCE CO. 


NEW YORK 


WM. A. MARSHALL, 
President 





The 63rd Annuaj Report shows: 


Premiums received during the 
year 1922 
Payments to Policyholders and 
their beneficiaries in Death 
— Endowments, Dividends, 


te. 
Amount added to the Insurance 
Reserve Funds 
Net interest Tneome from Invest- 
GI ccdccscatacénvdccccenccesccees 
($722,352 in excess. of the amount 
required to maintain the reserve) 
Actual mortality experience 52.87% 
of the amount expected. 
Insurance in Force...... asenennne $232,163,682 
Admitted Assetg ...............- 46,253,719 





For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Br_adway New York 





Are You Big Enough 


to consider an attractive manager’s 
contract for Boston, Massachu- 
setts? 
An Eastern Life Insurance Com- 
pany with a reputation for square 
dealing and real co-operation with 
its agency force has a_ splendid 
opening for a man who is energetic, 
level headed, ambitious and capa- 
ble of handling and inspiring other 
agents. 
If you are the right man, a Home 
Office official will conduct all nego- 
tiations in a strictly confidential 
manner. 
Address Agency Department, 
c/o The Eastern Underwriter. 

















Cc 
AE: tm ke 


GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 


WILL PAY THEM WEL 




















THE EUREKA LIFE INSURANCE COMPANY 
BALTIMORE, MARYLAND 
Incorporated 1882 


Issues all modern forms of Life Insurance, including Industrial, Ordinary 


and 


Group 


7. C. MAGINNIS, President 














PROSPECTS | 





We are giving them to our salesmen at the rate of 


40,000 PER YEAR 





Established 
1879 





We Help Our Salesmen 


BANKERS LIFE COMPANY 


Des Moines 





Geo. Kuhns 
President 
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Sixteen Million a 
Day Sold Last Year 


AVERAGES $50 PER PERSON 





Year 1923 Set New High Records With 
Sectional Increases from 14%, 


to 21% Over 1922 





More than $5,833,000,000 of insurance 
was sold by companies doing about 80% 
of the legal reserve ordinary business 1n 
this country last year, according to fig 
ures of the Life Insurance Sales Re- 
search Bureau of New York, which is 
an average of about sixteen million dol 
lars of imsurance sold per day, or an 
average amount of new insurance bought 
from the forty-eight reporting com- 
panies of nearly fifty dollars per per 
son in the entire population. 

The amount of new business paid for 
in December, 1923, rose to $591,013,000 ; 
that is, 23% over the November figures, 
but this was only about the normal 
seasonal raise from November to De- 
cember, due to the special efforts of 
the agents to get first payments on is- 
sued policies before the close of the 
year. The increase over December, 
1922, was 19%, or the same as the aver- 
age increase for the year as a whole. 

In the eight divisions into which the 
Bureau has divided the country, sales in 
1923 increased from 14% to 21% above 
the 1922 figure. This shows how well 
the total increase was distributed over 
the entire country. Only three states did 
not exceed their 1922 record. These 
three were Arizona and Montana, in 
which 98% of the 1922 volume of busi 
ness was done, and South Dakota in 
which the volume of business was exact 
ly the same in the two years. The max- 
imum increase for any state was shown 
by Florida where sales were 38% over 
last year. 

Taking the country as a whole the 
bureau finds that in every month of 1923 
sales were higher than in the corre 
sponding month in 1921 or 1922, the only 
other years for which monthly figures 
are available. The increased sales of 
life insurance are a reflection of the 
prosperity of general business in 1923; 
of the ever increasing appreciation by 
the public of the uses and value of life 
insurance; and of the development of 
new uses for life insurance, such as in- 
surance to pay off inheritance taxes, in 
surance to protect a business in the 
event of the death of an important of 
ficer or partner, and insurance to pro 
vide a fixed income to the beneficiary. 





KANSAS CITY LIFE’S YEAR 





Company Experienced Substantial Gains 
in All Departments; Now Has 
in Force $261,572,455 





The Kansas City Life made excellent 
gains in all departments last year as 
shown by the company’s annual state- 
ment just issued. New paid for business 
exceeded $59,550,000. The company’s in- 
surance in force amounted at the close 
of the year to $261,572,455, which was 
a gain for the year of over $26,968,000. 

The assets of the company likewise 
show a substantial increase, amounting 
at the close of the year to more than 
$30,000,000, an increase of well over 
$4,000,000. The total surplus for the 
protection of policyholders was $4,396,173, 
being an increase for the year of 
$652,676. 

-The Kansas City Life is now doing 
business in twenty-eight states. At the 
recent annual meeting of the company 
all the officers were re-elected including 
President J. B. Reynolds, vice-presidents 
Wood Arnold, E. S. Villmoare, D. T. 
Torrens, J. F. Barr, C. P, Carroll; Sec- 
retary C. N. Sears and Treasurer T. fe 


Green. . 


OPENS AT NEW BRUNSWICK 

The Prudential has made a new 
superintendency at New Brunswick, N. 
pia and has appointed to fill the place 
Lewis J. Hayes, formerly superintendent 
at Dover, Del. r. Hayes made an ex- 


cellent record at Dover. 


LINCOLN NATIONAL MEETINGS 





First Sectional Gathering of Agents at 
Home Office; President Hall 
Speaks at Banquet 


The three-day sectional meeting for its 
agents from northern Indiana, western 
Ohio and Michigan was held in the home 
office of the Lincoln National Life of Fort 
Waynes Ind., on January 21, 22 and 23. 
About sixty agents attended the educa- 
tional sessions. 

Vice-President and Manager of Agen- 
cies Walter T. Shepard delivered the open- 
ing address, in which he paid tribute to 
those agents who had a part in rolling up 
$112,000,000 of paid for business in 1923. 
He said that the relations between the 
home office and the field were upon a 
fifty-fifty basis and that the home office 
colud assist the men in the most genuine 
way if the field force would co-operate 
to the best of its ability with the home 
office. Superintendent of Agencies A. L. 
Dern was in charge of the educational 
program. Dr. W. E. Thornton, medical 
director, spoke on urinary impairments, 
and Auditor J. J. Klingenberger told of 
the value and functions of a number of 
the company’s forms. 

President Arthur F. Hall delivered the 
principal address at the banquet held on 
Tuesday evening. He told of the great 
scope of the activity of life insurance to- 
day and of the place it had taken in the 
business world. He urged Lincoln Na- 
tional Life agents to give care in their 
selection of business and to use every 
effort to conserve their business because 
of its dollars and cents value to them and 
its importance in maintaining the good will 
of the community. 


AMERICAN OF DETROIT 


The American Life of Detroit, which 
wound up the year with assets of more 
than $8,000,000, had an unusual year. 
Its lapse termination was long 5.659%, 
and the total terminated from all causes, 
including lapse, surrender, expiratory, 
maturity and death, was only 10.39%. 
The companv has outstanding insurance 
of over $66,000,000. The net gain in in- 
surance in force during the year was 


$5,580,161. 


ALLEGHENY BOARD 
(Continued from page 5) 


shows no favoritism. It is fair to each 
regardless of the company whom he may 
represent, whether old or new, big or lit- 
tle, stock or mutual. We know of but 
only one criticism which has arisen for 
which there is no justification at all, and 
that has emanated from a general agent 
or manager of .a company writing indus- 
trial insurance, hut even they should be 
satisfied that our purposes will, in the long 
run, be for their everlasting benefit.” 

















Japanese Earthquake 


Robert Bruce McKinnell, a 
Director of Lane, Crawford and 
Co., Limited, of Yokohama, was 
killed in the earthquake and his 
papers destroved. His widow 
would be grateful for informa- 
tion as to any insurance on his 
life or property that may exist. 


Dixon & Hunt, Solicitors, 4 
Verulam Buildings. Gray’s Inn, 
London, W. C. 1. §87 D 








FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, Iowa 











ORK for 

year besides mere commis- 

sions and renewals. Let 
your Surplus and Substandard 
business send you to Havana 
with the Missouri State Life 
Quarter Million Club. 


something this 


This Company writes Standard 
and Substandard Life insurance, 
Accident and Health insurance, 
Group insurance, Group Accident 
and Sickness insurance. We pay 
extra liberal first-year commis- 
sions and guaranteed non-forfeit- 
able renewals on brokerage busi- 
ness in territory handled by our 
Branch Offices. Make this the 
greatest insurance year you ever 
had—with a big vacation at the 
end of it! 


Life Insurance in Force 
December 31, 1923 


$475,735,998 Missouri State 
New Paid For Business 1923 i 
ew Paid For Business 1923 Life Insurance Company 


M. E. Singleton, President 


This includes Group, Home Office: Saint Louis 


Revivals and Increases. 


Life Aovidbeet Health Group 
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Shows Bigger Results 
With Trained Agents 


PHOENIX MUTUAL EXPERIENCE 








President Holcombe Says 250% More 
Business Is Now Written With 
One-quarter of Agents 





In his annual report President John 
M. Holcombe of the. Phoenix Mutual 
Life called attention to the fact that to- 
day the company is writing 250% more 
business than it was ten years ago with 
only 25% of the number of agents it 
then had in the field. President Hol- 
combe’s report follows: 

The financial report of the Company 
for this, its seventy-third year of life 
and. service is presented herewith. In 
brief it may be said that the results of 
the year have been satisfactory, show- 
ing gains in membership, income, re- 
sources, and financial strength, for the 
contingency funds representing the sur- 
plus have been materially added to. 
The assets increased during the year 
by more than six and a half million dol- 
lars—a greater increase than has oc- 
curred in any previous year. 

This increase in assets has been in- 
vested with care and in accordance with 
laws regulating the investments of life 
insurance companies. More thin two 
millions of dollars were utilized in the 
purchase of government, railroad and 
public utility bonds, at prices that will 
yield an average income of better than 
54%. Three and one-half millions of 
this increase have been invested in 
mortgage loans, some of them on prop- 
erties in cities where the Company has 
been long represented and where the 
conditions are thoroughly understood; 
and many loans have as usual been made 
on farming properties, in which line of 
investment the Company has been suc- 
cessfully engaged for more than fifty 
years. 


Effect of Farm Conditions 


Owing to a series of crop failures, 
principally in the Northwest, some of 
our borrowers have been unable to meet 
their obligations and foreclosures have 
been necessary to protect these invest- 
ments. With a return of normal con- 
ditions, it is reasonable to expect an in- 
crease in the value of these properties; 
and in any event, should there be some 
loss not now anticipated, it is more than 
covered by a contingency fund set aside 
for this purpose, while future sales of 
these properties may turn temporary 
losses into final gains. 

The financial strength of the com- 
pany cannot be questioned, and it will 
therefore be interesting to dwel! on 
what has been done in the field of ser- 
vice. Ten years ago, after a careful 
study of the situation, and a realization 
that the new membership which was 
desired would in the end be more profit- 
able if secured with discrimination by 
professionally trained representatives 
than if placed on the books in larger 
volume by untrained and inexperienced 
men, the following announcement was 
communicated to the company’s repre- 
sentatives and to the public: 


For Trained Agents Only 


(1) That the business of selling life insurance 
is a real profession and that those who 
enter this profession should be of the 
highest type of men. 

(2) That this business, great and good as it 
has been, can be made better, and that it 
will be a greater and better business only 
when home office and field unite in a real 
program to make it better. 

(3) That when home office and field unite to 
eliminate untrained, unsuccessful and part- 








MASSACHUSETTS 


LIFE INSURANCE COMPANY 
of Springfield, Massachusetts 
Incorporated in 1851 








MUTUAL 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 








JOSEPH C. BEHAN, Superintendent of Agencies 




















time men and make it impossible for eco 
to obtain commissions, the business will then 
become a real profession, thereby trans- 
ferring the tremendous expense of supervis- 
ing a large group of inefficient men to an 
investment ot time and money toward the 
development of only high-grade, succes ssful 
salesmen, 

(4) And finally, we are led to practice what we 
preach and ssohe a definite start toward 
faithfully carrying out our part of this 
program, 

It is unnecessary to describe the va- 
rious steps which required time to take, 
courage to pursue, and patience to 
watch. Nothing was done hastily or in 
a manner to work hardship to faithful 
representatives. Examination is now 
made into the health, mentality, morality 
and education of each prospective sales- 
man for the Phoenix Mutual, and each 
is required to take a course of instruc- 
tion either for three weeks of hard 
study at the home office or for a longer 
period in some other educational center 
furnishing an equivalent preparation ; 
he is then placed under the supervision 
of a manager who continues the edu- 
cation in actual practice. 


Equipped as Counsellors 


All this is done with the intent that 
every Phoenix Mutual salesman shall 
be in character and equipment a 
“Counsellor” fitted to give to the public 
that service which will enable the indi- 
vidual who needs life insurance to se 
lect wisely the kind of insurance and 
the company which will safely and lib- 
erally guard his needs. 

It was at the outset felt that the num 
ber of salesmen and cost of supervis- 
ing inefficient men could be cut down 
without necessarily reducing the amount 
of business and the results of ten years 
have proven the correctness of this rea- 
soning as may be seen from the follow- 
ing table: 

No. of Agents 


Year Employed 
1913 1700 
1923 aaa 


Amount of Ins. Amount of Ins. 


Paid for In Force 
$21 388,000 $156,000,000 
52,000,000 370,000,000 


This means that with less than 25 per 
cent. of the number of agents working 
during the last year, nearly 250 per cent. 
of the amount of insurance written 
ten years ago was produced, and that 
the amount of insurance in force is 
nearly two and a half times that which 
was on the books ten years ago. 





THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract. 
HOME OFFICE 


ORGANIZED 1850 


105-107 Fifth Avenue 





New York City 








While building up the character of 
our representatives in the field, we have 
at the same time been improving our 
physical equipment. Since we started 
ten years ago we have been forced to 
erect a new and larger home office build- 
ing where we can more efficiently carry 
on the broader service to agents and 
policy holders that our new plans re- 
quire. Almost all of our branch offices 
in the field have been remodeled and re- 
furnished in a manner to comport with 
the growth and importance of the com- 
pany. 

At the home office we have initiated 
a sales service for the benefit of all our 
field men which has been found of very 
great value not only to beginners, but 
equally to those of greater experience. 

And in all these efforts our field men, 
recognizing what we have done for the 
business of life insurance and for the 
Phoenix Mutual are co-operating with 
the home office in placing this service 
before the public in a manner that en- 
ables us to start 1924 with plans under 
which we can write insurance at a lower 
cost of distribution than has even been 
accomplished by the company before. 

While it was not expected that the 
financial results from the adoption of 
these plans would be immediately rec- 
ognized, it is most gratifying to record 
that in both 1922 and 1923 the company 
made increases in its dividend scale, 
and that the returns for last year have 
warranted a third increase. 

This new scale of dividends will re- 
sult in a larger distribution of dividends 
to policyholders than the company was 
ma <ing before the war and influenza re- 
quired the general reduction in divi- 
dends of almost all life insurance com- 
panies, 

Although the company has taken ac- 
count of this increased dividend declara- 
tion in its liabilities, the surplus, or con- 
tingency funds, was increased by over 
half a million dollars. On the whole, 
therefore, it may be said that the condi- 
tion and outlook of the company in all 
branches of its business are better than 
ever before. 





NEW HOME OFFICE BUILDING 

The Guarantee Fund Life Association 
of Omaha will dedicate its new home of- 
fice at 18th and Douglas Streets, Omaha, 
in July or August of this year, at which 
time a general convention of its field 
men will be held. 


—— 


Metropolitan Takes 
Up New Health Work 


APPOINTS DR. WADE WRIGHT 





Member of Harvard Medical School 
Faculty to Organize Industrial 
Hygiene Surveys 





The Metropolitan Life is preparing to 
launch a new program of activity in the 
field of industrial health with special ref- 
erence to employment conditions and plant 
hygiene. ‘To organize for this work the 
company has appointed Dr. Wade Wright 
an assistant medical director. Dr, Wright 
is a specialist in the field of industrial 
hygiene and is at present instructor on this 
subject in the Harvard Medical School. 
He will resign this position to take up his 
new work tor the Metropolitan Life at 
the end of the school year. 

Dr. Wright’s work will be largely in 
making surveys in the field of industrial 
hygiene and preparing literature having 
to do with the preventive side of industrial 
health, One of the features of the plan 
will be the collection and study of sick- 
ness experience in the individual groups 
making up the group department of the 
company. Surveys will be made of the 
places of employment in connection with 
these studies and reports made on the san- 
itation of the plant. 

The new program will add another step 
to the already comprehensive welfare work 
of the Metropolitan, but it also will make 
practical application to the company’s 
business of the knowledge already available 
on the subject of industrial hygiene. Dr. 
Wright has had a great deal of experience 
in this line of work and he is well known 
as a specialist in this field. 


NEW BEDFORD LIFE ADS 


Offices There Took Entire Page in Local 
Paper on Insurance Day in 


Thrift Week 





Life Insurance Day during Thrift Week 
was celebrated in New Bedford, Mass., 
and one feature of it was an entire page 
of life insurance advertisements in the 
New Bedford “Evening Standard.” A list 
of those advertising follows: Bert Swift, 
Walt Barney, D. Howard Nolan, Metro- 
politan Life; V. K. MacLeod, Mutual Life; 
Goddard, Case & Borden, Travelers and 
Provident Mutual; “Win” Bassett, New 
England Mutual; J. Edwin Jones, John 
Hancock; James Henshaw, Aetna Life; 
Harry L. Pople, Mutual Benefit; Milton 
H. Goshien, New York Life; Harry W. 
Porter, Boston Mutual Life; Henry L. 
Mackie, Prudential. 

A radio talk on life insurance was given 
by Bert Swift, well-known New Bedford 
insurance man. His talk was short and 
concluded with the following paragraph: 

“To the men radio listeners who are 
interested in beautiful woman, let me say 
that a life insurance policy may remove 
that wrinkle from your wife's forehead.” 


“THE COVERED WAGON” 


An unusually interesting brochure, called 
“In the Days of the Covered Wagon,” 
and telling the story of St. Louis and its 
remarkable growth, has been sent out by 
Manager S. L. Morton, of the Connecticut 
Mutual, St. Louis. It is delightfully il- 
lustrated in the wood cut manner by Frank 
Nuderscher, Missouri artist. 


aa 








proposition. 
Address, 











| PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 
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To Be Banker as Well 
as a General Agent 
HOLLANDER’S NEW VENTURE 


Organizes Gramercy Finance Corpora- 
tion; Leases Building at 12 
West 28th Street 


Adolph Hollander, general agent of the 
Equitable Life Assurance Society, has or- 
ganized the Gramercy Finance Corporation 
which will do an industrial banking business 
beginning March | Mr. Hollander has 
leased for a long term thé building at No. 
12 West 2Sth Street, near Broadway, where 
the Gramercy Corporation will occupy the 
ground floor and the Equitable agency 
will occupy the second and third floors, 
with an entrance from 1170 Broadway. 
The officers of the Gramercy Finance Cor 
poration are Adolph Hollander, president ; 
Leslie C. York, vice-president; O. W. 
Kleppe, secretary; Ralph Borum, assistant 
secretary, and Dennis J. Cronin, cashier 

Mr. Hollander entered the life insurance 
business with the Equitable about fifteen 
years ago. His success was so continuous 
that in 1920 he paid for $5,020,000 with 
the Equitable and in addition wrote a vol 
ume of health and accident insurance repre 
sented by more than $100,000 in paid 
premiums. On January 1, 1921, hé started 
to build a general agency. In three year’s 
this has reached the $10,000,000 class. 

Mr. York has been with the [quitable 
fifteen years. About four months ago he 
resigned as superintendent of agencies to 
become associated with Mr. Hollander. Mr 
Kleppe was also with the Equitable, spend 
ing about thirty years in its service. He 
resigned his position as agency secretary 
at the home office in November. Méssrs 
Borum and Cronin were with the Morris 
Plan 

Under the new arrangement Mr. Hol 
lander gives Mr. York full direction of 
the agency, while the former will be the 
guiding spirit of the banking business. 
The Gramercy Finance Corporation will 
have a strong directorate, including a 
number of leading manufacturers; and it 
will mean a widened scope for the life 
insurance general agency, giving it numer- 
ous new contacts. 


GREAT SOUTHERN’S GROWTH 


President Seetesiend Tells How Com- 
pany Grew to Have $115,000,000 
in Force 


In his annual message to the field rep 
resentatives of the Great Southern Life, 
President E. P. Greenwood in discuss 
ing the development of the company 
Says: 

“Our company was organized and 
chartered in Texas in 1909, and began 
writing business November of that 
year. Therefore, it is slightly more than 
fourteen years old. At the close of 
1909 it had a capital and surplus. of 
$592,202; today its capital and surplus 
is, practically speaking, $1,200,000.° Its 
gross assets were then only $602,000; to 
day it has, in round numbers $14,000,000; 
practically $9,000,000 of. which is in- 
vested in real estate mortgage loans in 
the territory where we do business, thus 
playing a part in the upbuilding and 
financing of the growth’ and develop- 
ment of the country. At the close of 
the first year in business the com- 
pany had less than $1,000,000 of insur- 
ance in force; today it has in excess of 
$115,000,000. Such has been ‘the growth 
and development of the company with 
which you are connected, and we give 
you these figures briefly, believing that 
you, like ourselves, will experience a 
feeling of pride and satisfaction because 
of these achievements. 

“Originally, the company confined its 
operations to Texas, which state, of 
course, still holds le: adership in volume 
of business, as well as in the amount 
of funds invested, but from time to time 
its field operation has been extended to 
other states, and is at the present time 


licensed to do business in Texas, Okla- * 


homa, New Mexico, Louisiana, Arkan- 
sas, Mississippi Missouri and Kansas.” 


THE EAS’ PERN UNDERWRITER ~ February 1, 1924 











AETNA SETTLES CLAIMS [-—— 





Insurance on the life of the late mayor 


of Yonkers, Walter M. Taussig, has been 1846 
settled by the Aetna Life which held four Th 
policies and which will pay $25,000 in cash e 


on one policy and annuities amounting to 
about $3,000 a year on each of the three 


$ | > > . > > > or Py . j D: 
ues pois held Setdement wie oot | Connecticut Mutual Life Insurance Company 


still in negotiation. Mayor Taussig com- ° 
mitted suicide. Hartford, Connecticut 
KANSAS CITY LIFE BUILDING 
The new $1,000,000 home office of the 


Insurance in Force (Dec. 31, 1923).............. $493,104,545.76 


Kensas ‘City Lite being erected on Total AdmittedtAssets. «6.25 6h ia we oe eweeinn Sk 110,333,136.94 


sroadway, the main thoroughfare of 
Kansas City, is progressing rapidly and 





will be ready for occupancy June i. The Policy Reserves, Company’s Standard (higher than that 
building will be occupied exclusively by _ required by any State) Come rere reer ere ee errors reser eeeees 
the company. The building is in the Dividends on Deposit with -Interest...........ccccccsecdoccses 
center of a five acre tract owned by the Other Liabilities eee ery ee er ak as aa ee eR ee er eee 


company, 3 
Surplus Reserves: 


IN MILLION DOLLAR CLASS For Dividends in F924. 02 cce-cctssoee ons $3,350,000.00* 
The Bankers Life of Des Moines had Investment Contingency Reserve......... 750,000.00 
three million dollar producers in 1923. (inesieaied GROSS 5 o.c. oc adccaueu bes wonmeeanie 5,364,163.69 


These were: Robert Mercer, Chicago, 
$1,228,000 ; H. C. Walburn, West Vir- 
ginia, $1,003,000; W. C. Hinshaw, Iowa, _ 


$94,017,948.00 
3,664,170.17 
3,186,855.08 


9 464,163.69 


$110,333, 136.94 


$1,002,000. *Increased from $2,850,000.00 apportioned in 1923 


J. H. Brabant has iat sabe Provincial NEW PAID-FOR BUSINESS IN 1923 
Manager in Saskatchewan for the Capital $78,471,199.98 


Life, of which he has been manager in 








Montreal. ET —$———— A 
































Ten Thousand Leads in One Month 


“It is the cooperation which I have had from the Union Central 
and its Officers that binds and ties me to the Company.” 


This is only one of the many expressions 
of appreciation received from our Agents. 
10,000 leads in one month were furnished 
from one circular alone. Such “Teamwork” 
insures success to Union Central Agents. 








For Agency relations write the Home Office. 


The Union Central Life Insurance Company 
Cincinnati, Ohio 
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“Miller Began With Rate 
Book in Cincinnati 


ABILITY 





SOON 


First Attracted Home Office Attention 
by Fine Work on Coast; Good 
Talent Picker 


RECOGNIZED 


The elevation to a-second vice-presi- 
dency of the Metropolitan Life of Harry 
J. Miller brings to the front in life in- 
surance another man who started his 
insurance career as an agent, and con- 
tinued that career with one company. 
This start was made in Cincinnati where 
Mr. Miller was born and attended school. 

Mr. Miller’s first business position was 





HARRY J. MILLER 


with the John Shilito Co. in its whole 


sale offices as a clerk. Then he became 
a successful agent of the Metropolitan 
and won an assistant superintendency 
there. His record was so good that af- 
ter six weeks he was one of three 
men—his superintendent and another as- 
sistant being the other two—who were 
transferred to California in order to 
open up the business on the Pacific 
Coast where the company had not been 
operating. After a month or so on the 
Coast the Metropolitan took over the 
industrial business of the Pacific Mu- 
tual. Soon thereafter Mr. Miller was 
left in sole charge of the field repre- 
sentation of the company on the Coast, 
and that’s where his work began to at- 
tract the attention of the head office 
executives of the company as he did 
splendidly in stabilizing the business, in 
weeding out the unfit and in making 
splendid appointments. His title for a 
time continued to be assistant superin- 
tendent. 

The business started to grow and in 





1904 Mr. Miller was offered the position 
of superintendent of the Riverside (Cal.) 
district which covered all of Southern 
California, south of Los Angeles. In 
1908 the Los Angeles district was 
merged with that of Riverside, and al- 
though the territory was scattered along 
the whole coast the record made by 
the district was outstanding. 

In 1910 he was brought back to New 
York and put in charge of the Great 
Western territory as superintendent of 
agencies. There he quickly made a 
mark. In August, 1913, he was placed 
in charge of the Metropolitan New York 
territory, the name of the territory 
eventually being changed to the Em- 
pire State. He remained in charge of 
the Empire State until August, 1922, 
when upon the death of George H. 
Gaston, he was placed nominally in 
charge of the company’s field force and 
was appointed third vice-president. 

Mr. Miller's popularity with the 
agents of the company is widespread. 
He is regarded as one of the best judges 
of insurance men in the country aad 
is a fine developer of men while his 
organization ability has also been dem- 
onstrated in many ways. 


NEW ENGLAND WOMEN ELECT 


Mrs. Annie M. F. Sherman New Presi- 
dent of Women’s Life Underwriters 
Association; Other Officers 


Mrs. Annie M. F. Sherman of the Mas- 
sachusetts Mutual Life has been elected 
president of the New England Women’s 
Life Underwriters Association. Other of- 
ficers elected were: Miss Anna S. Sturg.s 
of the Mutual Life and Mrs. Susan 1’. 
jarker of The Prudential, vice-presidents ; 
Mrs. A. Florence Joyce, Mutual Life, sec- 
retary, and Miss Jane Stimson, John Han- 
cock, treasurer. 

The executive committee was elected as 
follows: Miss Ruth E. Heustic, John 
Hancock; Mrs. Catherine F. Cunning, 
Kquitable; Miss Corinne V. Loomis, Penn 
Mutual; Miss Cora E. Hunter, New Eng- 
land Mutual, and Mrs. Nora J. Barbour, 
Equitable. 


WROTE $12,500,000 


Johnston & Monser, western New 
York agency for the Mutual Benefit 
closed last year with a total business on 
its books for the twelve months of $12,- 
500,000. Based on recently increased 
production, it is expected that the agency 
will do more than $15,00,000 and _ per- 
haps as much as $18,000,000 this year. 
The office will collect $3,000,000 in pre- 
miums this year. Mere than 40 mes 
in the agency paid for upwards of 
$100,000 during 1923 and ten men patd 
for more than $400,000. Charles E. De- 
Long, manager of the Syracuse branch, 
personally wrote $1,099,000 in the Mu- 
tual Benefit and half a million in surplus 
lines in other companies. William H. 
Stanley was the biggest Buffalo pro- 
ducer, writing $733,000. 








gage or other debts. 








Provident Mutual 


Life Insurance Company 
of Philadelphia 


PENNSYLVANIA 
FOUNDED 1865 


The new policy contracts of the Provident Mutual make it easy for 
an agent to fit a policy to a definite need of his policyholder. 


The policyholder also finds it easy to understand that his particular 
purpose in taking the policy will be definitely carried out. 


These policies are thus admirably adapted to an Insurance Pro- 
gramme—for the protection of the policyholder’s family or of his own 
old age, through income—for the education of his children—for the pro- 
tection of his business or of his estate—for the cancellation of a mort- 

















Declaration of Independence 


One of the World’s Historic Documents 


For the past three years there has been a stand- 
ing offer on the part of the John Hancock to 
supply facsimile copies of the Declaration of 
Independence, an offer which has been very 
generally advertised. ; 


There appeared to be no place, public or other- 
wise, in this country where citizens could obtain 
facsimile copies of the Declaration free. The 
John Hancock determined to make the company 
a source of supply. ; 


As a result of this offer, copies of the Declaration have 
been sent by us to all parts of the country, as well as to 
all parts of the world, including Alaska, the Philippines, 
Japan, South America, etc. It has even found its way 
into the fastnesses of the Andes, where an_ isolated 
American chanced upon publications in which we adver- 
tised the Declaration and applied for a copy, which he 
said would be almost as good as the sight ot the home 
land itself. 


We could cite many interesting instances of applica- 
tion for this document from Mayflower descendants to 
more recent citizens of the “Melting Pot.” Its use 
among the school in class work is most notable. 


The organizers of the John Hancock Mutual Life 
Insurance Company had high aims and wished to express 
them in the name. Hence they chose that of the 
patriot John Hancock and included the facsimile of 
his signature, as affixed to the Declaration of Indepen- 
dence, in the company’s charter issued by the Common- 
wealth of Massachusetts in 1862. For more than sixty 
years the John Hancock signature has appeared on the 
policies, letterheads, literature, and in the advertisements 
of the company. 
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OF BOSTON, MASSACHUSETTS 





Sixty-one Years in Business. Now insuring over One Billion 
Eight Hundred Million dollars in policies on 8,300,000 lives. 
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State Mutual Life Assurance Co. 


of Worcester, Massachusetts 


Incorporated 1844 


The Company’s EIGHTY YEARS of constructive and pro- 


gressive service in the interests of its policyholders have resulted 


in steady, healthy growth. 


The insurance in force is now more 


than double the amount of insurance in force eight years ago. 


The Company’s Investment Income Has Paid More Than All 


Death Losses. 


B. H. WRIGHT, President 


STEPHEN IRELAND, Superintendent of Agencies 


D. W. CARTER, Secretary 
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| LIVE HINTS FOR BUSINESS GETTERS 


| Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















The Phoenix Mutual 


Agents’ “Field” gives the fol- 
Question lowing solutions to 
Box problems presented 


by agents of the 
company: “A has an Insurance Con- 
servation Agreement providing for a 
monthly income cf $75. He plans to 
buy $2,500 more insurance and thus 
increase the income to $100 a month. 
Can this be done? 

No, not with his present Insurance 
Conservation Agreement. This is a 
standard contract and cannot be altered 
in any way, particularly as regards the 
relation between the income, the amount 
of insurance, and the interest rate. 
After the agreement has once been 
signed, no change can be made in either 
the amount of the income or the bene- 
ficiary designated, except by an entirely 
new agreement. 

That is, if A has an Agreement pro- 
viding for the beneficiary to receive a 
monthly income of $75 for nine years 
and nine months, an additional policy of 
$2,500 will increase the length of time 
during which the $75 will be paid, ac- 
cording to the table given on page 105 
of the “Field,” to thirteen years and 
eleven months; and a further increase of 
insurance to $15,000 would increase the 
time to twenty-four years and eight 
months, the maximum period obtainable 
at the guaranteed 3% per cent. inter- 
est rate. Any additional insurance be- 
yond the $15,000 limit will be used to 
increase the amount of the income at 
the rate of $5 for each $1,000 while the 
time period will remain the same, but 
any interest in excess of the guaranteed 
rate of 3% per cent. increases the period 
of the income. 

The idea back of the Insurance Con- 
servation Agreement is to determine first 
an adequate income and then use any 
additional insurance to build up the 
income period without increasing the 
amount. If the amount is to be in- 
creased before the maximum period is 
reached, a new agreement must be 
written, 

What is the process of converting an 
S. S. Protective to an Endowment or 
Limited Premium Life by paying the 
additional annual premium provided on 
page 3 of the policy? 

The Protective policy is rewritten on 
the new plan but retains the original 
number, date of issue, and age. The new 
premium commencing on the anniversary 
on which the change takes effect, is the 
sum of the original premium and the 
additional to mature the policy or make 
it a fully paid Life at the date of expiry 
of the Protective. 

The policy must be returned with a 
signed FA4 and the current unpaid re- 
newal. The accompanying letter sent in 
should indicate on what anniversary the 
additional premium is to commence. 


* * * 


In the following pri- 


Where 1923 mary activities, 1923, 
Broke saw all past records 
All Records broken: 


1. Largest volume of 
railroad car loadings. 
2. Largest volume of residential con- 
struction. 
3. Largest pig iron production. 
4. Largest cotton consumption. 
5. Largest passenger automobile pro- 
_ duction. 
6. Largest automobile truck production. 
7. Largest crude oil production. 
& Largest steel ingot production. 
9. Largest volume of department store 
sales. 
10. Largest volume of retail sales. 
11. ‘Largest volume of mail order sales. 
12. Largest production of locomotives. 


In pointing out the 
~ Insurance advantages of fifteen 
and Building ycar endowment pol- 

and Loan icies over building 
and loan association 
stock, I. G. Becker, in an address to the 
Philadelphia Agency force of the Guard- 
ian Life, stressed the fact that the en- 
dowment policy guaranteed the carry- 
ing out of the intentions of the insured, 
whereas the building and loan only paid 
at maturity. Mr. Becker emphasized 
the importance of the total disability 
clause, because it guaranteed a monthly 
income in case of disability, entitled 
the policyholder to complete exemption 
from premium payments, and yet guar- 
anteed double the face value of the 
policy in case of accidental death. The 
difference in cost, indicated the speak- 
er, is so trivial that it is not worth the 
consideration of the prospect. Mr. 
Becker specializes in short-term endow- 
ments to those who voice a frequently 
expressed objection in  Southeasten 
Pennsylvania and New Jersey; namely, 
that the prospect prefers building and 
loan. * * x 
A man insures his 
What home, his business 
a Man and his automobile, 


Insures adequately, says H. 
H. Wright in “The 
Future,” the copyrighted publication o1 


the Century Life, Indianapolis. 

He then insures himself at fractional 
value, 

He treats himself as a preferred risk. 

But by comparison who has the best 
chance of immunity from harm—the 
home, the business, the car, or you? 

We could give you the correct answer 
very quickly but of course, we know 
the answer. We have access to the 
records. It is all a part of our business. 


PHILADELPHIA CONGRESS 


Plans for the Philadelphia Life Insur- 
ance Congress will be formulated at a 
conference at the Bellevue-Stratford on 
Saturday, February 2d. President Fred- 
erick G. Woodworth of the Philadelphia 
Association, has invited the following to 
attend the meeting: James W. Edgerton, 
president, Trenton Association; Charles 
B, Palmer, president, Wilmington Asso- 
ciation ; J. A. Tyson, president, Harrisburg 
Association; N. J. Berlet, chairman of 
publicity; Sigourney Moller, chairman of 
program and speakers, and J. Renwick 
Montgomery, secretary. 

It is estimated that 100 students will 
enter the McGill University course in life 
insurance, a Toronto news paragraph says. 





INVENTORY SUGGESTION 


Suggestion to Prospects from Bankers 
ife of lowa; Resources 


Are Listed 


The Bankers Life of Iowa has prepared 
for agents the following letter which goes 
out to the public, under the heading, “Have 
You Taken An Inventory?” 


Would you like to know how you 
stand and just how your family would 
stand if you were called from home on 
a long journey, never to return? 

This inventory will disclose actual 
conditions, and it is presented for your 
personal use. It costs you nothing, If 
it benefits you or proves a blessing to 
your family, we shall feel fully repaid 
for our trouble and expense in supply- 
ing it. , 

INVENTORY FORM 
In my absence my family would need a 
yearly income of.........seee-. Pere ar 
My resources are: 
Income-earning Se- 
CUPITICD soc cccs es aye 

Savings Bank....... sscvasss 

3uilding and Loan ........ 

TACG IMBUTARCE,.<.66:5. 6 6 0:6ve 

Bae WENGER. cv Sv cee cuwndsan 


My present hold- 
PRE 566 ee 3.osan es ere 
This amount invested at 5 per 
cent (met) would yield...... 
The annual deficit would be.. 





Which, multiplied by 20 shows 
Insurance needed ......... 
Add the amount of present 
HOIGINTGS 2. .ccccccececcevsre 


IAS, idk pe acaba ab nee ee ee 
Which, invested at 5 per cent 
(met) yields the required 
ee: lr er err ria ie urn yr . 
If you are prepared to deposit an 
amount equal to a low rate of interest 
on the amount of Insurance needed, this 
Great Financial Institution will guar- 
antee the Principal or Income in case of 
your death, 


BANKERS LIFE STATEMENT 





lowa Company’s Insurance in Force 
$711,629,554; Assets Increased Over 
$7,000,000 





The Bankers Life of Des Moines made 
a gain of more than $7,000,000 in admit- 
ted assets in 1923, the total at the end 
of the year being $63,955,277. 

“Last year was a year of prosperity 
and progress for the Bankers Life,” said 
President George Kuhns. “The total of 
new insurance paid for was over $123,- 
(000,000 which was a new record for the 
company. The total of insurance in 
force now is $711,629,554 which is the 
largest amount of any life insurance 
company west of the Mississippi River. 

“The financial gains of the company 
were in proportion to the new business 
gains. With total assets of over $63,- 
(00,000, the Bankers Life continues the 
rank as Iowa’s leading financial insti- 
tution. The annual statement shows 
over $57,000,000 in approved securities 
on deposit with the Iowa Insurance De- 
partment. This is a gain of over $6,- 
000,000 as compared with 1922. The 
statement shows that the rate of inter- 
est earned on mean invested funds was 
6.01%. 








Penn Mutual Progress 
in 1923 


The largest paid-for new 
business in our history. 


Improvement of conserva- 
tion system, with correspond- 
ingly satisfying results. 


Initiation of instructive and 
inspiring Regional Conven- 
tions. 


New and salable forms of 
Income contracts. 


New equipment of up-to- 
date advertising literature. 


Three first-class agency 
magazines each month. 


Close and effective Home 
Office co-operation. 


A still better Company for 
capable representatives. 


The Penn Mutual 


Life Insurance Company 
Philadelphia 
Organized 1847 





























of men.” 


Company. 
policyholders is eagerly extended. 


WHEN HELP COUNTS MOST 


Not all the help in all the land 
Nor all the proffered pelf, 
Can help a fellow to succeed 
If he won't help himself. 


But just the same, “a little helper now and then can benefit the best 


Help to agents is a hobby with The Lincoln National Life Insurance 
Every assistance possible in getting the business and serving 


Because of the Lincoln National Life ambition to help, it pays to 
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(win THE () LINCOLN) 





Lincoln Life Building 








The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character’ 


Now More Than $295,000,000 in Force 


Fort Wayne, Indiana 














“There was a gain of over $400,000 
in the contingency reserve and the total 
of that item is now over $2,200,000. 

“Returns to policyholders on account 
of dividends were in keeping with the 
company’s record of low cost insurance. 
There was a total of over $2,300,000 paid 
to policyholders on account of dividends 
and surrender values. The annual state- 
ment shows over $2,300,000 set aside for 
dividends payable in 1923.” 


SIZED UP BY DAVIDSON 





Buffalo Man Gives Summary of Six 
Features of Life Insurance 
Protection 


Clinton Davidson, of the Connecticut 
Mutual Life, Buffalo, in a remarkably 
attractive and illustrated brochure, sizes 
up some of the features of life insur- 
ance protection in six paragraphs as fol- 
lows: 

1. Home insurance—to provide a home 
for the family at your death or to lift 
the mortgage off your present home. 

2. A monthly income for your wife 
for life. 

3. Blessings for your daughters—a 
plan that will guarantee your daughter 
a college education and also provide an 
income for life to keep her from want. 

4. Opportunities for your boys—a plan 
that will guarantee your boy a college 
education and provide capital for a busi- 
ness of his own. 

5. Retirement fund insurance—a life 
income to be paid to yourself beginning 
at age 50, 55, 60 or 65. 

6. Business and credit protection. 


ROBERT C. MOORE DEAD 
Robert C. Moore, one of the oldest gen- 
eral agents in Chicago in point of service. 
died last week after a brief illness. He 
had carried a rate book for thirty-nine 
years, all of that time representing the 
Equitable Society. He had been a gen 





eral agent for thirty-five years. 
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Sweden Not Requiring 
Examined Lives Now 


NINE COMPANIES SO AGREE 





Text of Compact; Mortality Figures 
Show That There Is Little 
Variation to Date 





By A. C. BLACKALL, LONDON 


Various companies in many countries 
have from time to time adopted certain 
forms of life insurance without examina- 
tion, usually to give impaired lives a 
chance, but at the same time with the 
idea of swelling and cementing connec- 
tions. 

However, to Sweden belongs the 
credit of having made a special study of 
the subject and for a number of years 
this country has successfuly adopted a 
system by which policies are granted 
to applicants solely upon their own per- 
sonal declarations as to their state of 
health. 

Obviously there is some reason why 
applicants refuse medical examination 
and in order to safeguard their interests 
the companies have adopted various 
plans to protect themselves and yet 
make insurance easier for prospective 
insurers. One form which has been 
some time in vogue only returns the 
premium should death eventuate, dur- 
ing the first twelve months of the policy, 
from any cause other than accident, but 
pays half the sum assured when a policy 
holder dies during the second ye ear, after 
which time the full face value is pay- 
able. 

Text of Agreement 

An innovation has now been adopted 
by nine Swedish offices, all of which 
have agreed to certain terms for provid- 
ing life insurance without medical exam- 
ination. The text of the agreement runs 
as follows: “All persons who have not 
yet reached the age of 50 years may ob- 
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tain such insurance for a maximum 
sum of 10,000 crowns under the same 
conditions as though examination had 
taken place. For amounts exceeding 
10,000 crowns, or for persons over 50 
years of age, the following applies: If 
death takes place from causes other 
than immediate causes of accidents with- 
in two years from date of coming into 
force of the policy, only as many twenty- 
fourths of the insurance sum is re- 
funded as the number of insurance 
months elapsed; however, in no case 
will a sum less than the amount of pre- 
miums paid be refunded.” 

Statistics collected from past workings 
have shown that there is but little varia- 
tion in mortality rates between examined 
and unexamined lives and the companies 
contend that the savings made in medi- 

cal fees will materially assist in re- 
ducing the expenses of conducting busi- 
ness. Further, a largely increased turn- 
over is anticipated from the country 
districts, where the services of doctors 
are frequently difficult to obtain. The 
innovation will be closely watched by 
the offices of other countries which are 
evincing considerable interest in the 
scheme. 





HERE FROM CHINA 


J. H. Denver-Jones, formerly with a 
life insurance company in China, is now 
selling insurance for the West Coast 
Life at San Francisco. 


PREFERRED CLASS DIVIDENDS 





Continental Life Makes First Payments 
Effective at End of Second 
Policy Year 





The Continental Life of Wilmington has 
declared the first dividends on its $5,000 
preferred class policies which the com- 
pany has been issuing a little less than 


two years. A few specimens of the divi- 
dends follow: 

Age Rate Dividend Net Cost 
21 $14.24 $1.07 $13.17 
25 15.66 1.08 14.58 
30 17.98 1.10 16.88 
35 21.17 1.11 20.06 
40 25.40 1.14 24.26 
45 31.12 1.17 29.95 
50 38.99 1.21 37.78 
55 49.82 1.27 48.55 





INTEREST IN WOMEN’S WORK 


In a recent issue of The Eastern Un- 
derwriter appeared an article contributed 
by Mrs. Florence B. Boykin, society 
woman and club leader of Atlanta, telling 
how she organized a women’s department 
for the Volunteer Life of Chattanooga in 
Atlanta and why she went into life insur- 
ance work. Mrs. Boykin, in a letter to 
this paper says: “Thank you for the 
space you gave my article. I have had 
dozens of letters from all over the United 
States asking how we did it.” 


DIRECTORS USE CAMP CHAIRS 





First Meeting in Equitable of Iowa’s 
New Building; J. W. Hubbell a Di- 
rector; Women Made Officers 





The directors of the Equitable Life of 
Iowa held the fifty-seventh annual meet- 
ing of the company sitting on camp chairs 
around a small table in an unfinished room 
of the company’s new home office building 
in Des Moines, which will not be occupied 
until May. The meeting was held on the 
eighteenth floor and was the “highest” 
meeting ever held in the state, as this is 
the tallest building in Iowa. There were 
no shavings on the floor because not a 
stick of wood has been used in the entire 
structure. The company will occupy the 
five upper floors and the remainder of the 
building will be rented for office purposes. 

J. W. Hubbell, grandson of the founder 
of the company, was elected to the board. 
Three women were appointed to executive 
positions. Mrs. Lela Gray was made 
cashier, Miss Caroline Gruener and Miss 
Lillian Van Buskirk were made assistant 
secretaries. 


PHOENIX MUTUAL GAINS 





Company Had $52,000,000 New Business; 
Assets Increase $6,862,000; Income 
Was $18,537,000 





The Phoenix Mutual Life had new 
paid for business last year of $52,000,000, 
making total insurance in force amount- 
ing $370,000,000, which was a gain for 
the year of $26,492,000. 

The total assets at the close of the 
year were $75,360,000, making an increase 
of over $6,862,000. The total income of 
the year was $18,537,000, a gain of $2,- 
015,000. 





A big life insurance congress in Canada 
will be held today and tomorrow. 


AMERICAN LIFE INSURANCE COMPANY 


DETROIT, MICHIGAN 


Financial Statement December 31st, 1923 
ASSETS 


First Mortgages on Real Estate and Real Estate Bonds (Worth in 
each instance double the amount loaned) 






Rdcwaededecedecudwauneee $ 5,830,878.42 
Policy Loans and Renewal Premium Notes (net). 1,331,848.15 
Real Estate ($261,152.77 Sold on contract)........ 334.304,59 
Came Clit WANES at INDETERE). osc ccccccvccccccces 242,929.92 
Tax Certificates 12,062.99 
Collateral Loan 2,000.00 
Interest Due and Accrued ; 142,468.83 
Deferred and Uncollected Premiums (net).................0.000c000% 120,941.91 


Furniture, Underwriting Equipment, Fixtures and Supplies (All 
charged off) 


UMMM CRERRU RE CARRE O KE Denes wa KERR ES aEeNacareeeEsabees None 
Agent’s Debtor Balances . Pree 
Non-admitted Assets 


LIABILITIES 

Reserve for all policies in force, including disability reserve...... $ 7,250,167.03 
Reserve for installment trust benefits not yet due................+. 133,614.08 
Reserve for present value of disability benefits not yet due...... 48,195.77 
Reserve for unpaid claims in course of adjustment. . 35,191.00 
Reserve for premiums and interest paid in advance and dividends 

Be Oe CE 0. kik e diccsacencscconcecenécccadasanséonnecesecnsacners 46,300.32 
Reserve funds apportioned and set aside for annual dividend 

I a i atadsiescadatsadwes bdkenceetnicésdusceeddddaxevasahemadake 6,572.51 
Reserve for Agent’s credit balances..........cccccccscccsecccecvosece 6,207.77 






PROG Fe ORO Sains crcarccceccccccecesvens 
Reserve for all other liabilities... . 
Reserve specially set aside by resoluti 





None Capital and Surplus (net) 
$ 8,017,434.81 EE wg vddwadnannccdwancccddcadcdcdsssasetectacddaevas 


The Company’s Outstanding Insurance Account Now Amounts to (paid for Basis) 
The Asset Resources of the Company are - - - - - - - = - = = = 


The Policy Legal Reserve Account Required by Law Amounts to 
The Resources from Annual Income in 1923 were - - - - - 


The Company Paid to Policyholders and Their Beneficiaries During the Year 1923 


Total Net Assets 





The Sums Paid Policyholders and Their Beneficiaries from Organization to date Amount to 
Amount Now Held for Protection and Benefit of Policyholders - - - - = = e 
Total Amount Paid To and Now Held For Benefit and Protection of Policy holders 
New Insurance Paid for in Cash During the Year 1923 - 
Net Gain of Insurance in Force During the Year 1923 - 
Net Gain in Admitted Assets During the Year 1923 





At the beginning of the year 1923, the Company had an outstanding insurance account of $61,084,893.85. 
insurance to renew during the year, the terminations or waste were as follows: 
TERMINATED BY LAPSE 





PSC e se Heda dsdcccsccnseseeseceseseneeseenenenaceseccnceabsncnetes coctebaedscons 5.650% 
PEAEO ERD FEY SOON a0 ccc a cccccccedusccedsvdesebecddccedebe anansnndtosekcadenensensteneoenas 2.277% 
ERRTOMP MRED TEE UMM N NOI so oc ccc cctasescreveccenscccenscnsecncowesccerasenerrcaverstssncesedeeese 1.336% 
Tne NE BPMN oo sb nccsevccncabens > o<cdbindedesatentecds orcpeascnnengdecspesacseseseasees 509% 
ETE PEE BOMROIEOS oo icc ccc caccncaghccretasedeksecassaetese ooesavssacadeneesoincssecsveceses 040% 
Ee EE I MPR ao ie che pntbs pRORa oc chore KKdKKeKadcnwdansetpe veddahedrcesebactucss demaxdsenues 578% 





FOFAL, TERMENATIONS PROM ALE CAUSES... occcccsdscccccscenss anngecconsvensssccaaccscscnssens 10.390% 


From the above it will be seen that the wastage in the Company’s insurance account for twelve menths ending with December 31, 1 


----+- - §$ 





$ 8,017,434.81 
$66,565,054.87 
- §$ 8,017,434.81 
- $ 7,250,167.03 
$ 2,405,844.43 
612,853.09 


$3,092,599.51 


- - $8,017, 434.81 


- - $11,110,034.32 
$11,828,590.29 
$ 5,580,161.02 
$ 1,032,623.04 


Of this amount of 


923, amounted to only 10.39% 


WHEN YOUR COMPANY’S BUSINESS IS PERSISTENT YOUR RENEWAL AGENCY CONTRACT IS VALUABLE 








—— 


sxenenhcsncetsitin saints 
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THE QUESTiON BOX 

Question—A 20-payment life 
policy issued 15 years ago has be- 
come fully paid by application of 
the dividends which were left 
with the company to accumulate 
at interest. Will the paid-up policy 
participate in surplus? 

Answer—The paid-up policy will 
participate in surplus like any oth- 
er fully paid policy. In this par- 
ticular instance it would receive 
at the end of the 16th year pre- 
cisely the same dividend as would 
be paid at the end of the 16th year 
on a 15-payment life policy for an 
equal amount of insurance. 

x * * 


Question—At age 25 the pre- 
mium for a 20-payment life policy 
is 53c. more than the premium 
for a 30-year endowment, but the 
cesh value at the end of twenty 
years is $35 less. The insurance 
is the same. Why this inconsis- 
tency? 

Answer The premium rates 
compared are the rates with dis 
ability and double indemnity ben 
efits. The premium without either 
disability or double indemnity on 
the 20-payment life plan is less 
than the premium on the 30-year 
endowment plan by 84c. per $1,000 


and there is no inconsistency. 
20- - 30- 
Pay Year 
Life End 
Premium for disability 
benefits ob pp eo weee alee $1.83 $1.0] 
Premium for double 
indemnity ......... 1.55 1.90 
Premium without eith- 
er disability or dou- 
ble indemnity bene- 
HOM ta s3 ccieeaasawwe 31.83 32.67 


$35.21 $34.68 
The premium for disability bene 
fits and the premium for double 
indemnity are each larger on the 
20-payment life policy than on the 
30-year endowment policy because 
each benefit extends for a longer 
period on the 20-payment life 
plan. and the premium for each 


benefit is payable for a shorter 
period. 
* * 
Question — If premiums are 


waived under the disability pro- 
vision, does the policy continue to 
receive dividends? 

Answer—the policy now being 
issued provides under Section 1, 
“Disability Benefits’: “Dividends 
shall be the same as if the waived 
premiums had been duly paid.” 
This provision has heen contained 
in policies issued since March, 
1921. Policies issued on earlier 
forms did not contain this provi- 
sion and the premiums then 
charged for disability benefits did 
not warrant it. Under policies 
on these older forms the dividends 
where premiums have been waived 
are less than where premiums 


have heen paid—New York Life. 











EQUITABLE OF IOWA GROWS 


New Paid for Business Reached Nearly 
$60,000,000; Mortality Ratio 
Only 44.5% 


New paid-for business of the Equitable 
of Towa during 1923 amounted to $59,- 
649,776.52. The insurance in force was 
increased $35,634,636.38 during the vear. 
bringing the total insurance in force to 
$348 767,229.18, The assets of the com 
pany total $51.704,265.92, representing a 
gain of $6,708,528.19 during 1923. The 
favorable mortality experience of the com 
pany since its inception was continued dun 
ing the year, the ratio of actual to ex 
pected mortality in 1923 being 44.5%. 


Miles M. Dawson & Son have been 


engaged as consulting actuaries of the 
Asia Life, 


EXPLAINS GROUP INSURANCE 


Latest Bulletin of Chamber of Com- 
merce of United States Com- 
prehensive and Lucid 

The latest insurance bulletin of the 
Chamber of Commerce of the United 
States is devoted to group insurance. It 
tells its uses, discusses labor turnover, 
explains premiums and tells what the non- 
cont?ibutory basis is, outlines how employes 
are educated, narrates the face value of 
certificates and other important provisions 
and winds up with a paragraph about taxa- 
tion, which is this: 

“Deduction from federal income taxes 
may be made for premiums paid upon 
group life insurance policies. This deduc- 
tion is permissible since the proceeds of 
the policy do not go to the employer, but 
are paid to the beneficiaries of the em- 
ployes.” 

The document is comprehensive and lucid. 


MACLEAN AGAIN TO LECTURE 


Mutual Life Assistant Actuary Will 
Conduct Spring Session Course 
at Columbia University 


The course in life insurance at Colum 


hia University, successfully conducted 
by Joseph B. Maclean, assistant actu 
ory of the Mutual Life, for the past 


three years, will be offered again dur 
ing the Spring Session of the Univer- 
sity. The course will cover the prac- 
tical conduct of the life insurance busi- 
ness in such a way as to be particularly 
useful to agents and home office men 
who desire to secure a clear but not too 
technical knowledge of the business as 
a whole. Those who are interested may 
attend the first session of the class on 
Kebruary 12 without incurring any ob 
ligations. 

It will interest members in the life 
insurance fraternity to know that there 
will shortly appear from the press of 
the McGraw-Hill Company a book on 
life insurance by Mr. Maclean, the first 
in that company’s new insurance series. 


NEW ALBANY GENERAL AGENT 


Charles C. DeRouville Retires to Devote 
Himself to Personal Production; 


H. W. Albright Appointed 


Charles C. DeRouville, general agent of 
the Penn Mutual at Albany since 1905, has 
resigned for the purpose of giving his en- 
tire time to the larger lines of life insur- 


ance which present-day conditions have 
made possible. His connection with the 
Albany agency will continue. Mr. De- 


Rouville has been succeeded by Harry W. 
\lbright, who for the last thirteen years 
has been connected with the Mutual Life’s 
agency in Albany. Mr. Albright has for 
a long time been a successful personal 
producer, so successful that in recent 
years he was the youngest member of the 
Mutual’s Quarter-Million-Dollar Club. He 
is prominent in life underwriting circles 
in Albany, having been a member of the 
executive committee of the Capitol Dis- 
trict Life Underwriters Association, and 
has also served as its secretary. He was 
born in Albany and knows the territory 
thoroughly. 


PENN MUTUAL’S GOOD YEAR 


Company Wrote Last Year Over $190,- 
000,000; Assets Now Total $270,- 
136,060; Surplus Increased 


The new paid for business of the Penn 
Mutual Life for 1923 amounted to $190,- 
320,592, which was a gain over the amount 
paid for the previous year of $33,127,144. 
The insurance in force at the close of the 


year was $1,262,418,267 represented by 
361.226 policies. 
The total assets stood at $270,136,060, 


an increase of $16,420,732. Surplus 
amounted to $16,369,973. The company’s 
income for the year totaled _ $59,861,934, 
which was an increase of $5,935,628. In 
dividends the company paid out during the 
year $9,146,624, which was $366,747 more 
than was paid during the previous year. 
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| Equal Benefits to All | 
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| Special Privileges to None. ? | 





The Northwestern Mutual Life Insurance Co. 
Milwaukee, Wisconsin | 


W. D. Van Dyke, President 











American Central Life 


Insurance Company 











INDIANAPOLIS 


Retablished 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 

















Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 





Net Admitted Assets, December 31, 1922.........$11,151,543.82 
Paid For Insurance in Force December 31, 1922.. 90,759,578.00 








The Pan-American writes a complete line of Accident and Health 
policies which are modern and up-to-date in every respect. Our Sub- 
standard Department has broadened our already excellent service to 
our agency organization. We wish to establish ten new general agen- 
cies. If you are interested, write to us. 


Address: E. G. SIMMONS, Vice-President and General Mgr. 
NEW ORLEANS, U. 8. A. 
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Peon Mutual's New Dividend, Seale 


The Penn Mutual -Life will put into effect a new dividend scale on May 1, 
‘vhich is the beginning of the company’s fiscal year. Illustrations of the new 
scale are given below. The interest rate on accumulated dividends and on pol- 
icy proceeds left with the company for installment distribution has been in- 
creased to 4.75 from 4.60. 


1924 DIVIDENDS APPLICABLE TO POLICIES WITH AMWIVERSARIES FALLING AFTER MAY 1, 1924 








Insurance Record, 1923 





New Insurance $ 96,148,025 
719,421,634 
- Increase of $58,623,876 which is 


61% of the New Business 


Insurance in Force... 


New England Mutual Life Insurance Co., 


Boston, Mass. 
































a, 


KIND 0. L 20 L. 20 B. BE. @ 65 5 Term Opt. 
YEARS 1 2 5 1 2 5 2 2 5 1 2 5 1 2 5 
AGES 

20 $4.01 $4.12 $4.52 | $4.39 $4.66 $5.48 | $5.52 $6.04 $7.72 | $4.16 $4.32 $4.83 7 

25 4.25 4.40 4.87 | 4.65 4.93 5.83 ' 5.67 6.19 17.87 | 4.45 4.65 6.29 | $2.45 $2.46 $2.48 
30 4.55 4.73 5.32 | 4.95 5.26 6.286 | 5.86 6.40 8.10 | 4.84 5.09 5.91 | 2.54 2.57 2.60 
35 4.97 5.21 5.95 | 5.37 5.74 6.69 | 6.17 6.71 8.43 | 5.36 5.70 6.76 | 2.73 2.75 2.81 
40 5.59 5.79 6.46 | 5.97 6.29 7.86 | 6.63 7.09 8.63 | 6.15 6.49 7.62 | 3.01 3.05 3.15 
45 5.92 6.21 7.14] 6.30 6.68 7.95 | 6.82 7.30 68.95 | 6.62 7.30 8.95 | 3,21 3.97 3.42 
50 6.63 6.98 8.17 | 6.92 17.37 6.87 | 7.28 7.83 9.85 | 6.07 8.61 11.19 | 3.73 3.81 4,04 
65 7.69 8.14 9.51] 7.91 6.45 10.03 | 8.17 98.75 10.47 ] 10.55 11.72 15.39 | 4.64 4.75 8,01 
60 9.08 9.58 10.95 | 9.24 9.78 11.82 | 9.35 9.98 11.56 | | 6.12 6.25 6.46 
65 10.67 11.55 14.13 | 10.73 11.61 14.26 | 10.77 11.69 14.35 | 


On and after May 1, 1924, the rate of interest on proceeds of policies 


and dividends left with the Company will be increased to 4.75%. 








Deaths Lead by Big Margin; 
Drowning Next 





During 1923 the New York Life paid 
314 claims under policies providing for 
double indemnity in case of accidental 
death. This additional benefit totaled 
$778,303.56. The accidents are classified 
as follows, automobiles alone accounting 
for practically as many as the next seven 
important causes put together: 


RTOIMORELOS 5. Osc soa Bene tear ee ee 128 
MC RTNUEI NE Sooo vost hina tecne ore 31 
MOGCHMNCEY: (35.60 008 eo cesneeeewees 23 
Klectric shock and lightning...... 19 
NEURGEES! satsartneirencene Nate eee 18 
GiMSHOt WOUMES ..6.00 666 eee neccee 16 
Blood-poisoning from injuries.... 15 
PREOG 8335, 51iy4, ca Sees Sere ea 14 
Burns and explosives............. 9 
Fas 6.9 C0 (0) | ge ae 6 
CE a ae ae re Per ar on rae ey oe 9 
PMG) OS. oasirawinkiss acs ennes weds 5 
CenSNEUN Crs utes ak one woee ees 5 
PAEIEHIG IDFUTICS 6.6 ccc been ceca 4 
HiOrs€ atid WAGON 26.0 cceccccscss 4 
UMNO 21.55 neteat bak ewnvans ss 3 
RTE CRINNO Ne Saas. 8 omen eae ener EAS 2 
POETARGS (So co tase create ted Heveks 1 
PELOINENE  oacilaesreecocdenguneet ces 1 
PRON cit ee rarer arm tie tO oot 1 


These 314 claims were paid in connec- 
tion with 337 policies, all of which con- 
tained the double indemnity accident pro- 
visions, first introduced in Nylic policies 
in the early part of 1918. The duration 
and amount, arranged, according to poli- 
cies and the insurance year in which death 
occurred, is as follows: Ist year 103, 2d 
year 67, 3d year 40, 4th year 66, 5th year 
46, 6th year 13, 7th year 2. Total 337. 

Of the 128 automobile accidents, 107 
were riding in the machines—16 were pe- 
destrians—4 received injuries while re- 
pairing machines—-2 were killed while op- 


erating farm tractors—2 while riding on 
motorcycles—and 23 of these motor acci- 
dents resulted from collision with railroad 
trains or street cars. 


SHIFTING INVESTMENTS . 
Statement. of Sew York Life Shows 
Larger Amounts Invested in 
Various Domestic Bonds 





The statement of the New York Life 
showing that during the last year it sold 
bonds of a par value of $44,845,459, ot 
which $33,182,900 were United States 
Government bonds, and invested in 
other issues, was of particular interest, 
because of the “new investments” made. 
These were listed by the company as 
follows: United States Government 
Treasury notes, $11,013,860; domestic rail 
road bonds, $13,569,960; domestic muni- 
cipal bonds, $4,050,912; domestic public 
utility bonds, $9,216,596; Canadian muni- 
cipal bonds, $494,700; British and other 
foreign bonds, $5,470,312. The total of 
these new investments was $43,816,340, 
on which the average yield is 5.17 per 
cent. 


PENN MUTUAL PROMOTIONS 

At the January meeting of the board 
of trustees of the Penn Mutual Life the 
following promotions were confirmed: 
George R. White was made associate actu- 
ary. Mr. White has been assistant actu- 
ary since 1907. James P. Hutchinson. 
M. D., who was made associate medical 
director, was medical examiner from 1898 
to 1910, and has been assistant medical 
director since 1910. John U. Hobach, M. 
D., now assistant medical director, was 
medical inspector from 1902 to 1910, and 
has been medical examiner since 1910. 
Henry Dillard, M. D., assistant medical 
director, has been assistant medical exam- 
iner since 1915, John P. Chapman, M. D., 
assistant medical director, has been assist- 
ant medical examiner since 1920. 

















INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually or quarterly, 











and 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1922. 


BOSE  cccccccces 
pp ere 
Capital and Surplus. 
Insurance in Force... 
Payments to Policyholders ndea 

Total Payments to Policyholders since Organization 


JOHN G. WALKER, President 








+ -$ 32,633,933.05 
“ eo) 
4,121,111.53 

163.09 


2 $30,051;860.92 
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The Columbian National Life Insurance. Company 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Columbian National Agents are in a position to offer the best forms of 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Policies backed by one of the strongest companies in the country, having 
ample capita), surplus and highest standard of reserves. 











ACACIA 


A Mutual, Old Line, Legal Reserve Company, limited by its Charter to Master Masons only and issuing 
all Standard Forms of Life Insurance policies at Net Cost. 


Insurance in Force................. 
EE 2 i cdhascadesinls Hicwhenae 


eer eee ee (Over) $152,000,000 
Py Pe ree RTE re (Over) 10,000,000 


Officially Endorsed by the Grand Lodge of the District of Columbia 


Lowest Rates = Liberal Dividends _ Masonic Service 
Insurance in Force December 31, 1918.....................2005. $24,044,612 
Insurance in Force December 31, 1923..................00 0000 ee 152,000,000 


AN INCREASE OF OVER 500% IN FIVE YEARS 


This remarkable record is without parallel in insurance history, and is the best proof of the fact that 
the Acacia is rendering a REAL SERVICE to members of the Fraternity and their families. 


WILLIAM MONTGOMERY, PRESIDENT 


HOMER BUILDING, WASHINGTON, D. C. 









































THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York 
has a record of EIGHTY YEARS of prosperous and suc- 
cessful business. It has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 
tude, leadership, and life insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street New York 
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New Life Insurance Paid for. -over $ peerey ons 
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POCO O Oe eH ee eeeeeeeeeenees 


The Sracsiooe in the United States — 1923 


The Travelers Companies’ growth in round numbers for the entire country 
is shown by these figures: 


Paid Compensation Premiums.. 
Gain a3 
Paid Boiler, Fly Wheel 

Machinery Premiums 
Gain 


Total Income 
Gain 


— ee cc AeaeeNaekeein 
Paid Plate 
— 


“Shey 
Premium Income 


The Travelers in Greater New York 


History and Executive Personnel of Highly Developed Organization 


A great many insurance companies, both life and casualty, would 
be quite pleased if their volume of business for the entire United 
States amounted to as much and were of as high a quality as that 
transacted by The Travelers Insurance Company in Greater New 
York. To take care of the insurance needs of a teeming population 
~—-the city of New York has as many people as there are in the 
combined populations of Arizona, Colorado, Delaware, District of 
Columbia, Idaho, Maine, New Hampshire, New Mexico, North 
Dakota, Oregon and Rhode Island—the Travelers has gathered a 
remarkable organization of skilled men of the first rank; has its 
own building here sixteen stories high, with many additional offices 
scattered throughout the boroughs of the city; has a small army of 
employes; has every facility which modern business ingenuity can 
devise to handle the enormous production of agents and brokers 
who have lines to place. 

The Travelers is a multiple line company writing almost every- 
thing except fire insurance and its contact with the insurance fra- 
ternity is broad. The number of brokers alone in Greater New 
York is exceedingly large. Ten thousand people are licensed to 
sell insurance by the New York Insurance Department, and, of 
what are known as the legitimate brokers, there are few who have 
not at some time or other handled a Travelers policy. The attitude 
of the Travelers’ organization is to cement the relationship with 
every legitimate producer who comes into the establishment. 


Position of Leadership 


The new life insurance business alone of the Travelers exceeded 
$100,000,000 in Greater New York last year. There are quite a 
number of life insurance companies throughout the country which 
have not $100,000,000 of business. The 1928 life insurance record of 
the Travelers is all the more amazing when it is known that the 
company in 1906 did not have a single all-time life agent in the 
metropolis. Its new life insurance business amounted to less than 
$1,000,000 a year. 

In 1906 the Travelers’ casualty business was not of a size to 
warrant heralding the amount from the housetops except in the 
accident field where it was a pioneer and was leading in production. 
It has maintained its leadership in accident insurance and it has 
rolled up a tremendous volume of other casualty insurance, putting 
it among the leaders in most lines. 

There has been nothing of an overnight or mushroom achieve- 
ment in reaching these results. It has been a progressive, steady 
growth which as the years went on gained that momentum which 
has driven the volume to its present height. 

Believing that the insurance fraternity not only here but 
throughout the nation will find it interesting to know some facts 
relative to the Travelers’ organization in New York, the men who 
make the Travelers’ service what it is, the executives at the helm, 
the manner in which the business is supervised, this story has been 
prepared. 

The main citadel of the Travelers’ forces is the skyscraper at 
55 John Street in the center of the insurance cauldron which swings 
on and near William Street, with Broadway and three downtown 
subways in close proximity, and within walking distance of the 
offices of the larger proportion of the insurance producers of the 
city. The 55 John Street Building, formerly known as the Hilliard 
Building, was obtained on a long-time lease two years ago. It is 
the lineal descendant of the general agency of the company founded 
in 1866—the first home of the Travelers in Gotham—at 160 Fulton 
Street. The company has occupied many quarters since that day; 
and its stay at 76 William Street was long enough to make that 
address and the Travelers a synonym for insurance to many New 
York insurance men. It outgrew 76 William Street after taking 
in all the available outlying space which it could obtain. When it 
finally decided to move to 55 John Street, it took not only the 
Hilliard Building but also several smaller ones—4 to 10 Dutch 
Street. 

James G. Batterson, son of the founder of the Company, was, 
until his death last year, one of the best known and a dominating 
factor in casualty insurance in New York. During his time the 
Travelers casualty premium volume, in Greater New York, grew 
to a size beyond the national premium income of many other cas- 
ualty companies. 
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The Travelers in Greater New York 





Frith and McGinley Direct Supervision 
in New York 

At the present time, the Travelers 
maintains an extremely strong casualty 
organization headed by John McGinley, 
for Many years assistant superintendent 
of agencies at the Home Office. Mr. 
McGinley, who supervises Greater New 
York, makes his headquarters at 55 
John Street, supported there by Harris 
B. Johnson, advisory manager, whose 
father was the first general agent of the 
New York Office; William Clarke Bill- 
ings, Manager, compensation and liabil- 
ity lines; John E. Gossett, manager, 
burglary, plate glass, boiler and ma- 
chinery lines; and a staff of able and 
experienced assistant managers and 
field assistants. 

The life and accident departments 
also have a strong organization under 
the personal supervision of Arthur 
J. Frith, assistant superintendent of 
agencies. H. J. Williams, H. W. Mac- 
Connell and Stephen Lounsbery, asso- 
ciate managers, devote their time to 
the development of life and accident 
business at 55 John Street. 

Other Branches 

The company maintains five other 
branches in the metropolis. Three of 
these are in Manhattan, one in the 
Bronx, and one in Brooklyn. This 
brings Travelers service close to agents 
and brokers in all parts of the city. 

Manager H. A. Persell has charge of 
an important branch at 30 East 42nd 
Street in the heart of the business dis- 
trict, across the street and a short dis- 
tance away from the Grand Central 
Terminal. 

At the same address the company 





HARRIS B. JOHNSON 
Advisory Manager, 55 John Street 





JOHN P. COUGHLIN 
Assistant Manager, 55 John Street 











JOHN McGINLEY 


General Manager, Casualty Lines, Greater New York 





WM. CLARKE BILLINGS 
Manager, Compensation and Liability 
Lines, 55 John Street 









JOSEPH J. CASSIDY 
Assistant Manager, 55 John Street 


JOHN E. GOSSETT 
Manager, Burglary, Glass, Boiler, and 
Machinery Lines, 65 John Street 





WILLIAM J. McEVOY 
Assistant Manager, 55 John Street 


maintains a large and important ser- 
vice department, really an extension of 
the Home Office, placed in New York 
for convenience, and devoted to under- 
writing, adjusting, inspection, auditing 
and other matters. 

At 28rd Street and Broadway, Mana- 
ger W. S. Warner is in charge; and, at 
59th Street and Broadway, John R. 
Davis, Jr., is manager. 

The Bronx is admirably served by a 
branch at 149th Street, under Manager 
F. A. Byrne. 


The Brooklyn office, which handles 
the business of Brooklyn and Long 
Island, is at 159 Remsen Street, with 
Manager David Brown, Jr., in charge of 
the life and accident departments, and 
Manager G. V. Catuna in charge of the 
compensation, liability, and indemnity 
lines. Major Catuna was for several 
years assistant and associate manager 
at 55 John Street. 

At the present time the company 
maintains no casualty managers at its 
other branches, but it has two casualty 
borough agencies: Frederick A. Gas- 
ton, Inc., 30 East 42nd Street, long and 
prominently known in New York as one 
of the ablest of casualty men, and one 
of the largest individual producers of 
casualty insurance in the world; and 
the Johnston & Collins Co., 55 Liberty 
Street. 

Life General Agents 

In its life department the company 
maintains in Greater New York the fol- 
lowing large general agencies: 

Herman Robinson, 565 Fifth Avenue. 

Joseph D. Bookstaver, 123 William 
Street. 





GEORGE V. CATUNA 
Manager, Compensation, Liability and 
Indemnity Lines, Brooklyn Branch 





HENRY W. RIERL 
Assistant Manager, Brooklyn Branch 
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H. J. WILLIAMS H. W. MacCONNELL STEPHEN LOUNSBERY DAVID BROWN, JR. 
ociate Manager, 55 John Street Associate Manager, 55 John Street Associate Manager, 55 John Street Manager, Life, Accident, and Group 


Lines, Brooklyn Branch | 





KF. A. BYRNE W. S. WARNER 
Manager, 149th Street Branch 


Manager, 23rd Street Branch 








ARTHUR J. FRITH 
Assistant Superintendent of Agencies 





| ods A MARCELL COLONEL H. A. PERSELL JOHN R. DAVIS 
Manager, Yonkers Branch 
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Perez F. Huff Company, Ine., 75 
Maiden Lane. 

Johnston & Collins Company, 55 Lib- 
erty Street. 

Klinger & 
Avenue. 

Sisley & Brinckerhoff, Inc., 80 Maiden 
Lane. 

Charles Paston, 151 Montague Street, 
Brooklyn. 

Williamsburg Agency, Inc., 110 
ham Avenue, Brooklyn. 

A branch office at Yonkers, just over 
the line, is operated as part of the 
Greater New York organization and is 
in charge of J. H. Marcell, manager. 

The Travelers has more than 1,300 
salaried employes in Greater New York. 

The present Travelers’ organization is 
of unusual strength and the volume of 
business is rapidly growing, and the of 
ficers of the company say they look for- 
ward to accomplishments in the future 
which will far surpass those of the past, 
as respects volume, popularity, organi- 
zation, and service. 

Directory of 55 John Street 

A directory of the building at 55 John 

Street would read somewhat as follows: 
1 

On the first floor are the main lobby, 
the counters, and the cashier’s cage. 

The second floor is divided into offices 
for John MeGinley, general manager 
casualty lines; Harris -B. Johnson, ad 
visory manager; W. C. Billings, mana- 
ger compensation and liability; J. FE. 
Gossett, Manager burglary, plate glass, 
steam boiler and machinery; J. P. 
Coughlin, W. J. McEvoy, and J. Cassidy, 
assistant managers liability; John B. 
Kkgan, boiler, engine and electrical ma- 
chinery; R. R. McCathran, special as- 
sistant; C. N. Sumwalt, field assistant; 
H. J. Williams, associate manager life 
and accident departments; T. P. August, 
registrar; H. H. Sutton, assistant regis- 
trar; W. C. Acken, cashier; R. P. 
Wheeler, statistician. 


Probstein, 342 Madison 


Gra- 


? 


v 

Third Floor--Business Development 
Department. A staff of compensation, 
liability and indemnity field assistants 
is under the direction of Field Super 
visor W. G. Smith, and Special Repre 
sentatives Miller and McManus of the 
Group Department and the Group Ser- 
vice Division. The remainder of the 
space is occupied by agents. 

ft 

Fourth Floor-— Partly occupied by J. 
W. Thomas, Inec., and partly by the 
Cashier’s Department. The registrar’s 
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A Standing Welcome to all Brokers and Agents is Maintained by 
this Company, Which has Developed Special Aid to a High Degree. 


division 
Annex. 


is located in the Dutch Street 
—5 
Fifth Floor—Most of the fifth floor is 
occupied by the Medical Department, 
Dr. C. A. Ragan, Medical Referee. The 
emergency room and the W. A. Coley 
Agency are also on this floor. 
on 6 =- 
Sixth Floor-—Life and accident claim 
division on the John Street front: spe- 
cial representatives of the life and acci- 





Life, Accident, and Group Counter, to the Left as one Enters 


dent departments under Associate Man- 
ager H. W. MacConnell; Agents Close 
& Perry in the east wing; O. F. Girard 
and Agents Peioxotto & Colgan, Rorke 
& McKearin, and Moore, on the Dutch 
Street side. 


7 
Seventh Floor—Wholly an agency 
floor. Three large rooms for agents 
occupy the east wing and adequate pro- 
vision has been made for expansion. 
The remainder of the space is divided 


The Travelers in Greater New York — 





into offices for Associate Manager 
Lounsbery, life and accident depart- 
ments and Agents Koenigsberger & 
Wyzant, Ritschy & Robinson, Blakeslee 
& Smith, Murray, Lane, Cooper, Boyn- 
tan, Hadsell & Kemp, Strauss, Starbuck, 
Angus and Hendrian. 
—§ = 

Eighth Floor—-Being centrally situ- 
ated, this floor is used for the mail 
room, the stenographic division and the 
girls’ club room. Branch Auditor Wat 
son, Associate Cashier Wilson and As- 
sistant Cashier Hunninghouse have of 
fices on the front. 

9 

Ninth Floor—About 1,000 feet is occu- 

pied by the liability detail division. 
10—11—-12—13—14 

The tenth, eleventh—except a portion 
set aside for the telephone room— 
twelfth, thirteenth and fourteenth floors 


are occupied by tenants. 
15 
Fifteenth Floor--A reception hall, of- 


fices for the use of visiting Home Office 


men and a conference room. Attorney 
William J. Moran and his assistants 
have four offices. Agents Allison & 


Jamieson, Wallin, Thacher & Williams, 
Casey and the J. Parker Waite Agency 
are on this floor. 
16 
Occupied by tenants. 
8-10 Dutch St. Building 

{th Floor—Registrar’s Division 

and accident). 


(life 


5th Floor—Liability and Indemnity 
Accounting Division. 
6th Floor—tLiability and Indemnity 


Proposal File Room. 
Harris B. Johnson Talks of Old Days 

Harris B. Johnson, now advisory man 
ager, was a son of the late R. M. John 
son, who came to have charge of the 
first office (general agency) represent 
ing the Travelers in New York. Mr. 
Johnson gave to The Eastern Under 
writer the following reminiscences of 
former offices: 

“Our first New York office was in the 
basement of the building at No. 160 
Fulton Street. Edgar P. Foreman was 
the first agent. He opened the office 
soon after the Travelers began doing 
business; but was soon succeeded by an 
agent named Fisher; and the office was 
moved up to the street floor. Mr. Fisher 
had been agent for only a short time 
when R. M. Johnson was sent down 
from the Home Office and the agency 
was changed to Johnson & Fisher 
(about 1866 or 1867) in about a year, 

(Continued on page 38) 
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A NEW PRESIDENT 

The elevation of Daniel F. Appel to 
the presidency of the New England Mu- 
tual Liie will be most gratifying to his 
numerous friends throughout the coun- 
try, and there are few insurance execu- 
tives who have a larger following. A 
man of positive convictions, of sterling 
common sense, of wide grasp of the busi- 
ness, he has combined these qualities 
with an inherent love of life insurance, 
a devotion to its highest principles and 
an almost uncanny ability to size up 
men and gather those of high standing 
into the New England Life’s organiza- 
tion. Curiously enough his early career 
was that of a fire insurance man where 
he was a successiul local and special 
but lite 


lour 


agent, insurance called him; 


and tor decades he has served it 


loyally, ably and with keen intelligence. 





FORD'S INSURANCE ATTACK 

Some insurance editors and insurance 
men have been stirred by articles in the 
Independent,” published by 
Henry Ford, which frames various in- 


“Dearborn 


There 

no reason why any one should be- 
come more excited over anything ap- 
pearing in the “Dearborn Independent” 
than they would over a series of articles 
“Jim Jam Jems” 
Control Review” or any 
Henry Ford took over 


dictments against life insurance. 


upon life insurance in 
“Birth 
ireak periodical. 


or the 


Metropolitan Life’s Wonderful Year 


_Amazing! That is the best way to de- 
scribe the Metropolitan Life’s business_in 
41923. In brief, the figures of December 
31, 1923, follow: 


Assets, $1,431, 399,418. Paid for busi- 


ness including increased and _ revived, 
totaled $2,359,034,859. Of this total, 
Ordinary was $1,066,984,741; Industrial, 


$912,366,542; Group, $379,683,576. 
insurance in force is $9,238,254,068. 


Total 


the “Dearborn Independent” and tried 
to make a national weekly out of it 
through the medium of sensational mat- 


ter. The circulation climbed for a time 
and then dropped with a thud. Finally, 
the automobile manufacturer put the 


circulation proposition squarely up to 
his local dealers who were given a quota 
of subscriptions to land just as they are 
provided with a quota of cars to sell, 
but while it is easy to dispose of the 
cars it is difficult to sell subscriptions 
to a paper which evidently is not wanted, 
The dealers’ organization has fallen 
down hard in its circulation campaign 
and more sensational articles are being 
printed to bring in additional readers. 
However, it does not take long for the 
public to size up a newspaper and aiter 
“number” it is immate- 
rial what is printed. It so happens that 
the life insurance articles are puerile, 
amateurish and full of misinformation, 
but they would not be taken seriously 
ii as full of facts as the encyclopaedia, 


it has the paper’s 





DEPOSITORY BONDS 
‘The depository bond is one of many 
miscellaneous forms of cover that is 
little understood even by the producers 
in this department of the insurance 
business. Its purposes and uses are 


unlike other form even 


As 
J. N. Richardson, manager of the fidel- 
the United States 
Fidelity & Guaranty, recently said in 
discussing the depository bond, it is 
not even insurance. 

issuing a depository bond is not a 
routine matter and a bank cannot get 
a bond ior any amount it may want. 
A bank desiring the use of public 
moneys bids for this privilege and if 
awarded a deposit, say $100,000, it must 
furnish a corporate depository bond to 
insure their return on demand. This 
will be furnished by an insurance com- 
pany writing fidelity business if the 
bank’s financial resources warrant such 
a deposit and it is 


quite any 


among fidelity and surety bonds. 


ity department of 


otherwise accept- 
when approached 
this business take 
they must put up 
connection with the de- 
pository bond, the insurance company 
should not charge a premium. The 
answer to this is that the premium 
charged for the bond is not a charge 
for insurance—these bonds do not in- 
sure bank deposits—but is a_ service 
fee for the use of the insurance com- 
pany’s credit. 


banks 
by agents soliciting 
the position that if 
collateral in 


able. Some 





Incomé for 1923 was $396,311,664, show- 
ing a gain of $55,043,302. Number of 
policies in force at end of year was 30,221,- 
727. Amount paid policyholders, $133,681,- 
709, The company paid in bonuses, divi- 
dends and concessions to Industrial_policy- 
holders, $116,969,127, The increase in as- 
sets during 1923 was $171,549,093. 

The company’s gain in outstanding poli- 
cies for the year was 2,837,282. 








BALTIMORE CONSOLIDATION 


Maury & Donnelly-Williams Co. and 
Parr & Parr, two leading agency firms 
in Baltimore have consolidated as of 
February 1 under the name of Maury, 
Donnelly, Williams & Parr. 


F. W. STILLMAN DIES 


Franklin W. Stillman, president of the 
I’. W. Stillman Company, died Wednes- 
day at his home in Elizabeth, N. J. Mr. 
Stillman was one of the oldest insurance 
brokers in New York. 














The Human Side of Insurance 











ADOLPH HOLLANDER 


Who is a successful general agent of the 
Equitable Life Assurance Society in this 
city, will also become a banker. A story 
of his new venture will be found on an- 
other page of this paper. 
o.¢ * 


Howard W. Connelly, superintendent 
second-class mail in the New York post- 
office, celebrated the seventy-second an- 
niversary of his birth and completed 
fifty years of continuous service in the 
New York post-office on January 24. 
Mr. Connelly was tendered a testimonial 
dinner at the Biltmore Hotel which was 
attended by more than four hundred 
publishers, printers, post-office officials 
and employes, including John H. Bart- 
lett, first assistant postmaster-general 
of the United States; Edward M. Mor- 
gan, postmaster of New York City, and 
M. Clyde Kelly, meinber of Congress 
from Pennsylvania. It was a fine tribute 
to Mr. Connelly—which he richly de- 
served, 

* * * 


T. Yano, president of the First Mu- 
tual Life Insurance Company of Tokio, 
and a fellow of the Actuarial Society of 
America, who has returned to Japan from 
America, writes to the Provident Mutual, 
relative to the earthquake disaster: “It 
was really the saddest sight I have ever 
seen. ‘The office building of our company 
could not escape the flames, but as it was 
a quake and fireproof building we could 
have about half the rooms from burning 
and thus could open the business very soon 
in the same building, which now stands 
like a tree in a desert. * * * As for my 
home, which is in a suburb of Tokio, I 
am glad to say we had no fire in the dis- 
trict and all my family are as usual. I 
feel very much pleased to tell you that 
both our company and my home had com- 
paratively small damage and we are happy 
and cheerful as before, trying to do our 
best for the reconstruction of our city.” 

* * * 


Judge Ernest J. Heppenheimer, presi- 
dent of the Colonial Life of Jersey City, 
has been a member of the New Jersey 
Court of Errors and Appeals for more 
than a dozen years. He has presented his 
resignation to Governor Silzer in order to 
devote his entire time to the interests of 
the company. 

* * 

Robert Barton, for more than thirty- 
seven years a member of the home office 
staff of the Massachusetts Mutual Life 
and for several years manager of the re- 
newal department of the company, has been 
elected an assistant secretary of the com- 
pany. 

‘os 

Charles J. Edwards, agent of the 
Equitable Society, addressed the adver- 
tising division of the Brooklyn Chamber 
of Commerce recently. 


S. P. Williams, of Williams & Brown, 
general agents at Waterbury, Conn., for 
the Phoenix Indemnity, was a visitor in 
town this week. 

* * 

W. H. Sale, resident vice-president ot 
the New York office of the Continental 
Casualty, has returned from a short trip 
to Chicago where he visited the home 
office of the company. 

ee * 


Cecil F. Shallcross, United States 
manager of the North British & Mer- 
cantile, has returned from a_ successful 
duck hunt in Chesapeake Bay. A number 
of insuraiice men were greatly pleased to 
receive from him the contents of his bag. 

* * * 

William J. Witschen has resigned as 
superintendent of the liability and auto- 
mobile department of the New York 
branch of the Hartford A. & I., to become 
assistant manager of the Commercial Casu- 
alty here. The change does not affect the 
present organization as E, V. Lonergan 
continues as an assistant manager of the 
New York Office. Mr. Witschen started 
out in a broker’s office, then went with the 
Globe Indemnity, then five years with the 
Kidelity & Deposit as underwriter in the 
liability department, and for the past eight 
years he has been with the New York 
branch of the Hartford A. & I. The New 
York business of the Commercial Casualty 
under Manager and Vice-President Floyd 
Dull is showing consistent and splendid 
growth, 

oe 


T. P. Emigh, who has been appointed 
agency supervisor in the eastern field 
for the Royal Exchange Assurance, 
commenced his insurance career twenty 
years ago in the office of Christensen & 
Goodwyn, general agents on the Pacific 
Coast for the American Central and 
the St. Paul Fire & Marine. After the 
San Francisco fire Mr. Emigh entered 
the general agency business for him- 
self in his home town, Oakland, Cal., 
and while there aided in the organiza- 
tion of the Oakland Board of Fire Un- 
derwriters, later becoming its president. 
In 1917, he came to New York and 
joined the forces of the Royal Exchange 
as chief examiner in the company’s east- 
ern department, which position he has 
held until his recent appointment as 
agency supervisor. 

* * * 


Samuel Barker, for many years gen- 
eral manager of the Sea Insurance Com- 
pany has retired. Mr. Barker commenced 
his service with the Sea Insurance Com- 
pany as a junior forty-four years ago, 
and passed through all the grades of 
service before reaching the position he 
now vacates owing to ill-health. As a 
mark of their esteem, the staff of the 


company presented him with a silver 


tea tray. 





CUSTODIAN RULING 


_ The National Bureau of Casualty & 
Surety Underwriters has been advised 
that some of the companies are still 
endorsing messenger and paymaster 
robbery policies and applying the amount 
of insurance under the policy to one 
or more custodians without stating the 
number of custodians or the amount ap 
plying to each. The Bureau advises that 
the issue of such an endorsement is not 
permissible. All paymaster, messenger 
and interior robbery policies must be 
so issued that the number of custodians 
and the amount applying to each must 
be stated in the policy. 





CONCORDIA PROMOTIONS 

R. E. Brandenburg, formerly treas- 
urer, has been elected secretary and 
treasurer of the Concordia Fire succeed- 
ing the late Frank Damkoehler, Herman 
Ambos has been made third vice-presi- 
dent and A. C. Meeker has been pro- 
moted to assistant secretary. 
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State Asks Exclusion 
of Loss Adjusters 


FOR NON-ADMITTED INSURERS 


Stoddard, at Hearing on Bill, Doubts 
Sincerity of Lloyd’s Willingness 
to Enter State 





(Special to The Eastern Underwriter ) 

Albany, N. Y., January 29.—A_ hearing 
was held today before the Assembly in- 
surance committee on eleven departmental 
pills amending the insurance law. Con- 
siderable discussion was had in relation to 
assembly print 134 by Mr. Hutchinson, 
which makes the term agent include ad- 
juster, 

M. L. Ernst, representing the Jewelers’ 
Association, protested vigorously against 
the policy of the State making it more 
difficult for Lloyds to write policies and 
adjust losses, until such time as the State 
itself should provide a way by which ad- 
mitted companies might write complete 
coverage. Mr. Ernst emphasized that it 
was only through non-admitted companies 
that the jewelry trade could obtain complete 
protection under the block and floater pol- 
icy; that he had just returned from Eng- 
land and brought back assurance that 
Lloyds were eager and willing to enter 
the State of New York subject to such 
conditions as the State might impose in 
relation to acceptance of service for suits 
and the payment of taxes. 


Stoddard Questions Sincerity of Lloyd 
Representatives 

Superintendent of Insurance Francis R. 
Stoddard questioned the sincerity of the 
Lloyds people and characterized their will- 
ingness to enter the State and comply with 
the law as camouflage. He stated that it 
would and should be the policy of the state 
to protect its own companies from com- 
petition of irresponsible foreign companies 
and in concluding his remarks, put the 
question to Mr. Ernst: “If the insurance 
law were so amended as to permit author- 
ized companies to write a policy providing 
complete coverage would the jewelry peo- 
ple be satisfied to accept it?” To this Mr. 
Ernst acquiesced, 

Assembly Bill 132, extending provisions 
for reciprocal requirements to include re- 
strictions greater than required in this 
State from corporations of another State, 
met with no opposition. 

Assembly Bill 133, which seeks to make 
the law uniform in relation to procedure, 
was approved. 

Assembly Bill 134 will be amended from 
the floor of the Assembly and a further 
hearing held in its amended form. 

Assembly Bill 135, authorizing fraternal 
benefit societies to grant loans, was held 
in committee by request. 

Assembly Bill 136, relative to bonds and 
undertakings, combining sections 181 and 
182 into a new seetion 100A, was approved. 

Assembly Bill 166, relative to brokers 
certificate of authority, hearing was post- 


poned until February 19. 

Assembly Bill 167, relating to rebating 
and discriminations: Superintendent Stod- 
dard stated this bill was prepared after 
conference with various brokers’ associa- 
tions and under its terms it is hoped to 
absolutely eliminate rebating. It will prob- 
ably be amended so as to include rebating 
on bonds. 


Those at the Hearing 


FF. G. Dunham, representing the Asso- 
ciation of Life Insurance Presidents, spoke 
in favor of Assembly Bill 329, which 
amends the insurance law relative to ex- 
penses of life insurance corporations, The 
intent of this measure is to aid the small 
companies with less than $100,000,000 of 
insurance in force. It does not increase 
commissions to be paid for new business, 
but allows a new company a little more 
leeway in advertising and otherwise. Mr. 
Dunham stated that the larger companies, 
far from being jealous of the smaller ones, 
were heartily in accord with an amendment 
that would give them increased business. 

Among those at the hearing were F. G 
Dunham, Association of Life Insurance 
Presidents; A. G, Thatcher, American In- 
stitute of Marine Underwriters; Leo 
Koenig, of Toplis & Harding, adjustors; 
M. L. Ernst, representing the jewelry asso- 
ciations; Berthold M. Harris, Fire, Marine 
& Liability Brokers’ Association; David 
Rumsey, representing Johnson & Higgins, 
marine brokers; John M. O’Hanlon, of 
the State Federation of Labor, and Francis 
R. Stoddard, Jr., superintendent of insur- 
ance, 

Marine Market Upset 

The marine insurance market in New 
York, especially the brokers and settling 
agents for non-admitted insurers, was con- 
siderably upset this week by the broad 
language used in Bill 134 as it would ex- 
clude all adjusters for Lloyd’s and foreign 
non-admitted companies. This exclusion 
would work a_ hardship upon importers 
whose goods were insured by the senders 
and there is general opposition in marine 
circles to prohibiting the settlement of 
losses here. American underwriters have 
settling agents all over the world and 
would not want that privilege denied by 
adverse legislation in those foreign parts. 

Following is the text of Bill 134: 

2. The term “agent,” in this chapter 
shall include an acknowledged agent, ad- 
juslter or surveyor, or any other person 
who shal] in any manner aid in transacting 
the insurance business of any insurance 
corporation or other insurer [not incor- 
porated by or organized under the laws of] 
which is not authorized to transact business 
in this state, and any broker [whose busi- 
ness, in whole or in part, is to] or other 
person, partnership, association or corpora- 
tion, who or which negotiates for or places 
a risk[s] with any such unauthorized in- 
surer, delivers the [policies] policy cover- 
ing the same or collects the premium[s] 
therefor. 


§ 2. This act shall take effect im- 
mediately. 
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J. A. KELSEY, President 


Capital 
ONE MILLION DOLLARS 





GEORGE Z. DAY, Secretary 


STANDARD 


INSURANCE COMPANY 
OF NEW YORK 


Surplus 
ONE MILLION DOLLARS 


Head Office: 45 John Street, New York 









Insurance Stocks 
as Investments 


Do you realize that the Insurance business is one of the most 
important in the World, and that insurance has developed into 
one of the most essential factors of business to-day? Should all 
the companies in one accord cease to function, business would be 
completely paralyzed. 

Insurance underlies all commercial credit en which business is 
founded ; consequently Insurance plays one of the most important 
parts in the World’s business to-day. 

Over a period of years, Fire Insurance stocks have proven most 


desirable investments, ranking with the Bank and Trust Company 
stocks. 


We have made a particular specialty of these securities for the 
past ten years, and we will be glad at any time to furnish infor- 
mation relative to the different stocks. 


The following are a few of the most active— 


American Alliance Hanover 

City of New York Home 
Continental National Liberty 
Fidelity Phenix Niagara 
Franklin North River 
Glens Falls Pacific 

Globe & Rutgers United States 
Great American Westchester 


Our weekly quotation list will be sent weekly upon request. 


J.K. RICE, JR., & CO. 


Telephone: John 4000 NEW YORK 36 Wall Street 

















—— 











CHARLES HOYT SMITH 
OR 


MARSHALL & STERLING, INC. 
Poughkeepsie Trust Co. Building 
POUGHKEEPSIE, N. Y. 
Telephone 8271 





We pay Brokers liberal commissions and protect their accounts. 


We furnish insurance Engineering and Prevention Service gratis om 
Fire and Compensation risks. 


We write Fire and allied lines, Compensation, Liability and Automobiles. 


We represent fifteen of the leading Fire Companies and are General 
Agents for the Globe Indemnity Company. 














ROSSIA INSURANCE COMPANY 
OF AMERICA 


FIRE REASSURANCE COMPANY 
OF NEW YORK 


AMERICAN FIRE INSURANCE 























CORPORATION 
OF NEW YORK 


UNION RESERVE INSURANCE CO. 
OF NEW YORK 


REINSURANCE 




















HARTFORD, CONNECTICUT 
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Sketch of W. A. Mackay, 
Northern of London 


FAMOUS’ BRITISH EXECUTIVE 


Has Traveled Widely, Including Num- 
erous Trips to This Country 
and Canada 


William Aeneas Mackay, the recently 
appointed head office general manage 
of the Northern, is a Yorkshireman b: 
birth, but a Scotsman by descent. He 
was born, the son of the late Dr. Wi! 
liam Murray Mackay, at Rosedale Ab 
bev, Yorkshire, on September 14, 1871, 
and was educated at Epsom College 
where he captained both the cricket and 
ootball teams. 

Karly insurance training was gained 
ith the Ocean and several vears were 
pent in field work for the Accident In 
195 Mr. Mackay joined the Lancashire 
at Newcastle and five years later wa 
ippointed chief life inspector at Leeds 
for the Royal, with which office th 
Laneashire had in the meantime been 
merged He went to the London and 
Scottish (then known as the London 
ind Lancashire Life Assurance Com 
pany, Limited) in February, 1906, a 


agency manager Less than two yeat 
later he became sub-inanager and secr« 
tary, and on the retirement of the lat 


Mr. Clirehugh, in January, 1909, he wa 
appointed general manager, This posi 
tion, under the agreement with the 
Northern, he still retains, and he holds 
in addition the following appointments 
Manager, Scottish Metropolitan Assur 
ince Co., Ltd.; managing director, Welsh 
Insurance Corporation, Ltd. 
City Fire Office, Limited; 
Treaty Reinsurances, Ltd. 

Like most of the controllers of insur 
ince interests today, Mr. Mackay has 
travelled much and widely. He know: 
the British Isles in detail, has made 
numerous trips to the United States and 
to Canada, and has travelled throughout 
the Union of South Africa. 

Mr. Mackay’s school prowess it 


; chairman, 
chairman, 
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ports has been noted. In the early 
nineties he played rugby football for 
Bristol Club and Gloucester County, and 
later in the North was for many years 
chairman of the Percy Park Football 
Club and captain of the team. His 
favorite pastimes now are tennis and 
goli, and he has a good reputation for 
skill at the royal and ancient game. 


WHLL MEET IN WASHINGTON 


National Association of Insurance 
Agents to Have Spring Meeting 
There in March 
Unless something happens to upset 
present plans the National Association 
of Insurance Agents will have its spring 
meeting in Washington during March. 
Secretary Walter H. Bennett is going to 
Washington the end of this week to ar- 
range for hotel accommodations. This 
convention will differ somewhat from 
past meetings as it will not take the form 
of a eee convention with an elabor 
ate aking and entertainment pro 
tony: gored members of the National 
Association will discuss current problems 
with officers and other representative 
of the state association It is not pro 
posed to have any outside speakers and 
informal business essions will be the 

order ot the day. 


CITY OF NEW YORK’S YEAR 


The City of New York Insurance 
Company, the president of which is El- 
bridge G. Snow, wound up the year with 
assets otf $4,203,908. 

lt cash capit il i 
premium fund, $1,764, 


$1,000,000; reserve 
724; reserve for 
losses, $317,567; due for reinsurance 
premiums, $340,099; reserve for taxes 
and accounts, $50,000; surplus: over re- 
serves and all liabilities including capi- 
tal, $7 9,918; surplus as regards policy 
holders, $1,725,518. 


The Dumitresoo Fire Apparatus Com- 
pany has been incorporated in New York 
City. This company manufactures auto- 
matic fire apparatus. 
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SPRINGFIELD FirE & MARINE 


neers began 


I ‘nglanders, 


Seventy-five years of 
business practice, 
courageous management, 
are responsible for the impreg- 
position which this com- 
pany now holds. 


nable 


group of 


75 Years of 
Property Protection. 


INSURANCE COMPANY 
SPRINGFIELD. Mass. - 


" 


Back in 1849, when sturdy pio- 
their Westward 
march in the Prairie Schooner, 
resolute New 
likewise pioneers, 
founded the Springfield Fire & 
Marine Insurance Company. 
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LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
A Hassinger, Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J 
Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$2,250,000.00 
Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 9,004,301.01 


Net Surplus 4,436,386.20 





Total ....$15,690,687.21 


Policyholders Surplus, 
$6,686,386.20 





Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretary 
A. Hassinger, Secretary 
Welle T. Bassett, Secretary 


: THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 2,665,678.50 


Net Surplus 1,110,233.48 


Total -$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 

















Nea] Bassett, President 
John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$ 600,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 


Net Surplus 


1,916,251.22 
945,537.10 


Weeel .6cas $3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 











H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John a Vice-Pres. and Treas. 
—_ Hathaway, Secretary 
H. ‘eee Secretary 
Avelle T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance J"und 
and all other 
liabilities .... _ 1,829,033.00 


Net Surplus 1,452,589.00 


Total As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 
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Boulevards of Paris 
Still Know Van Derhoef 


LAWYERS WRITE DEPARTMENTS 


Are Told That Commissioners Can’t 
Force Claim Payments in Non- 
Authorized Companies 


Over in Paris Marshall Van Derhoef, 
president of the Van Derhoei, Cawley 
«& Co., formerly on Cedar Street, con- 
tinues to walk the boulevards paying no 
attention to those gay posters in win 
dows near the Grand Hotel, in the 
French capital, depicting highly colored 
steamships on which voyage can be 
made to “the states.” 

Over in Illinois Velare Bros., a travel 
ing show supposed to be wise to the 
ways of boobs who flock underneath 
the canvas top tents, but boobs them 
selves when it comes to some insurance 
matters, are bemoaning the loss of a 
$252 check which they sent to a Van 
Derhoef office under the impression that 
they were buying some cheap insurance. 
They woke up after their loss came. 

Over in Missouri, Alabama and some 
other states numerous lawyers are si 
lently noting pigeon holes in their desks 
containing memoranda from clients ask- 
ing them to please, please try and collect 
claims for insurance which they thought 
was protecting them. 


The Insurance Departments 

Over in Harrisburg, Trenton and other 
state capitals insurance commissioners 
are writing letters advising people stung 
on insurance in companies with high 
sounding names that said companies are 
not entered in their states; that the in 
surance was unauthorized and that they 
are powerless to enforce collection ot 
losses in those carriers. 

Over in Washington the Department 
of State has a mimeographed memoran 
dum of an American consular agent in 
Rome advising of his investigation of 
the General Security of Rome, a com- 
pany which started business on a small 
paid-in capital; which soon after start- 
ing launched additional insurance com- 
panies; which is being administered “by 
a certain Angelo Uccellini, an account- 
ant and a traveling agent, and Oreste 
Palmeri, of Naples, both of whom are 
little known in Rome”; and which grow- 
ing ambitious for a world-wide business 
appointed Bowker & Co., London, as 
general agents; and they in turn dealt 
with Van Derhoef, Cawley & Co., later, 
the Rome company had Van Derhoef 
arrested charged with dating back rein 
surance; saying they had not received 
money due them from the New York 
office. He was acquitted. 

Over in Jersey City the offices of Pal- 
ner Brice & Co., has been proved to be 
a dummy corporation of the Van Der- 
hoef outfit, the president being Newell 
Van Derhoef and the treasurer Miss 
Katherine Gilhooley, a stenographer in 
the New York office of Van Derhoef 
Cawley & Co. 

Over in Newark and some. other 
places merchants and others who bought 
policies of the Motor Insurers, Inc., 
which was an offshoot of Vanderhoef 
and of Palmer Brice & Co., are wonder- 
ing about their coverage. 

Over in the New York Insurance De- 
partment a big file on Van Derhoef, 
Cawley & Co., on Palmer Brice & Co., 
on the General Security of Rome, on the 
United General of London, on the Lon 
don General, on the “London Lloyd’s,” 
on the Allied & Traders, on the United 
Commercial ; and on Anchor Insurance 
Corporation, Inc., is growing. 

_Over on Cedar Street Van Derhoef, 
Cawley & Co., have not applied for a 
renewal of their brokerage license and 
the New York Insurance Department 
Says that if they do apply they will not 
get it. 


, 


Not Much Illumination 
At a hearing in December, the affairs 
of Van Derhoef, et al.; of Palmer Brice 
& Co., and of the companies which were 
represented by these offices were aired. 
Seing abroad the president, Marshall 














ORGANIZED 
1853 


CASH CAPITAL 
$18,000,000 








THIS YEAR USE 
EVERY CHANNEL 


Resolve for 1924 that in the grand 
game of seeking additional income 
you will not overlook any of 
the opportunities presented by the 
Inany classes of insurance coverage. 


Don’t confine your efforts to one 
or two lines. Use every channel 
leading to increased premium in- 
come. 


The Home of New York has a long 
list of coverages provided for the 
use of local agents. Use these 
facilities. 





THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 








Fire and Lightning, Automobile (Complete cover in Combination 
Policy), Earthquake, Explosion, Hail, Marine (Inland and 
Ocean), Parcel Post, Profits and Commissions, Rain, Registered 
Mail, Rents, Rental Values, Riot and Civil Commotion, Sprinkler 


Leakage, Tourists Baggage, Use and Occupancy, Windstorm. 

















STRENGTH REPUTATION SERVICE 
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Van Derhoef, could not be examined, 
but among those on the grill, cross- 
questioned by the Department, were 5. 
J. Cawley, Jr., who was vice-president, 
and J. E. Van Leer, who was treasurer. 
Some extracts from the testimony fol- 
low, the moral of this entire story prob- 
ably being that business men should pay 
at least as much attention to placing 
their insurance as they do to buying 
their neckties or tickets to the theater. 
Mr. Cawley is in the witness chair. 
Some questions and answers follow: 
O. Was Marshall Van Derhoef an agent otf 
the General Security? 
A. No, sir. k 
Q. Was Van Derhoef, Cawley & Co. agent of 
the General Security ? 


A. NO. 

©. Was Palmer Brice & Co, an agent of the 
General Security? 

A. Yes, they were. 

©. Who owns the stock of Palmer Brice & 
Co.? Do you own any? 

No, sir. 
Does Marshall Van Derhoef? 
. I do not know. ? 

Q. Was Newell Van Derhoef, secretary ol 
Vanderhoef, Cawley & Co., president of Palme 
Brice & Co.? 

A. He never was. : 

©. Did he hold any position as officer of 
Palmer Brice & Co,? 

This company was formed in such a hurry 
that L do not know who the officers are. 

Q. Have you in your employ a Miss Cather 
ine Gilhooley ? 

A. e have. 

©. Was she an officer of Palmer Brice & Co ? 

I do not know. She had some authority 
to sign checks. 

Q. Where was Palmer Brice & Co. incor 
porated; in what state? 

A. New Jersey. 


- 


PiID> 


0. Do you know what bank they have their 
deposits in? 

A. No, sir. 

Q. Did you ever visit the office of Palmer 
Brice & Co.? 

A, Once. 

©. Alone? 

It was the first day they opened. 

QM. Do you know the terms of the agency 
contract with reference to the General Security, 
made with B. D. Bowker, of London? 

A. Yes; we had 25% commission. 

©. What arrangement was made as to re 
taining a portion of the premiums tor payment 
of losses? 

A. A_ proposition to keep 50% of the gross 
premiums, 

. Is there a man named Palmer Brice with 
Palmer Brice & Co.? 

A. Not to my knowledge. 

), A man named Brice? 
A. Not to my knowledge 
©. How was the name Palmer Brice & Co 


That's hard to answer. It was chosen by 
Van Derhoef and myself 


SIX MORE JOIN RAIN ASS’N. 





G. W. H. Thomas, Fire Protection 
Engineer, Appointed Head of Central 
Office to Tabulate Rainfall 





Six more companies have joined the 
Rain Insurance Association, bringing the 
total membership up to twenty-three 
companies and G. W. H. Thomas, a fire 
insurance engineer has been appointed 
superintendent of the new office to be 
opened March 1 in the Travelers Build- 
ing at 55 John Street. The companies 
which have recently decided to venture 
into the rain insurance field and join 
forces with the companies in the Asso- 
ciation are the following: Automobile 
of Hartford, United States Fire, North 
River, Boston, American of Newark, 
and Security of New Haven. 

Mr. Thomas, the new manager, has 
had many years of experience as an en- 
gineer applying schedules and as a fire 
protection engineer. He comes from the 
offices of James Foster & Son, Inc., 45 
John street, insurance brokers. His 
wor’ with the Rain Association will be 
largely statistical and for the present 
his time will be devoted to tabulating 
data relative to hourly rainfall. Mr. 
Thomas is a man of excellent judgment, 
and the central office with him in charge 
will be helpful to all companies writing 
rain covers. 

Up to the present time there has 
been little profit in rain insurance, due 
to abnormal rainfall during certain 
months of last year and also due to a 
general lack of trustworthy data upon 


which to base correct rates. It is ex- 


pected that through the central body 
and with more companies in the field 
rain insurance will be put upon a profit- 
able basis soon and the business popu- 
larized in the sense that other sidelines 
of fire insurance are. 
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Dunham Sends His 
Report To Fishback 


HIS DEMAND FOR UNIFORMITY 





Calls For Whole-Hearted Endeavor to 
Straighten out the Separation 
Controversy 


Commissioner Howard P. Dunham of 
Connecticut, chairman of the committee 
of insurance commissioners which has 
been holding hearings relative to the 
Western Union and Western Insurance 
Bureau controversy over commissions 
and separation, has sent his report to 
President Fishback, of the National Con 
vention of Insurance Commissioners, 
and to all commissioners for ratific ation. 
In a statement issued on Tuesday he 
said: 

“Our object has been to bring order 
out of confusion and to influence the 
companies to make fire commissions uni 


form over the entire country. Ultimate 
good must come to the business as a 
result of all the hearings in Chicago, 
\ 


Yew York and Topeka and the volun 
tary acquiescence by most of the com- 
panies in the compromise plan of the 
commissioners is commendable. 

“The conditions, especially in the 
middle west and also in the excepted 
cities, have been so disturbed that some 
immediate action by the ‘companies was 
insisted upon by the commissioners. 
What the entire situation needs now is 
a whole-hearted endeavor to straighten 
out this controversy. Right thinking 
agents and will fix their 
minds upon something larger than mere 
settlement of this dispute. They will see 
the danger of leaving this subject longer 
unsettled and the necessity of uniformity 
both in ordinary and excepted terri 
tory. 


companies 


MONK AGAINST PLAN 
Wesley E. 


Insurance Commissioner 
Monk, of Massachusetts, on Wednesday 
telegraphed The [astern Underwriter the 
following with reference to the uniform 
commission plan adopted last week at Chi- 
cago by several commissioners: “My pres 
ent reaction is against it. A department 
ruling is not within my power.” 


FIRE INSURANCE STOCKS 


lire insurance stocks continue to 
climb, On January 28, 720 was bid for 
Globe & Rutgers. On Wednesday of this 
week 730 was bid. At the same period 
bids for United States stock went from 
64 to 76. Quotations on Wednesday 
were given by J. K. Rice, Jr. & Com- 
pany, as follows: 





Par 

Value Div. Bid Asked 
American Alliance.. $100 WwW 360 390 
American Surety.... 50 10% *95 97 
City of New York.. 100 12% 223 230 
Continental ......... 25 24% 93 96 
Fidelity Phenix.... 25 24% 125 130 
aa 25 28% 132 137 
Glens Falls........<. 10 24% 58 64 
Globe & Rutgers... 100 2% 730 790 
Great American.... 100 16% 253 259 
ROUGE ccccccceeses 50 10% 95 105 
Home .. 100 18% 348 353 
National Liberty.... 50 20% 190 215 
National Surety..... 100 O% 163 165 
eae 50 16% 148 
North River........ 25 12% 54 59 
United States....... 20 20% 76 86 
Westchester ........ 10 25% 39 41 


*Extra 10% 


January 5; 20% 
10 stoch 


: December 1, and 
payable January 10, 1924, 


PROMOTE J. H. PERRY 


James H. Perry, who has been an ex- 
ecutive special agent of the Globe & Rut- 
gers traveling territory from the Missis- 
sipp! River east, with headquarters in New 
York, has been brought into the home office 
and made a member of the executive staff. 

Mr. Perry started with the Globe & 
Rutgers as an office boy and has been 
with the company for about a quarter of 
a century. He has seen it grow from small 
beginnings into its present tremendous size. 
Mr. Perry is well liked throughout the 
field and news of his promotion will be 
received with pleasure by many people. 
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FAVOR UNIFORM SCALE 





Pennsylvania Agents Sympathize With 
Uniform Commissions on Union 
Scale in Mixed Agencies 





Pennsylvania local agents who are 
members of the State Association of In- 
surance Agents have expressed them- 
selves through the “Pennsylvanian,” as 
favdrable to uniform commissions for 
local agents in agencies where there are 
companies paying different rates of com- 
mission. With respect to this matter 
the “Pennsylvanian” says: 

“The Pennsylvania agents are not so 
much interested in the scrap between 
the two fire organizations as are the 
agents in other states, nevertheless the 
Pennsylvania agents are intensely in- 
terested in the outcome of this long 
drawn out controversy. Our state agents 
can probably be depended upon to sym- 
pathize with the union and go along 





| \ certs AND DIMES built the tallest skyscraper in the world — 
the famous Woolworth Building. 


Small sales and millions of them was Frank L. Woolworth’s idea. He left 
a $10,000,000 monument to that idea on an acre on lower Manhattan. 
Parcel Post is the 5,10 and 15 cent line of the marine business. The unit 
of premium is small but the market exists for one billion, six hundred 


million such premiums every year. 


THE SIMPLE, SURE WAY TO PROTECT MAIL PACKAGE SHIPMENTS 





in the hope that an early settlement 
will be negotiated. The same commis- 
sion remuneration payable by all com- 
panies will undoubtedly prevail, if not 
by mutual consent, then necessarily by 
state legislation. An agent should repre- 
sent one or the other set of companies. 
It is usually the premium grabber that 
represents both. Cut out the company 
outfits that would take unfair advantage 
in order to grab certain of your lines. 
On the other hand companies who do 
live up to rules that are for the best 
interest of the business in generai 
should have the same alternative as re- 
gards the commission grabber.” 
RE-ELECT WOLLAEGER 
William E. Wollaeger has been re- 
elected president of the Concordia. Rich- 
ard I. Brandenburg, treasurer, has been 
made secretary and treasurer. Herman 





Ambos, former assistant secretary, has 
been made third vice-president. 


You may not erect a Woolworth Building on your Parcel Post commis- 
sions but it is conservative to say that if you sold one-half the prospects 
in your city the commission on this business would materially increase 
your income. And the business is so simple to handle that it is virtually 
automatic. The use of one $5.00 coupon book demonstrates its prac- 
tical advantages. After that you have simply to supply the books. 


One San Francisco broker has built a business around Parcel Post which 
nets him over $10,000 a year. He introduces himself by selling Parcel 
Post, and develops a good business in that line. In the course of time he 


has a claim to settle. Then he is “in” for the other lines. 
Write any of these departments for more information. 


FIREMAN’S FUND 


INSURANCE COMPANY 


ATLANTIC MARINE DEPARTMENT 


72 Beaver Street, New York 76 West Monroe Street, Chicago 
EASTERN DEPARTMENT HEAD OFFICE SOUTHERN DEPARTMENT 
20 Kilby Street, Boston SAN FRANCISCO Hurt Building, Atlanta 


WESTERN DEPARTMENT 








FRENCH DECISION 

Ambassador Herrick has notified the 
Bureau of Foreign & Domestic Com- 
merce, Washington, of the following 
decision which has recently been made 
in France: 

“The Court of Cassation has decided 
that foreign insurance companies oper- 
ating in France must be considered as 
being domiciled in France, even though 
the home office be in another country, 
for the collection of taxes on the revenue 
from the securities they are obliged to 
deposit as guarantee.” 





J. H. MAYERS AT 130 WILLIAM 

Joseph H. Mayers, formerly special 
agent of the Niagara and after that a 
local agent on Long Island, has opened 
an office as an adjuster for the com- 
panies at 130 William street. 
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Commissioners’ Order 
Leads to Speculation 


DOUBT AS TO ENFORCEMENT 





Many Think Order Lacks Force Until 
Issued by Each State; Armistice 
Ends February 4 





the conclusion of the 

Union-Bureau conference in Chicago, 
which culminated in the forcefully 
worded order from the insurance com- 
missioners for national uniform commis- 
sions finds the situation as befuddled as 
before the conference started. The few 
commissioners at Chicago constituting 
the sub-committee of the Fire Insurance 
Committee of the National Convention 
of Insurance Commissioners a week ago 
Wednesday issued the statement order- 
ing the Western Union scale of compen 
sation to local agents to be adopted all 
over the country immediately outside of 
certain excepted cities, and in those 
cities on July 1, but there the state- 
ment stopped. 

Since the Chicago conference ad- 
journed there has been widespread spec- 
ulation regarding the next step in the 
fight between the Union and the We st- 
ern Bureau. On Saturday of last week 
Commissioner William R. Baker of Kan- 
sas, issued an order terminating on 
February 4 the armistice in the dif- 
ferential commission-separation fight in 
the Middle West. His order reads as 
follows: 

“To all companies having membership 
in the Union and Western Insurance 
Jureau: 

“Tn accordance with the agreement 
entered into by the representatives of 
the Union and the Western Insurance 
Bureau and myself on January 7, 1924, 
providing for an armistice in all terri- 
tory, which armistice should not expire 
until January 31, 1924, and not there- 
after until the expiration of a ten day 
notice to be given by myself and ad- 
dressed to all companies, you are hereby 
advised that said armistice expires ten 
days from the date of this letter.” 

Whether Commissioner Baker issued 
this letter because he is satisfied with 
the solution reached by the commission- 
ers at Chicago or whether he is dis- 
gusted with the inability of the two 
groups of companies to agree upon a 
compromise solution of the perplexing 
difficulty is not known. Nor is it 
known what action will be taken by the 
Union and the Bureau after the armis- 
tice expires. 


A week after 


Can Commissioners Force Obedience? 


Even though the commissioners’ reso- 
lution provides for immediate applica 
tion of the Union scale the Western 
Bureau, through its spokesmen at Chi- 
cago, has declared itself absolutely in 
opposition to the Union scale and will 
not voluntarily submit to the elimina 
tion of the differential which it pays on 


certain lines of risks. Many persons 
helieve the Chicago resolution lacks 
compelling force notwithstanding its 


language. The group at Chicago was 
not, in itself, a legally constituted body 
and no orders can become mandates 
until they are issued as department or- 
ders by the states individually. 
_ At least three insurance departments 
in the Middle West will in all prob- 
ability not carry out the Chicago reso- 
lution, although they will attempt to 
solve the difficulty in other ways. Com- 
missioner Baker of Kansas has already 
ruled against separation but has not for- 
bidden the payment of excess commis- 
sions in clear Bureau agencies. Com- 
missioner Harry L. Conn of Ohio told 
the Chicago conference that anti-com- 
pact laws in his state forbade compulsory 
uniformity, and Towa also has laws 
which stand in the way. 
There has as yet been 
from the rest of the country to the 
Chicago resolution. It will undoubtedly 
be the chief topic of discussion at the 
commissioners’ spring meeting, but 


no reaction 


W. H. Bennett Reviews 
Chicago Proceedings 


GIVES AGENTS’ © STANDPOINT 
Perfectly Willing to Compromise and 
Sacrifice, But Will Not Go Below 


the Union Scale 





In a letter sent Saturday from Chicago 
to State Association officers in the Union- 
Western Insurance Bureau territory Secre- 
tary Walter H. Bennett of the National As- 
sociation of Insurance Agents reviews the 
part played at Chicago by local agents and 
also quotes at length from the resolution 
agreed to by the insurance commissioners 
with Howard P. Dunham of Connecticut 
as chairman. Mr. Bennet®s letter follows: 

The Commissioners’ investigation of 
the Union-Bureau Controversy — in 
Western Union territory which was 
started in New York City on January 
14th and after a two days’ hearing there, 
moved to Chicago on January 2st, de- 
veloped one or two new angles. 

After two days of strenuous work an 
executive session was ordered by Chair- 
man Howard P. Dunham, Commissioner 
from Connecticut. The Executive Con- 
ferees were two each from the Union, 


the Bureau, the S. E. A., the Na- 
tional Association of Insurance Agents 
and the Non-affiliated companies, with 


Commissioners Dunham, Button of Vir- 
ginia, Bullion of Arkansas and Wells of 
Minnesota. President Bell and Chair- 
man Moffatt of our Executive Commit- 
tee, represented the National Associa- 
tion in this executive session. 

On Monday afternoon and all day 
Tuesday, the so-called excepted cities, 
the Bureau, the Union and the National 
Association in the order named, had vig- 
orously and earnestly presented their 
respective pl sy 

After the Bureau and the 
outlined their contentions, there was 
one common ground between — them. 
This was as to the manner of approach- 
ing the exce pted cities question, namely, 
by the appointment of a joint large cit- 
ies committee consisting of representa- 
tives from the Commissioners, the Union 
and the Bureau; they to investigate each 
city separately to the end that a fair, 
just and equitable commission scale be 
worked out and the abuses in the busi- 
ness eliminated. These investigations to 
be extended to Detroit, Indianapolis, 
Kansas City, Omaha, Denver, St. Paul 
and Minneapolis. 


Union had 








whether every state will line up behind 
it wholeheartedly is another question. 

Expressions of Three Departments 

Three commissioners have 
inquiries from The Eastern 
as follows: 

Superintendent Stoddard of New 
York: “I understand that this matter 
will come before the spring convention 
for a decision and I do not believe that 
| should take any public stand in ad 
vance of a full discussion by all con 
cerned at the convention.” 

Commissioner Samuel W. McCulloch 
of Pennsylvania: “This department will 
go along with the majority of the com- 
missioners in whatever decision they 
may finally make. I have never been 
able to see any good reason for or justi- 
fication of different commission basis 
for any particular community or part of 
the country. If the companies will pay 
a reasonable uniform commission rate 
throughout the country, and stop com- 
missioning every Tom, Dick and Harry 
as agents, whom they think may be able 
to pick up a risk or two, a great deal 
of disatisfaction and antagonism to fire 
insurance would disappear.” 

Assistant Deputy C. A. Gough of New 
Jersey: “This matter will have the com 
missioner’s consideration at the earliest 
possible opportunity. For the present, 
however, he is not prepared to express 
an opinion as to his position in the 
matter.” 

In the South it is believed that the 
non-affiliated companies and the S. E. 
U. A. will get together on the basis of 
the Chicago commission scale and fight 


replied to 
Underwriter 


out the question of separation which 
has been threatened. 
_ The National Association also gave 
its approval to this plan. 
Where Hitch Came 
The outstanding disagreement that 


still prevailed was the inability of the 
Union and the Bureau to agree on com- 
missions or separation. 

This was the situation when Chair- 
man Moffatt was given the floor on 
Tuesday afternoon for the National As- 
sociation. For an hour he earnestly 
presented the controversy between the 
Union and the Bureau as it affected the 
agents. He pointed out to the Commis 
sioners that the National Association as 
such had no compelling force over its 
members in the matter of commissions. 
He warned the Commissioners against 
any attempt to cut the agents’ commis 


sions to a point where they will not 
receive ample remuneration for the 
services they render both to the com 
panies and to the public, holding that 
such arbitrary proceedings would jeo 
pardize the business interests of the 
country, because it would force thou- 
sands of men to abandon the field. 

Mr. Moffatt represented that if, as 
had been stated, the establishment. of 





Madison Street, east of LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
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houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 
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fair and just uniform commissions to 
the same agents in the same territory, 
for equal services rendered, would bring 
peace and harmony to the warring fac 
tions, and if the Commissioners were 
prepared to bring about the abolition of 
abuses in the business principally due to 
multiple agency representation for the 
same company in the same territory, and 
the approval by companies ol 
proper local board rules, then the Na- 
tional Association was prepared to lend 
its influence to the support of a reason- 
able scale of commissions, applicable by 
territories, as justice and equity might 


also 


reveal. : 
In mentioning the matter of commis- 

sions, Mr. Moffatt said: “If, as this meet 

ing has been repeatedly told, the only 


point of difference between the Union 
and the Bureau is the matter of com 
missions, and if you commissioners in 


your wisdom feel that a uniform scale 
of commission in Western Union terri 
tory will reconcile the two company or 
ganizations, whether that scale be the 
Bureau rate, the Union rate, or a com 
posite of the two, and it is your will that 
it prevail, all we can say is, thy will be 
done; although we may doubt the pro 
priety, or power of the commissioners 
to effect arbitrary commission payments, 
as an abridgment of contract that may 
not stand either a moral or a legal test.” 


Commissioners’ Primary Duty 


Mr. Moffatt concluded by saying: “No 
matter what arrangement is made, th 
conunissioners’ primary duty should be 
an attempt to regenerate the moral cali- 
bre of the business by an injection of 
righteousness into company manage 
ment, and,” he added as an afterthought, 
“some agents.” 

As soon as Mr. Moffatt conclude 
Commissioner Harry L. Conn of Ohio, 
took the floor to challenge the jurisdic 
tion of the investigation, at least so tat 
as it had any compelling force. He pre 
sented an able, scholarly, legal argument 
on the questions involved, warning the 
companies against any attempt to force 
either illegal, or inequitable relations 
between companies and agents concern 
ing either commissions or separation. 

Chairman Dunham then announced an 


immediate executive session as first 
stated. At this meeting a final effort 
was made by the commissioners to heal 
the breach They suggested a basis ot 


commissions in several particulars lowe 
than the present Union scale. This was 
vigorously opposed by President Bell 
and Chairman Moffatt, who insisted on 
the stand taken by Mr. Moffatt in the 
afternoon session with respect to a com 
promise. The commissioners thereupon 
positively stated that no scale higher 
than the Union would be satisfactory to 
them and declared that they would ap- 


prove that scale throughout the terri- 
tory. The Bureau representatives re- 
fused to accept the Union scale and 
withdrew from the session. The ad- 


journment of the executive session fol 
lowing shortly afterward, marked the 
failure of the public meeting called by 
the commissioners to bring together the 
warring factions. 


Text of Commission Ruling 


Some of the commissioners remained 
in Chicago on the following day. They 
again met, so we are informed, and 
about five o'clock on Wednesday after- 
noon the officers of the National Asso- 
ciation were handed a paper by Com- 
missioner Wells of Minnesota which, in 
substance, sets forth the following: 


“After due consideration several at 
tempts to effect an agreement between the 
parties at interest,” (referring to the public 
hearing on Monday and Tuesday and _ the 
executive session late Tuesday afternoon) 
“all of which failed of accomplishment, the 

mmissioners in attendance at the meeting 
felt impelled, because of the steadily mount 
ing acquisition cost of fire insurance to the 
public, to take the following action and 
insist upon its strict observance 

“No company shall pay, nor shall any 
agent receive, directly or indirectly, on any 
class of fire, tornado, cyclone or automobile 
business, a commission or compensation ex 
ceeding the following scale:” 


and 


(Then follows many typewritten page 
which appear to be taken from the 
book of rules and graded commissions 


THE EASTERN 


of the Union. 
as follows:) 


“The 


The statement concludes 


foregoing s« te he 


ile operative 
throughout the United States, effective 
February Ist, 1924, in all territory outside of 
the so-called excepted cities in the Western 
territory and the so-called large cities 
throughout the remaincer of the country 

“In the excepted cities and the large 
cities referred to the toregoing scale shall 
become operative not later than July Ist, 
1924. 

“Commissions to brokers, so-called, 
throughout the count: shall not exceed 
10%, computed in the same manner as 
commissions are arrive: at under the fore- 
going scale. 

“The companies, agents and insurance 


commissioners shall co-operate in the elim- 
ination of multiple agencies and in the 
support of local board rules and regulations 
previously agreed upon. 

“It is our judgment that the foregoing 
scale of commissions is 
quate and fair to the public 
agents and its 


reasonable, ade 
, companies and 
adoption by all companies 
will eliminate any possibility of future 
separations and disturbance of agencies to 
which we are unalterably opposed 
“Dated at Chicago 
January, 1924 


this 23rd day of 


(Signed) “HOWARD P. DUNHAM, 
“Chairman.” 
Thus it will be seen that while the 
subject under |consideration was the 


Union-Bureau controversy in the Mid- 
dle West, the statement involves the 
entire country in spite of the fact that 
company organizations controlling com- 
missions in the East, on the Pacific Coast, 
in the Southwest, in the West, and in 
other important territory, and repre- 
sentatives of so-called large cities in 
those territories, were not represented. 


ASSURED CAN CHANGE BROKER 


City Court Holds That Fireman’s Fund 
Cannot Compel Assured to Pay 
Through Original Broker 


\n assured may discharge or change his 
broker at any time, according to a deci- 
sion handed down last week by Justice G. 
L.. Genung in the Municipal Court, Man- 
hattan, in the case of the Fireman’s Fund 
against the Walford Forwarding Corpora- 
tion. The latter company, through Osborn 
& Co., brokers, secured a marine insurance 
policy in the Firemans’ Fund, but later 
notified the insurance company that Essel- 
born, Rennick & Co. were the only brokers 
authorized to handle the account. It is 
reported that several members of Essel 
born, Rennick & Co. were formerly mem- 
bers of Osborn & Co. ‘ 

In the first risk under the policy after 
receiving the notice the Fireman’s Fund 
recognized the change of broker without 
objection, but on a subsequent transaction, 
after Osborn & Co. had objected to the 
change without thirty days’ notice, the in- 
surer declined a check for the premium, 
less commissions, from Esselborn. Ren- 
nick & Co., demanded that the full pre- 
mium be paid to Osborn & Co., and later 
sued the assured for the full premium. 
The Walford Company tendered the net 
premium and deposited it in court. The 
court gave judgment for the defendant. 
This is said to be the first case involving 
this point passed upon by a New York 
Court. 

Bigham, Englar & Jones represented the 
Fireman’s Fund, and Joseph H. Hayes was 
attorney for the defendant. : 

WALTER L. WILCOX DIES 

Walter L. Wilcox, for almost fifty years 
an expert on fire insurance rate-making in 
New England, also an adjuster and special 
agent for several companies, died at his 
home in Woburn, Mass., on January 19, fol- 
lowing an illness lasting several weeks. 
Mr. Wilcox was born in South Norwalk, 
Conn., in 1862, where he lived for nearly 
thirty years. At one time he had a brok- 
erage office in New York. After he had 
joined the New England Insurance Ex- 
change in 1885, Mr. Wilcox applied the 
first fire insurance rating schedule in New 
England, known as the Universal Mer- 
cantile Schedule. In 1920 he went to 
Salem to manage the office there of the 
Walter H. Wilcox agency. He leaves a 


widow, four sons and one daughter. 


MIDDLETON TO TALK 
Elliott Middleton, 
Sun Insurance 
tore the 67th 


secretary of the 
office, is to speak be 
monthly meeting of the 


Suburban New York Field Club, 
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The steadying hand in 
NATIONAL progress 


every project vital to the life of 
the nation is dependent upon In- 
surance. ‘The business of protec- 
tion has become a great national 
force, no less than that of the rail- 
roads and banking systems, by en- 
abling other industries to forge 
ahead despite the menaces that 


would stagnate their growth. 


Through its vast operations, the 
L. & L. & G. forms an important 
part of this industrial background. 
Its steadying influence is felt, for 
example, amidst the throb and 
of 


throughout the country. 


bustle mines 


many. great 
Its sta- 
bility has won particular recogni- 
tion for the L. & L. & G. among 
men whose task it is to unearth 


power for the work of the nation. 
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ieee | in , Soretat Wusais Even such contracts ate very scarce as 
the people prefer to invest their savings 
houses, bridges and harbors are in such 1” victuals and provisions ; besides, they 
reigns, an insurance petition of protest, a deserted condition compared to peace ph ws —_ “ rik wis pty 7 
an action or a law suit, cannot be im- times that the risk is almost incalculable i V1¢ : = ee only by the Soviet 
agined even in the case of the insured and even the extremely high tariff oi Soe PEERED Ve 
receiving no indemnification at all, The the Russian Insurance Office does not 
substitution of the destroyed property outweight or balance this circumstance. 


(Continued from page 1) 


is . nly difficult, often quite im The near future will show if the Goss 
athe ans ai , trach is in position to face its obligations BIG BOSTON AGENCY 

; and undertake sea shipment insurance Ilarry A. Stevens, president, and Leland 

Premium Rates without reinsurance. W. Kingman, secretary, respectively, of 

Fire insurance payable in dollar or os 2 the Insurance Brokers’ Association of 
vold value is contracted also, but these ; Massachusetts, last week tendered their 
cases are scarce. Damages under such l'inally we want to make some ob resignations to become effective February 
policies are paid in the paper ruble servations about life insurance which 15, because they have organized L. W. 
countervalue, converted at the official exists here only in a degenerated form, Kingman X Co., Inc., a gene ral insurance 
rate, which, of course, is by far not here is a decree which does not per- agency, which disqualifies them from mem- 
equal to the actual value of the foreign "tO! private property exceeding 10,000 bership in the brokers’ association. Mr. 
erearins. gold rubles; that As $5,000. The viola Kingman will be president and Mr Stevens 

Premiums are based on the tariff of ton of this law is punished by death. secretary of the new agency, which will be 
the year 1912, adapted with a suppk Life Insurance cannot be contracted, housed in_ the Boston Insurance Exchange 
nientary fee of 50 per cent. The same '€relore, except for smaller amounts. on and after February 1. 


premium is paid by private owners, and ee ee 
by such factories and industrial estab 
lishments which have been expropriated 


f ais i Gj Gis CN ; Pasi me yok ne 
by the government and afterwards let 
{o private tenants in order to assure the ae 


continuation of production. The ten 
ants are compelled by law to insure 
the factories and to pay the premiums 
This is a heavy burden for them as the 
ictories do not work with satisfactory 

ult The population of the towns i 
unable to buy goods and there is an 


FIFTY YEARS AN AGENT 

N. A. Harrington, head of the N. A. 
Harrington & Co. agency in Worcester, 
Mass., was guest of honor at a dinner 
given for him last week at the Hotel 
Bancroft in Worcester, to celebrate his 
fiftieth anniversary in the agency busi- 
ness. The companies represented in the 
agency acted as hosts. The office was or- 
ganized in December, 1873. Two years 
later Mr. Harrington was appointed agent 
for the Security of New Haven, which he 
has continued to represent ever since. In 
May, 1916, H. K. Rowe, a company field 
man, was admitted to partnership. The 
agency now writes for a large group of 
companies. 


JOINS PHILADELPHIA ASS’N. 

The World Fire & Marine of Hartford 
has been elected a member of the Phila- 
delphia Fire Underwriters’ Association. 


~ BFF > 


Be are wor i satisfactor a 

aia ee ae aN 
overproduction, although the production i} Rea 
does not reach even a third of the . : 


quantity produced before the war. - ee 





\ most striking feature of the Russian 


Germans Decline to Reinsure a a minu Cc 





1s only instance of such a_ case 
throughout the world. Several attempts 
vere made to induce German com 
panies to accept reinsurance, negotia 
tions in this matter became quite earn 







































































































































































dling insurance, the quite unparalleled mo Pp 1| 
risk, and other difficulties prevented the WAN 
Germans from closing a final agreement. CHR 








It is true that the area of Russia is b> 4 fh 

alnost as large as the whole of Europe 4 ;' ood ee tt = 
and it is perhaps possible to carry the yer 2 ———— 
risk on such widespread territory with 
out reinsurance. Nevertheless, — the 
leaders of the Gosstrach, taking into 
consideration the general disorganiza 
tion of the country, recognize the 
hazards of the system. 








insurance organization is that it is 1a Set "One sp tinkler head® 
working without any reinsurance. This vy nee 
the i 


” 


. ah wron : 
| caused 


vestigate the conditions orc tt $21) 306 Loss in this factory in 
| minutes on Wednesday Nov.28 


. . 

However, this reckless system is in . LS | a = 
some degree extenuated by the com wiaMs be = 5 i Hie , fs - 
pulsory self-insurance resulting from HR 2 ~~ —, are tae el’ 3 
the rule that only 75 per cent. of the wEReAN ‘“e2 ae, Oe a ae od 

e ES MANOY. « i 

value may be insured. ge , 7 . x 

Insurance against hail lost its fixed <i. rien is a 
basis by the abolition of large estates. preted diy — eas ENT = at 
The Gosstrach does not accept other in- 2. Often ‘ LA, | FE] } ye 
surance lines, such as burglary, which aim J a a 
would involve a very heavy risk inas- of = 1 
much as the public safety is not what a SPRINKLER LEAKAGE a 
it should be. Sy 


: Insurance may mean | 
Marine Insurance 


pom a —, =! 
Sea tr ti 


transport insurance gains every al 


day in importance. The harbor of <4 DEFECTIVE over HEAD 


Petrograd shows quite a different pic- 














ture now than it did some years ago. = brevision! 
The progress and development of the i on “ 
harbor is conspicuous. Protection ue a ’ 
against fire is attended to by so-called = While 43% of “Before the watchman, who was at the 
ia alse ee ce ee el Sprinkler Leakage losses other end of the 600 foot building, could 
for theft and larceny. <P are | i. for locate the cause of the deluge and shut off 
Railway S have again assumed re ek due to Freezing and 20% Example | the water it had thoroughly soaked every- * 
ene aaah. as wecuate KREG] due to High Temperature; thing on three floors below.” — (Extract 
we at wel in order to a such thefts, CIR due to DEFECTIVE Sprinklers from Loss Report No. S. ‘. 180846, De- 
but ~~ iries committed by organized } ; 
tel get gy try au 615% of the losses occur— cember I, 1923.) 
“The Soviet state insurance office es RRS 
tablisl ad; rencies j the “ighbori g ~— . a illi 
ports, wher the shins of the. Russian ggg North British & Mercantile Is. Co.,Ltd emesis 
voluntary commercial fleet used to em GER | AR | aR ‘ SER, ay % ‘ re mr 
bark, as in Stettin, Konigsberg and ee peat LETT wine ‘ ne 
Danzig. This office used every effort rs <2? <5 = “ = ts 





to find a representative in Copenhagen, 
but was unsuccessful in procuring con 
nections for reinsurance there. Store- 
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Company of North America 


The Insurance Company of North America is one hundred and thirty-two years 


old. Its 132nd annual financial statement, showing results for 1923, follow: 


Liabilities 
Fire Marine Total 
All Claims of Losses, unpaid and antici 

pated, less Reinsurance and Salvages $2,507,300.00 $3,770,300.00 $6,277,600.00 
Reserve for unearned Premiums....... 20,158,513.08 886,485.01 21,044,998.09 
Deposits reclaimable by the insured on 

Perpetual Fire Insurance Policies.... 4 «----002 eee ees 733,407.60 
Reserve fOr Tames Mi GIZ4sivsscccpccssce 8 8 8 8  sanewase § dvipeweine 800,000.00 
Reserve for Tax on Capital Stock, 

POUND csc SGRGSAGbSbuweeees - vlesgiasie — wipteseonin Sry 60,000.00 
All other claims against the Company. —... ees te eee ee 618,263.02 
CUT AONEI GS cee Secisancdnkpecctsees sdssauas se dewsiee 5,000,000.00 
CRE NGE accasGhsitukGedeideede. Guwdstign  Soubadiens 1,975,799.29 
CIMINO Such Gciasenkecees~  Sueennse § debinishicis 2,000,000.00 
investment Piuctiation FOGG .iscicecce 8 8 saeisccese = seeevens 1,000,000.00 
Surplus over Capital and all Liabilities .. 2.6... ee ee eee 10,000,000.00 

Liabilities, including Capital Stock and Net Surplus.............. $49,510,068.00 

Income During the Year 
On Marine and 
On Fire Risks Inland Risks Total 


Gross Amount received for Premiums. $32,499,790.02 


Deduct Reinsurance and Return 


EE io vg ahem wateth suhwes ee 

Net Amount received for Premiums. 
Interest on Bonds and Mortgages and 

Dividends on Stock 
Rents on Real Rstate. 665 siciscsscesce 
Profit and Loss Securities............. 
Perpetual Deposits received 


Total Income 


9,710,608.30 


_ $22,.789,181.72 


$8,614,476.38 
2,154,674.71 


$6,459,801.67  $29,248,983.39 





Expenditures During the Year 


Gross Amount paid for Losses......... $13,471.760.06 


Deduct Salvages and Reinsurance..... 
Net Amount paid for Losses........ 
Fire Agency Charges, Commissions and 
NE 65 Ol ba osc ae ae haa wes 
Marine Agency Charges, Commissions 
and Brokerages ............eceeeeeee 
State and Local Taxes. 


Federal Taxes, General...............- 
CoGnGiam INCOM TAK o.cc csisescic secs 
Pennsylvania Capital Stock Tax....... 
Taxes and Expenses on Real Estate... 
Interest paid on Mortgage............. 
Profit and Loss Account, General...... 
Perpetual Deposits returned........... 

Total Expenditures 
Income as above 


Excess of Income over Expenditures 


Sanenbx »  eutdars 1,756,280.11 
DO thadee. 4 Up wadedion 89,829.14 
pipe, 2 WS aoe 28,963.63 
(ieee.  sidbnusles 37,138.53 
biidercs © trckabeoed $31,161,194.80 
On Marine and 
On Fire Risks Inland Risks Total 
$4,623,768.00 
2,814,840.89 1,478,359.16 





$3,145,408.84  $13,802,328.01 


2,144,504.73 
135,775.28 


11,340,825.26 
478,676.50 
10,016.98 
68,037.27 
24,440.71 
18,700.59 
113,480.20 
12,000.00 
57,739.12 
44,008.63 


25,970,253.27 


342,901.22 
10,016.98 


$31,161,194.80 
25,970,253.27 


$5,190,941.53 
















PHILADELPHIA CHANGES 
Commissions for the Philadelphia terri- 
tory were issued last week by the Ameri- 
can Equitable Assurance to the Mclean 
& Qirk Insurance Agency, Inc., and by 
the Hawkeye Securities Fire to B. D. 
Zimmerman, The agency for the Insur- 
ance Company of the State of Pennsyl- 
vania was transferred from George E. 
Wagner & Co. to Harkness, Peyton, 
Bishop, Inc., and for the Union Assurance 
Society, Ltd.. from Williams & Walton 
to Young, Crittenden & Swope. The 
Hand-in-Hand Underwriters withdrew 
from the Young, Crittenden & Swope 


* agency. 


Cc. H. TAPLEY A SPECIAL 
The London & Lancashire and the Orient 
have appointed C. H. Tapley as_ special 
agent for the Maine and New Hampshire 
territory. Mr. Tapley was for several 
years with the engineering staff of the 
Underwriters’ Bureau of New England. 


FEATURE HECOX 
William H. Hecox as he was thirty 
years ago and as he is today are two cuts 
used in the current edition of the “Fire- 
man’s Fund Record.” Mr. Hecox is a 
well-known agent in Binghamton, N. Y. 


a 

The Harlem Imperial Corporation, 
New York City, was incorporated last 
week by Max Levine, Isidor Farbman 
and Ralph Wilder and has $100,000 capi- 
tal according to the corporation papers. 








We want more 
good Agents for 
unassigned 
localities 





The A:tna Fire Man Says: | 
“The Man 


who receives from 
his Agent or Broker 
an Aétna Insurance 
Company policy 


1S 


satisfied”’ 
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SOUND, SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE CoO. 






PROGRESSIVE ANNUAL STATEMENT 
January 1.1923 


CASH CAPITAL $ 2,000.000.00 
ASSETS 11,254,752 .53 
LIABILITIES.Except Capital 5.858.561 .84 
,SURPLUST0 POLICYHOLDERS 5.398.190 .69 
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INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANOH: 
55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 


PAOCIFIO DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 
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HOWIE & CAIN, Inc., Gen. Agents 
INSURANCE Metropolitan District . 
307 FOURTH AVENUE PITTSBURGH 95 WILLIAM STREET, NEW YORK 








THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 

R. EMORY WARFIELD, President 
MONTGOMERY CLARK, Vice-President 
CHARLES W. HIGLEY, Vice-President 


E. S. iawn ecretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 








American Equitable 


Assurance Company 
of New York 


Knickerbocker Insurance 
Company 


of New York 


Metropolitan Assurance 


Underwriters 

of New York 

LARGE CAPACITY UPON AC- 
CEPTABLE BUSINESS 

FIRE—TORNADO — SPRINKLER 
LEAKAGE—CIVIL COMMOTION 
—RIOT AND EXPLOSION IN- 

SURANCE 


AGENTS DESIRED IN UNREPRE- 
SENTED TERRITORY 


Apply Home Office, 92 William 
Street, New York 
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GAYLE T. FORBUSH 
ARTHUR WALLER 





Royal Exchange Assurance 


United States Head Office 
83 MAIDEN LANE, NEW YORK 


1924 


United States Manager 
- Assistant Manager 
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SHEVLIN AGENCY, Inc. 


GENERAL AGENTS 
FIRE & AUTOMOBILE INSURANCE & SURETY BONDS 
Bucellent Facilities fer Handling Suburban Business 


New York, NH. Y. 


Phene Beckman 1008 
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How to Sell Use and Occupancy 


A Talk to Agents by the Glens Falls 


Thousands of agents have but a 
sketchy notion of this important branch 
of insurance, and among those who have 
given it any thought there often pre- 
vails the mistaken impression that it is 
intended only for the large concerns. 
This is unfortunate, because the small 
merchant or manufacturer may be less 
able than the large to stand the strain 
imposed by conditions following a fire 
and, theretore, more dependent on pro- 
tection. Use and occupancy insurance 
is needed by almost every business con- 
cern, irrespective of its size. 

Some agents find it hard to adjust 
themselves to new conditions. This form 
of insurance, in their opinion, is merely 
a sideline and they hesitate to give it 
the time necessary to present its ad- 
vantages to their clients. They should 
remember that many other branches ot 
insurance have learned to view so-called 
“sidelines” with deep respect, as large 
factors in ultimate success. A few years 
ago drug stores sold drugs and let it go 
at that. Today a drug store selling only 
drugs would be a novelty. Many of its 
profits are drawn from soda, candy, 
cameras, films, toilet requisites, house- 
hold utensils and numerous other side- 
lines. 

The Presentation 

Use and occupancy insurance is sold 
by the same general methods and under 
the same conditions as any other form 
of insurance. The agent must first make 
himself fairly familiar with the mean- 
ing and details of this form of policy. 
Then, when he has become an enthu- 
siastic partisan—as he will—the con- 
viction as to its value will shoot him out 
of his office into the offices of his neigh- 
bors. He will be full of convincing ar- 
guments. Let us imagine an agent in 
the process of presenting them. 

“Mr. Brown,” he will say—for some 
reason, it seems natural to begin an 
imaginary argument with this partic- 
ular name, although statistics do not 
show the Browns to be more argumen- 
tative than are the rest of the public— 
“Mr. Brown, you should carry Use and 
Occupancy insurance on your business.” 

“Mr. Agent, I can’t see it. I already 
am amply protected by my fire insurance 
policies.” 

“No, Mr. Brown, you are only partly 
protected. In case of fire, the actual 
loss resulting from the destruction of 
your plant will be indemnified; you 
will be provided with sufficient funds to 
reconstruct it; but this will not by any 
means cover your loss. Don’t over- 
look the fact that your plant may be 
idle for many months. During that 
time your profits will fall off or cease 
altogether; but there are certain fixed 
expenses which are likely not to cease; 
such expenses as salaries, taxes, wages 
of employees under contract, and inter- 
est on mortgages. These charges go 
on during the process of reconstruction, 
and, as the situation now stands, will 
represent a loss that never can be made 
up. Likewise, your dividends might 
be cut off during this period. Would 
this cause dissatisaction among your 
stockholders? Judge for yourself? It 
might even lead to suffering in the case 
of some of them. You have done well 
to insure your property, but would it 
not be wise also to insure your business 
—in other words, to provide for the 
Prospective profits which should be 
earned by that property and for the 
Payment of the expenses which are 
bound to continue while the property 
is being restored to operating condi- 
tion?” 


A Story 

_ This is the story in a nutshell. Noth- 
ing could be simpler in principle. Can 
any prudent business man fail to give 
Weight to such arguments when earn- 
estly presented? 

To the agent who does not see over 
the sides of his particular business rut, 


this classic Ford story may be sugges- 
tive. At luncheon in a Detroit club 
one day, the head of the Marmon Auto- 
mobile Company turned to Henry Ford 
and asked him why he had never 
bought a Marmon. “Nobody ever 
asked me to,” replied Ford. 

“I’m asking you to,” returned Mar- 
mon, 

“All right, send one up—lI’ll leave 
the details to you,” said Ford. 

Without delay, there was delivered 
to the father of the flivver a beautiful 
Marmon limousine with a special body. 
Ford liked it and kept it. ; 

The first day after he used it, he was 
approached by a salesman of the Pierce- 
Arrow. 

“Why didn’t you let us know you 
were in the market for a big car?” 
asked the salesman. 

“Well,” answered Ford, “I didn’t know 
that | was in the market until after 
Marmon sold me.” 

The man who isn’t carrying use and 
occupancy Imsurance now, may be in 
the market without knowing it, merely 
waiting for his attention to be called 
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Fifty-Two Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $3,806,949 
Policyholders Surplus $1,514,962 
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to the opportunity. And the client who, 
because of ignorance, does not carry 
this form of insurance, may later feel 
that he has a just cause of complaint 
against his agent for not advising him 
of its advantages, should he lose his 
rightful profits because of idleness fol- 
lowing a fire. 


BRITISH BLUE BOOK 


The “Insurance Blue Book and Guide 
for 1923” has been issued in England. It 
is the fiftieth year of publication and 
the publishers are Ritchie & Darling, 
Queen Victoria street, London. 


NEW BROKERS’ SERVICE 


The firm of McLean, Quirk & Rice, 
Inc., has been organized and on Febru- 
ary 1 will establish an office as a bro‘er’s 
service department, specializing in 
Pennsylvania risks. It will represent 
several strong companies, according to 
reports. M. J. McBride will be the New 
York manager, with charge of under- 
writing. For six years he was with 
Charles F. Enderly of the brokerage 
department of the Insurance Company 
of North America. 





insurance. 


HENRY EVANS 


NEW YORK 





affected by high or low level costs. 


100 cents on the dollar? 


CHICAGO 


NOW — Inventory Taking 


The beginning of a new year should be recognized 


by your clients as the time to take inventory of their 


Caution them against over or under-insurance as 


“Are your home and business so protected today that, 


in the event of fire, you would realize full payment— 


dise, will your records be complete, conclusive and show 


your insurance to be in the proper amounts?” 


Over-insurance means paying for more than one 
needs. Under-insurance means under-protection. Make 
it your responsibility to provide your clients with 


adequate insurance against future contingencies. 


The CONTINENTAL 


INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK,NY. 


CASH CAPITAL 
TEN MILLION DOLLARS 


CHAIRMAN OF THE BOARD 


MONTREAL 


Ask this question: 


In case of a loss on merchan- 


NORMAN T. ROBERTSON 
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Losses Would Increase 
With No-Sum Policies 


SAYS DARGAN IN AUTO TALK 


Ass’t General Adjuster of Home Favors 
Change in Locking Device War- 
ranty; Other Comments 


J. T. Dargan, Jr., assistant general ad- 
juster of the Home, gave a diversified 
and interesting talk on automobile fire 
and theft loss adjustment last week be- 
fore the Insurance Society of New York. 
His talk was one of the lectures in the 
new automobile insurance course. On the 
subject of the no-amount policy which is 
attracting attention and causing contro- 
versy in automobile circles Mr. Dargan 
spoke as follows with reference to the 
adjustment of losses under such_poli- 
cies: 

“A matter which involves both fire 
and theft losses, and particularly the 
latter, is the recently suggested no- 
amount policy which some companies 
seem to have successfully used, which, 
however, others seriously question the 
advisability of offering to the public. 
The result of a questionnaire to a large 
number of adjusters sent out to all 
points of the compass disclosed the fact 
that a majority in the smaller towns or 
country advocated the use of the no- 
amount policy, whereas those operating 
in the congested centers were just the 
reverse; and while there are many ar 
guments in favor of the plan, yet it has 
seemed to me that the conditions at 
present existing in the larger cities ab- 
solutely preclude the use of this form. 

“If, however, an additional feature 
could be interjected, such as in the case 
of losses on railroad roiling stock, where- 
by Master Carbuilders’ Rules govern; 
then [| would instantly advocate the 
change. For instance, if a Used Car 
Dealers’ Official Guide could be named, 
or referred to in the no-amount policy 
as the basis of settlement, and said guide 
were truly official, and .cared not only 
for values at certain times of any speci 
fic model or make of car, but in addi- 
tion provided a_ specific depreciation 
monthly or quarterly, then certainly no 
harm could be done, and everything 
could be gained by the elimination of 
the present fixed amount policy, and 
the substitution therefor of the no- 
amount form. 

Monthly Depreciation Plan Feasible 

“The monthly depreciation form of 
policy strikes me as much more feasible 
and practical than the no-amount pol 
icy, though I must admit that in the 
case of a fixed monthly depreciation 
many assured who maintain their cars 
in excellent condition at all times would 
be placed in the same class with the 
man who runs his car without repairs 
or adjustments until it stops. 

“The present fixed amount policy pre- 
vents the unscrupulous from obtaining 
an ‘amount of insurance in excess of 
either the cost of the car to him, or 
the average market value of the machine 
at time insurance is placed and’ where 
there is any exception to be made in 
the casé of a particulary well kept ma- 
chine, the amount of insurance may be 
increased accordingly. 

“I venture to say that if the no-amount 
policy were adopted for general use, 
every adjustment in the case of either 
total theft or fire losses would be a 
fight to the finish, with no quarter asked 
or given, and while in the case of fire 
losses, with the evidence available an 
appraisal might result in justice to all 
concerned, yet I am unalterably con- 
vinced that an appraisal of total theft 
losses would serve to increase the pres- 
ent basis of adjustments from 25 to 50%. 
The only arguinent against the use of 
the fixed amount policy, I believe, is ad- 
vanced by the assured in line with his 


argument that if the company does not" 


propose to pay the full amount of the 
policy, then why was such insurance 
granted? And in this connection | 
think it is just as easy to offset the al- 
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legation made as to value erat the 
fixed amount policy as it would be in 
the case of a no-amount policy, 


Full Time Total Loss Adjusters 


“After coming in contact with the 
general situation as well as the specific 
conditions existing in the larger cen- 
ters,” continued Mr. Dargan, “such as 
New York, Philadelphia, Boston, Chica- 
go, et al, and after a brief period of 
expermentation, | reached the conclusion 
that no adjuster handling total theft 
losses was capable of functioning on 
other matters, my reason being that it 
is utterly impossible for one individual 
to carry on as he should with respect 
to a total theft investigation, while at- 
tempting to handle losses of other clas- 
ses. I say this for the reason that an 
adjuster following up leads on a theft 
loss should not be handicapped by hav- 
ing his attention diverted nor should he 
permit anything to intervene until he 
has followed up all clues and features to 
a successful or unsuccessful conclusion. 
Stull further, he should almost live with 
the police, and should not be harassed, 
as he would be if a number of small 
collision losses were daily referred to 
him. 

“Who are members of the assured’s 
household is a matter for debate, and 
could be more clearly defined in the 
policy. For example, we have had los- 
ses reported where the wife of the as- 
sured had eloped with her cousin, and 
taken the insured automobile, the as- 
sured contending that the cousin alone 
knew how to drive the automobile; 
where a husband, separated but not di- 
vorced, had taken the automobile of his 
wife; where a repair man had taken 
the insured automobile without the con- 
sent of the owner and absconded; where 
a truck driver was discharged and im- 
mediately drove away with the truck 
without turning it into the assured’s 
garage; where a cousin of the assured, 
and confederates, took the insured auto- 
mobile and burned it almost beyond 
identification. In all the above we have 
denied liability, and no contest was ever 
made so as to secure a court decision. 

“In short, on total theft losses, each 
assured should be able to produce to 
the adjuster the same evidence he would 
be forced to produce in a court pro- 
ceeding. Many times unlawful conver- 
sion, larceny by trick and malicious des- 
truction of property have occurred in- 
stead of theft.” 


New Locking Device Warranty 


Mr. Dargan said he thought all ad- 
justers of automobile theft losses will 
agree “that the complication most. in 
evidence is the assured’s admitted fail- 
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ure to comply with the locking device 
warranty, which as at present in use 
reads: 

“In consideration of a reduction in 
premuim it is warranted by the insured 
that the automobile insured under this 
policy will be continuously equipped 
with the locking device known as...... 
(approved by the Underwriters’ Labor- 
atories of the National Board of Fire 
Underwriters and bearing their label). 
The insured undertakes during the cur- 
rency of this policy to use all diligence 
and care in maintaining the efficiency 
of said locking device and in locking the 
automobile when leaving same unattended.” 
He added: 

“Realizing the possible deficiencies in 
the wording of this warranty, in that 
there is no penalty provided, as well as 
that it is not required that the locking 
device itself be locked, but merely that the 
car be locked, we submitted the situa- 
tion in its entirety to our attorney, Mr. 
Frank N. Crosby, who devised a_substi- 
tute as follows: 

‘This entire policy shall be void un- 
less the automobile insured hereunder 
is continuously equipped with a lock- 
ing device known as...... (approved by 
the Underwriters’ Laboratories of the 
National Board of Fire Underwriters 
and bearing their label) and unless dur- 
ing the period of this policy the assured 
maintains the efficiency of said locking 
device, and locks said automobile by 
means of said locking device whenever he 
leaves the same unattended.” 

“Tl think all adjusters will agree that 
if the proposed substitute for the pres- 
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NATIO NAL LIBERTY 
it INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 56 millions. 
DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 






Western Department: 207 North Michigan Boulevard, Chicago 


ent locking device warranty were used, 
the adjuster’s troubles in demonstrating 
to the assured that an actual or com- 
plete voidance of the policy had taken 
place by reason of the non-compliance 
with the warranty, would be minimized. 
At present many assured readily admit 
failure to comply with the warranty but 
promptly point out that nothing is said 
in the clause as to voidance of the pol- 
icy, nor is there any requirement that 
the locking device itself be locked, fur- 
ther alleging that the locking of the 
ignition switch on the car is quite suf- 
ficient compliance with the warranty.” 





PHILADELPHIA OFFICERS 

The Fire Insurance Society of Phila- 
delphia at the annual meeting elected the 
following officers for the ensuing year. 
J. Sanderson Trump, president; Joshua 
M. Baily and Harold V. Smith, vice-presi- 
dents ; Henry B. Quinn, secretary, and H. 
Wilbur Brown, treasurer. The newly 
elected members of the Executive Com- 
mittee are J. B. Councilman, Frederick L. 
Holman, Thomas T. Nelson and Harry F. 
Ries. 


MILLER, SCHMITT & CO. MOVE 

Miller, Schmitt & Co., Inc., insurance 
brokers, have moved their headquarters 
from 45 William Street to larger offices 
at 90 William Street. 

Everett L. Burns & Co. has been in- 
corporated in New York City. The 
directors are S. H. Benton, R. J. Syxes 
and E. L. Burns, all of New York City. 
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Cordier, of General, 
Making First U.S. Trip 


VISITS CHICAGO THIS WEEK 


French Insurance Man Helped American 
Army Capture Enemy Messages 
in World War 


Maurice Cordier. assistant foreign 
manager of the General of Paris, who is 
making his first trip to the United States 
visited Chicago this week. Since arriv- 
ing from France, he took a trip to Can- 
ada and he expects to sail about the 
middle of next month. He has been very 
much impressed by conditions here, and 
expressed his pleasure in meeting Amer- 
icans again—he was closely associated 
with them for one period during the 
World War. During that conflict he en- 
‘ered the French military service through 
the infantry, after which he joined the 
engineering corps where he made a fine 
record for the French intelligence by 
listening in on German telephone com- 
munications at the front. He joined the 
American Army as an instructor to teach 
Americans how to construct and manage 
these special stations for gathering in- 
formation about the enemy movements. 
During the war he won the Croix de 
Guerre. 

M. Cordier entered the insurance 
business from the reinsurance end in 
Paris and was sent by his office to study 
conditions in Switzerland and other 
places. For a time he was with the 
Baloise of Switzerland in the head of- 
fice. About fifteen years ago he joined 
the General, serving in a number of de- 
partments at the head office, and with 
the foreign department of the company 
since 1910. In 1921 he was made assist- 
ant foreign manager. 

The General is entered in nineteen dif- 
ferent countries. 

“Since | have been in this country,” 
he said, “I have been asked why in Eu- 
rope it is possible to make money on 
business written at such low rates as 
prevail there. Rates in France, you 
know, are very low. But the business is 
profitable for us. Of course, one reason 
for that is the fact that the company 
has been established for more than a 
century and the French assured are loyal 
to those with whom they have had 
satisfactory relations. We were estab- 
lished in 1819 and I have no doubt that 
there are some families whose insurance 
we have carried for a century. This 
has naturally given us what you Ameri- 
cans call a preferred business. Certainly 
the business on our books is a good 
business.” 

Mr. Cordier did not care to discuss the 
political conditions. He said that per- 
sonally he was a great admirer of Poin- 
care, but it is more than a month since 
he left France and he said it was not 
possible to discuss French political or 
international conditions at long range. 
“Conditions change,” he said, “and one 
has to know what the man on the street 
is talking about, and, as I am 3,000 miles 
away, I do not feel confident to give an 
opinion in the nature of prophecy.” 

Asked how certain insurance com- 
panies which were born during the war 
were getting along, he shrugged his 
shoulder and said: “The war babies? 

ley have their bad moments.” 





TO MEET IN PINEHURST 
lt. is rumored on the street that the 
National Convention of Insurance Com- 
missioners will have a spring meeting 
at Pinehurst, N. C., some time in April 
There was considerable doubt for some 
tme whether there ~vould be any spring 
meeting due to the annual meeting com- 
ng in July in Seaitle, but the Union- 
Bureau resolution adopted by the com- 
mttee of commissioners last week in 
Chicago has made it practically impera- 
tive for early consideration of this com- 


Mission resolutions by all the commis- 
sioners, 


The Wyoming Valley Fire Insurance 
Company, of Warsaw, N. Y., showed a net 
98s of over $12,000 on insurance paid on 


farm losses over premiums received last 
year. 


| Auto Underwriters 





Organize Own Club 
TWENTY-EIGHT COMPANIES IN 


Purpose Is te Co-operate With Con- 
ferences and to Aid Underwriting 
by Exchanging Ideas 


To promote better automobile insur- 
ance underwriting and to aid the Na- 
tional Conference and the National Bu- 
reau in its automobile work representa- 
tives of twenty-eight companies writing 
automobile risks have organized the 
Automobile Underwriters’ Club as a 
formal body. For several months the 
Automobile Underwriters’ Luncheon 
Club existed and the interchange ot 
ideas at the meetings was judged so 
valuable and successful that it was de- 
cided late last week to make the organ- 
ization a definite entity. 

The club is organized for educational 
and social purposes and for promoting 
the fullest co-operation among its mem- 
bers in all matters pertaining to automo- 
bile insurance. To accomplish this end 
the club encourages the interchanging 
of automobile information. Membership 
is limited to executive officers and heads 
of departments of companies writing 
automobile risks. Local and general 
agents are not eligible for membership. 
Every company now in the organization 
is a member of the National Automobile 
Underwriters’ Conference. 

Officers were elected last week when 
a constitution was adopted. The officers 
are: President, A. B. Roome, Westches- 
ter Fire; vice-president, W. F. Beyer, 
Home; secretary, H. D. Stocker, North- 
ern Assurance; treasurer, G. Bernard, 
Newark Fire; directors, P. Louis, Queen, 
and G. L. Kerr, Fireman’s Fund. The 
membership committee consists of 
Charles W. Gunn, Insurance Company of 
North America; J. N. Reid, New York 
Underwriters, and W. W. Smith, Lon- 
don & Lancashire. 

Meetings are to be held monthly, ex- 
cept in June, July and August and it is 
planned to invite prominent men from 
other businesses to talk on subjects 
closely related to automobile insurance, 
such as four-wheel brakes, locks, 
bumpers, and other things. The first 
honorary member is Edmund Ely, vice- 
president of the General Exchange Cor- 
poration, who while connected with the 
Aetna Life & Affiliated Companies did 
much to promote the interests of the 
luncheon etib. 


RECIPROCAL PETITIONERS 


The petitioners for the reciprocal bill 
filed with the Massachusetts legislature are 
Samuel L. Carr, treasurer of R. H. 
White Co.; Maurice Wrigley, treasurer of 
Jordan Marsh Co.; Fred Vorenberg, treas- 
urer of Gilchrist Co.; Robert W. May- 
nard, president of R. H. Stearns Co.; and 
Elwin G. Preston, vice-president of S. S. 
Pierce Co.,) all large Boston establish- 
ments. 


TWO MUTUALS SUED 

The Evans-Talis Co., Tarentum, Pa., 
have brought suit against the Rural 
Valley Mutual Insurance Co. to re- 
cover $2,241 insurance on a stock of 
merchandise contained in a building de- 
stroyed by fire January 21, 1923. A 
member of the firm has also sued the 
Pine Creek Mutual of Bryan, Pa., to 
recover $1,000. The Evans-Talis Co. ran 
a store. 


ROSECRANS GETS LA SALLE 


The Rosecrans Company, 56 John Street, 
has been appointed general agents of the 
La Salle Fire of New Orleans for the 
metropolitans district and Brooklyn, ef- 
fective February 1. This agency also 
represents the Excelsior and the Fuso. 
On September 30, 1923, the assets of the 
La Salle were $1,011,530 and the surplus 
to policyholders was $846,990. 

















Tourist Floater Risks 


Jewelry, Furs and Personal Effects covered 
against “ALL RISK” losses anywhere in 
the Wide World—Form broad and liberal. 


Particulars upon request. 


MARSH & MSLENNAN 


175 West Jackson Blvd. 
CHICAGO 














Reciprocals Cannot 
Write Multiple Lines 


MICHIGAN DEPARTMENT ACTS 
Legal to Exchange Risks of Same 
Character But Not to Insure 
Widely Divergent Risks 


Reciprocals are prohibited from writing 
multiple lines of insurance in Michigan 
as the result of an opinion rendered to 
Insurance Commissioner L. T. Hands, late 
last week by the state attorney-general’s 
department. 

The American Auto Underwriters of 
Chicago, had requested permission of the 
insurance department to enter Michigan 
and write automobile, plate glass and work- 
men’s compensation insurance. Mr. Hands 
was not clear as to whether this could 
be done and requested an opinion from 
the attorney-general. In part it follows: 

“The chapter of the Michigan Insurance 
Code, to which you refer, authorizes the 
exchange of reciprocal or inter-insurance 
contracts. Section 1 of the Chapter excepts 
life, health and accident insurance from 
the terms of said chapter, with the fol- 
lowing proviso: 

“Provided, however, that indemnities 
against accidents May be exchanged be- 
tween persons engaged in the same gen- 
eral line of employment.” 

“The proviso is significant in qualify- 
ing the exception so far as it applies to 
one of the excepted classes—accident in- 
surance—by permitting reciprocal contracts 
with reference to such insurance only so 
far as they pertain to ‘the same general 
line of employment.’ Plainly indicating 
an intent to limit reciprocal insurance to 
classes involving relative or corresponding 
hazards. 

“This legislative intent is again reflected 
with clearness in sub-division (b) of Sec- 
tion 3 of said chapter, specifying the con- 
tents of the verified declaration to be filed 
with the Insurance Commissioner of the 
State, which provides among other things 
for setting forth ‘(b) the kind or kinds 
of insurance to be effected or exchanged.’ 

“The reasons for confining reciprocal 
insurance in this chapter to contracts within 
a certain class are very cogent when we 
consider the object to be accomplished and 
the intended benefits to accrue from re- 
ciprocal or inter-insurance. For example, 
an exchange of reciprocal or inter-insurance 
between persons or corporations engaged 
in the milling industry with others en- 
gaged in the mercantile business, might 
readily be perceived to operate a mutual 
benefit without increasing or diminishing 
the general hazard of the exchange. On 
the other hand the inequity and unbalanced 
hazard, so to speak, at once becomes ap- 
parent from an exchange of automobile 
with compensation or plate glass insurance. 

“We are, therefore, forced to the opinion 
that while an exchange organized under 
said chapter may be permitted to include 
various kinds of insurance within classes, 
no authority is conferred by said chapter 
to include two or more classes of insurance 





W. O. ROBERTS STATE AGENT 


The Star Insurance Company has ap- 
pointed Walter O. Roberts as state agent 
for Connecticut effective January 21. 
His headquarters will be at 36 Pearl 
street, Hartford. Mr. Roberts has had 
several years of experience both in the 
home office and in the field. J. W. 
Monroe, formerly supervising Connecti- 
cut for both the London & Liverpool & 
Globe and the Star will relinquish super- 
vision of the latter company, devoting 
his entire time to the former. 


FEDERATION’S SUPPORT 


In his annual report to the Insurance 
Federation of Indiana, Frank N. Chand- 
ler made among other recommendations 
the following: That “Unqualified sup- 
port be ‘accorded to any movement 
having as its objective the qualification 
of agents and the elimination of all 
agents who are incompetent or to whom 
insurance is not a principal part of 
their business.” 





C. H. TAYLOR’S STATIONERY 

Clarence H. Taylor, an enterprising in- 
surance agent of Boonton, N. J., seems to 
have a brand new idea. He is printing on 
the back of his letterhead a complete de- 
scription of the unusual features of his 
city. Boonton is a town of 5,500 about 
thirty miles from New York. 


SONN ON N. J. COMMITTEE 


Harold A. Sonn, Newark insurance 
broker, who is president of the Newark 
Insurance & Banking Athletic League, 
is a member of the state legislature and 
of that legislature’s committee on bank- 
ing and.insurance. He is also chairman 
of the federal relations committee. 





THE INDIANAPOLIS STAR 


The Indianapolis Star during 1923 car- 
ried a total of 140,754 lines of insurance 
advertising. That paper issues a weekly 
insurance page which appears every Mon- 
day morning. 


Federman Brothers, insurance, have been 
incorporated in New York City with a 
capital of $5,000. The directors are 
Joseph Federman, Jonas Federman, of 
New York City, and Morris Federman; 
of Honesdale, Pa. 


The Liverpool & London & Globe has 
been licensed in Canada to transact, in addi- 
tion to other lines it has been writing, 
accident, automobile, burglary, guarantee, 
inland transportation, plate glass and sick- 
ness. 








within a reciprocal exchange. Hence no 
authority to permit the inclusion of auto- 
mobile, compensation and plate glass in- 
surance in one and the same exchange.” 
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Report on Insurance 
STANDARDIZATION OF FORMS 


Traction Utilities Revision of Forms for 
Rolling Stock Item; Interstate 
Suggestions 

The committee on insurance of the 
American Electric Railway Association 
has made its report and recommendations 
“which will ultimately assist in securing 
both a better rate and greater fire pro- 
tection.” John T. Staub, treasurer of the 
United Railways and Electric Co., Balti- 
more, is chairman of the committee. He 
appointed a sub-committee to handle the 
subject more directly, the chairman of 
which is Williston Fish. 

Data is now being compiled for a ques- 
tionnaire to be sent out on the subject of 
fire insurance. So far about one hundred 
public utilities have made reports, but the 
committee is awaiting 250 reports before 
completing the questionnaire. 


Recommendations 


In its insurance report the committee 
makes a number of recommendations, in- 
cluding these: a system of inspections to 
be established and maintained, covering all 
locations and property of the company. 
This system to include monthly reports 
from the chief employe at each location; 
inspections by competent men from the 
head offices of the utility; inspections and 
reports by insurance brokers and_ insur- 
ance bureaus; provisions for fire fighting 
equipment, fire fighting organization, sig 
nalling system and uniform building and 
construction changes. As a general rule 
blanket insurance is recommended in order 
to avoid carrying of excessive insurance 
to cover shifting property. Complete val- 
uations are asked of property at each lo- 
cation, based upon carefully determined 
unit values and upon carefully determined 
depreciation rates for the various items 
of property. The valuations are to show 
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reproduction cost new as of the present 
time and depreciated present values. 
Standardization Suggestions 

A sub-committee for standardization of 
insurance forms, J. H. Moran, chairman, 
prepared the following report, under the 
subtitle: “The Liability of Electric Rail- 
way Companies Carrying Common Car- 
rier Insurance and Engaged in an Inter- 
urban or Interstate Business :” 

Lhe attention of the insurance commit- 
tee has been directed to the liability on 
the part of a traction line receiving mer- 
chandise to be forwarded, which merchan- 
dise before it reaches its destination passes 
over the tracks of other companies; also 
liability in the case of shipments of mer- 
chandise that may be interstate. This lia- 
bility was emphasized during the past year 
by the loss of a car being loaded in one 
city in the state of Ohio for shipment to 
another city in Ohio, together with the 
fact that policies written covering com- 
mon carrier insurance for Ohio Traction 
Companies have their coverage confined to 
the state of Ohio. 

The handling of merchandise by inter- 
urban companies in the Middle West has 
grown to such an extent that there should 
be some measures adopted by these traction 
companies that would cause their insur- 
ance policies to be so written as to in- 
sure their liability being clearly defined. 
As the matter stands at present many in- 
terurban companies might suffer a severe 
loss, believing that they are fully pro- 
tected by the present form of insurance 
policies. 

The insurance committee has, therefore, 
thought it advisable, after a discussion of 
this subject at its recent meeting in Chi- 
cago and after consultation with insur- 
ance company officials, to suggest that the 
member companies doing business in the 
Middle West states, as well as those en- 
gaged interstate business, examine their 
policies and if there is any uncertainty as 
to the liability thereunder, they amend their 
forms by adding to the rolling stock item 
the following words: 


“* * * all while in the barns or 
yards or on the tracks of the assured 
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or of others, wherever they may be in 

the United States and/or Canada.” 

The reason for this suggestion is that 
in discussion with officials of fire insur- 
ance companies, it was considered by them 
that because locations were given for fixed 
properties, the rolling stock became by 
virtue of such wording of the policy es- 
tablished within the boundaries of the 
state in which the railway company op- 
erates, and that it was not intended by 
the fire insurance company that losses on 
cars and/or their contents would be rec- 
ognized if such losses occurred outside of 
the state named in the policy. 


Common Carrier Liability Insurance 
Should the traction company be carrying 

common carrier liability insurance, the 

wording on their form should be made to 
read as follows: 

Benes: on contents of cars for 
which the assured have assumed liabil- 
ity under bills of lading or shipping 
receipts or other agreements wher- 
ever the car or cars may be in the 
United States and/or Canada.” 

If the insurance official of any inter- 
urban company doing an interstate busi- 
ness desires additional information on this 
subject, it is suggested that he communi- 
cate with John H. Moran, general auditor 
of the Boston Elevated Railway Company, 
chairman of the sub-committee on the 
Standardization of Forms of the Insur- 
ance Committee, or with John T. Staub, 
treasurer of the United Railways & Elec- 


tric Company of Baltimore, chairman of 
the insurance committee. 





CALEDONIAN LOSES SUIT 

In an opinion filed recently by Vice- 
Chancellor Church of Newark, the 
courts refuse the plea of the Caledonian 
for a new appraisal of the damage done 
by fire a year ago, to the North Dutch 
Reformed Church. The Caledonian was 
one of fourteen fire companies on the 
risk. All the other settled their shares 
of the loss through the General Ad- 
justment Bureau. The Caledonian re- 
fused to accept the figures, so each 
party appointed an appraiser and the 
Court of Common Pleas named an um- 
pire. An estimate of $152,000 was re- 
jected by the company which held the 
loss to be under $100,000, and another 
umpire was requested. This was re- 
fused, the court holding the umpire com- 
petent and the award reasonable as it 
was then lower than agreed to by the 
remaining insurers. The amount in dis- 
pute is about $3,500. 





BUFFALO ELECTION 
These officers have been elected by 
the Northwestern Agents Association of 
3uffalo: Frederick W. Rope, president; 
Ross Bacon, vice-president; Carl D. 
Anderson,  secretary-treasurer. George 
B. Graham, former president of the as- 
i received a sincere vote of 


sociation, 
thanks for his services. 


























The Sign 
of Good Casualty Insurance 





Guarantee and Accident 
Company, Limited 


OF LONDON, ENGLAND 


HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 
CHICAGO 


C. M. BERGER, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 


co-operation with its agents. 











Over sixty years 
of public service 





ae Eel 


100 William Street, New York City 





F. W. Lawson, 
Chairman of the Board 


Percival Beresford, President 

Geo. R. Packard, Vice-President 
Herbert W. Ellis, Vice-President 
Howard Terhune, Secretary 

A. H. Hellriegel, Treasurer 

Frank J. Goodwin, Assistant Secretary 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 


INCORPORATED 1860 


UNITED 
HREMEN’S INSURANCE 
COMPANY 
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Another New British 
Book on Insurance 


BY FRANK GODWIN OF PHOENIX 


His Interesting Discussion of Explosion 
e Insurance Problems; Several 
Cases Are Reviewed 








Not many books on fire insurance are 
being written in this country; in fact, one 
of the American universities has been 
making inquiries for some months trying 
to find a man to write such a book. The 
reverse seems to be the case in England 
where several new volumes have come out 
recently on the principles and practices 
of fire insurance. The latest is from the 
pen of Frank Godwin, of the Phoenix 
Assurance, and is published by Sir Isaac 
Pitman & Sons, Parker Street, Kingsway, 
W. C. 2, London. 

In view of all the discussion in Amer- 
ica over explosion policies, Mr. Godwin’s 
views on the subject in England are of 
interest and are reproduced herewith: 

“Under a ‘special perils’ endorsement 
cover for explosion, without any qualifi- 
cation (other than the exception of lia- 
bility for any damage which would be cov- 
ered under the usual provisions of a boiler 
explosion policy), is added thereby to a 
fire policy. The question, however, as to 
the liability under an ordinary fire policy 
in the event of explosion has given rise to 
many. disputes and even now the position 
may in certain circumstances be a difficult 
one, although a general distinction has 
been drawn that the insurers will accept lia- 
bility for fire damage when the fire is 
caused or augmented by explosion, but will 
not accept liability for damage due to con- 
cussion. 

Two Kinds of Damage 


“The difficulty which remains is that 
which probably will be found on an at- 
tempt to distinguish the two kinds of 
damage in a building where both have oc- 
curred. It is instructive to glance shortly 
at some of the leading cases where the 
issue has been raised under ordinary fire 
contracts. 

“In the Lottie Sleigh case (1864) a 
vessel of that name lying in the River 
Mersey caught fire and a subsequent ex- 
plosion of gunpowder, which formed part 
of her cargo, broke a quantity of glass in 
Liverpool and Birkenhead and the ques- 
tion of liability for this damage under a 
fire ‘policy arose. Under the legal doctrine 
that fire must be the proximate or imme- 
diate and not the remote cause of the loss 
(causa proxima non remota spectatur) it 
was argued that concussion of the air was 
the proximate cause of the damage, fire the 
remote cause. The case as a matter of 
fact was settled on other considerations 
but there can be no doubt that the con- 
tention was sound. (Here it may not be 
amiss to warn the student against relying 
too much on high-sounding legal doc- 
trines, whether expressed in Latin or Eng- 
lish. A little knowledge is a dangerous 
ching. As we saw in a previous chapter, 
absolute reliance on causo proxima non 
remota spectatur would lead to the con- 
clusion that water damage in a basement 
as a result of fire on the second floor 
was not covered under a fire policy.) 

“An explosion at Erith in the same 
year gave rise to claims for injury to 
Property some distance away and the ac- 
tion Everett v. London Assurance resulted. 
Although there was no condition in the 
Policy by which the explosion risk was 
specifically excluded, the court decided in 
favor of the insurers, apparently on 
grounds of ordinary common sense. The 
insurance was against fire. 


Stanley v. Western Assurance 


“The next case—the classic of explosion 
tisk—is that of Stanley v. The Western 
Assurance Co, (1886). Bunyon’s account 
is as follows: 


In Stanley v. The Western Insurance 
0. the condition was. ‘Neither will the 
company be responsible for loss or dam- 
age by explosion except for such a loss 
or damage as Shall arise from explosion 
y gas.” The accident was caused by a 
leakage in the pipe of a still for ex- 
fractine oil from shoddy. whereby in- 
fammable air, generated in the process 
of extraction, escaped and mixed with 


the air, and took fire at the lamps, and 
then exploded, blowing up the build- 
ings, when the fire became general, The 
question was whether the damage was 
within the exception, that is to say, did 
the damage arise from an explosion by 
gas within the meaning of the condi- 
tion, and it was held that the gas which 
exploded was not the gas such as the 
condition referred to, as the gas men- 
tioned in the condition was, according 
to popular language, illuminating gas. 

“This account, however, does not refer 
to the main issue, which was: In what 
circumstances and to what extent does a 
fire policy cover explosion damage? The 
finding of the court in this case is sum- 
marized in Welford and Otter-Barry as 
follows: 

“The exception (i.e. under the policy 
condition) is not limited to loss by con- 
cussion, * * * Thus where there is ex- 
plosion in the course of a fire the con- 
cussion damage caused by the explosion 
falls within the exception against ex- 
plosion even though the explosion is 
merely incidental to the fire. The ques- 
tion was accordingly remitted to the ar- 
bitrator to ascertain how much _ loss 
after the explosion was attributable to 
the first fire. 

“The decision in Stanley v. Western was 
confirmed in 1917 when an action was 
fought, Hooley Hill Rubber and Chem- 
ical Co. v. Royal, the plaintiffs being dis- 
satisfied with the arbitrator’s award, which 
they sought to set aside by application to 
the court on a point of law. A fire took 
place at the plaintiffs’ works and when 
considerable damage had already been 
done the flames reached a room where 
‘T.N.T.’ was stored, with the result that 
a disastrous explosion followed on the fire. 
The argument was used that the explo- 
sion was merely an incident in the fire and 
that the whole damage was loss within 
the meaning of the policy. At that time 
the large number of works of this de- 
scription where the manufacture of ex- 
plosives was being carried on constituted 
a serious additional element of hazard and 
insurers generally were greatly concerned 
in the result of the case. Defendants’ 
counsel accepted the arbitrator’s award of 
£13,000 for fire loss previous to the ex- 
plosion but denied liability for that part 
of the damage which resulted from and 
after the explosion and the judge agreed, 
basing his decision upon the previous find- 
ings in Stanley v. Western. The decision 
in favor of the insurers was confirmed on 
appeal, 

Summing Up 

“Now that the wide manufacture of ex- 
plosives is happily a thing of the past, 
the companies are no longer so much con- 
cerned in the strict interpretation of their 
policy condition and the incident of an 
unimportant explosion during a fire would 
probably be overlooked in settlement of 
the loss, especially in view of the diffi- 
culty, previously referred to, of dissociat- 
ing the two causes. 

“To sum up: Practice now is that under 
an ordinary fire policy fire damage asso- 
ciated with an explosion is usually ad- 
mitted, ex gratia or otherwise, for all 
classes of risk. Concussion damage is 
covered free of charge for private insur- 
ances and in gas works, but concussion 
damage to all other property must be paid 
for, when insured, as an additional or ‘spe- 
cial’ peril. The rate is usually more or 
less nominal, consideration being given to 
the fact that the fire rate itself is in- 
variably high where explosion is to be 
anticipated, owing to the fact that fire so 
frequently follows explosion—also to the 
diffculty of dissociating the results of the 
two. Another point is the possibility of 
the insurers having rights of subrogation 
against third parties whose negligence is 
frequently the cause of an explosion,” 
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WARNING FROM STINSON 





Tells Camden Real Estate Men of Ac- 
tivities of Public Adjusters 
here 





Assistant Secretary Norman B. Stinson, 
of the Camden Fire Insurance Association, 
in an address at the weekly luncheon of 
the Camden Real Estate Board issued a 
warning to sufferers of loss by fire to be 
wary of an individual who recently made 
his appearance in Camden, N. J., and rep- 
resents himself as being a “public insurance 
adjuster.” 

Mr. Stinson asked the co-operation of 
the real estate men in checking the activi- 
ties of the “public insurance adjuster,” who 
makes a practice of calling on owners of 
Camden properties during or immediately 
after a fire and urges the employment of 
his experience and service in having the 
loss quickly and accurately adjusted and 
settled. He obtains a contract authoriz- 
ing him to charge ten per cent. on the 
money collected from the insurance com- 
pany. 

Mr. Stinson stated: “This individual 
gets 10% for doing absolutely nothing, and 
moreover his services are unnecessary. 
Insvrance companies make adjustments as 
quickly as possible and after the adjust- 
ment is made this “public adjuster” comes 
around and demands the ten per cent. 
under the contract with the fire loss suf- 
ferer.” 

Mr. Stinson declared that there was no 
need for anyone to make these independent 
efforts to secure a settlement in case of a 
fire because that was taken care of by 
the insurance company as soon as circum- 
stances will permit. He asked the real 
estate men who are also engaged in the 
insurance business that they bring the mat- 
ter to the attention of the insurance com- 
panies at once in case of a fire loss by 
any of their policyholders, He said this 
would prevent the “public adjuster” from 
getting foothold in Camden and that as 
far as he knew the “public adjuster” is not 
operating under any law in New Jersey. 





FORM BAUM, SHAPIRO & RAB 

The corporation of Baum, Shapiro & 
Rab, 1397 Fifth avenue, New York, has 
been formed by Baum & Baum, Rabi- 
now & Company and Samuel Shapiro. 
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MICHIGAN MAY BOOST TAXES 
Public Instruction Department Said to 
Be Desirous of More Funds 
Through Insurance Levies 

Superintendent of Public Instruction 
Thomas E. Johnson of Michigan, probably 
will try, at the next regular session of the 
legislature in January, 1925, to have the 
present tax levy on insurance premiums 
increased. This became known this week 
when the attention of state officials was 
directed to a bulletin which the Michigan 
Association of Insurance Agents has sent 
to each of its members and to every mem- 
ber of the state legislature. The bulletin, 
which state officials termed “insidious 
propaganda,” purported to turn the spot- 
light on insurance taxes. It was sent out 
by George Brown, director of the publicity 
bureau of the association, and a member 
of the legislature from Wayne county 
(Detroit). 

State officials take exception to the bul- 
letin in that it declared that while approxi- 
mately $1,750,000. was collected in taxes 
on insurance premiums in Michigan i in 1923, 
the cost of operating the insurance depart- 
ment was only about $66,000. The balance, 
the bulletin said, went into the general 
fund of the state. 


It is pointed out by the state officials 
that the money collected from taxes on 
insurance premiums is put into the primary 
school fund and not into the general fund 
of the state. The bulletin of the agents’ 
association also called attention to the fact 
that every buyer of insurance really paid 
five cents out of each premium dollar for 
state taxes, in addition to the state tax 
they already paid. 


MORE CO-OPERATIVE ADS 

On January 2, a campaign of co-op- 
erative newspaper advertising prepared 
by the Hartford Fire was started at 
Binghamton, N. Y. This advertising will 
appear in the Binghamton “Press” once 
a month for a year. H. Clay Smith, E. 
R. Taylor, Fred S. North, F. J. Bau- 
mann, William H. Hicox, J. Victor 
Schad, Nelson, Wadsworth & Alexander, 
Steele & Powell and Brass, Harris & 
Company, Inc., are the local Bingham- 
ton agencies participating in the cam- 
paign. 

The Insurance Agents’ Club of Syra- 
cuse, N. Y,, comprising twenty-two 
local agencies, are using a co-operative 
newspaper campaign prepared by the 
Hartford Fire. A thirteen inch, three 
column advertisement appears every two 
weeks in the “Post Standard,” the 
“Journal” and the “Herald” of Syra- 
cuse, 

On January 7, the first advertisement 
of a co-ope rative newspaper campaign 
appeared in the “Hartford Courant” at 
Hartford, Conn. This advertising, pre- 
pared by the Hartford Fire, appears 
every Monday and is signed by twenty 
local agents. The space being used is 
sixteen inches by five columns. 
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Marine Perils Bad 
In Japanese Ports 


FIRE, THEFT, FLOOD HAZARDS 


F. E. Single Reports Serious Conditions 
at Yokohama and Tokio as Result 
of Earthquake 


Forrest E. Single, representative in 
Japan for American marine underwriters, 
has written to the market here, listing 
several bad conditions in Tokio and Yoko- 
hama, scenes of the disastrous earthquake 
last September. In the first place there 
is a serious congestion of shipping due 
to lack of berths at which to discharge 
cargo. Boats are forced to wait several 
days or even a week some times before 
it is possible to land shipments. This situ- 
ation naturally reacts unfavorably on 
marine underwriters. 

Due to the absence of a proper number 
of warehouses, most of them having been 
destroyed by the earthquake, a serious ex- 
posure hazard has been created which is 
all the more threatening because of the 
approach of the annual rainy season. 
Many thousands of dollars worth of goods 
are lying unprotected along the waterfront. 
Falling markets entailing financial tangles 
have led to the abandonment of shipments 
in some instances as happened on a large 
scale in Cuba a couple of years ago. 
Rather than meet their obligations with a 
shortage of funds, a certain number of 
Japanese importers are failing to claim 
goods consigned to them, leaving them in 
customs at the risk of fire, water damage 
and pilferage. 

Disruptions of water mains in Yoko- 
hama and Tokio have been found to be 
especially serious according to Mr. Single, 
thereby increasing the fire hazards in these 
partly reconstructed cities. A strong pos- 
sibility of flood also exists by reason of 
the sinking of the breakwaters and means 
of protection along waterfronts. All in 
all conditions in the devastated area in 
Japan, which happens unfortunately to be 
the center of trade with the United States, 
are far from encouraging so far. 


A. RINMAN REVIEWS 1923 
A. Rinman, Scandinavian marine insur- 
ance executive and president of the Inter- 


national Union of Marine Insurance, in - 


a short review of marine conditions last 
year, stresses the disappointments which 
occurred and which make inevitable the 
failure in the near future of several marine 
writing companies. On these matters Mr. 
Rinman says: 

“Although 1923, when the results are 
better known than now, will very likely 
show no abnormally high loss-ratio (but 
for the prevailing storms during the latter 
part of the year one might even have had a 
comparatively low loss-ratio), the year has 
undoubtedly caused considerable disappoint- 
ment on nearly all markets. I think we 
all really, 12 months ago, attached a good 
deal of hope to the coming year. Maybe 
we have forgotten it now, or did not find 
it appropriate to express any opinion of 
a more optimistic character, but I have 
seen unmistakable signs of deep disappoint- 
ment. Let me not be misunderstood. I 
am sure very few of us, if any, expected 
anything of 1923 in the way of better rates 
and increased values, desirable as they 
may be; but what we hoped for was 
certainly some improvement of a more solid 
nature in the general development of ship- 
ping and commerce. It is there the dis- 
appointment comes in. : 

“Voices have been raised during last 
year, recommending amalgamations of 
marine insurance companies on larger lines, 
as a plausible remedy against the prevail- 
ing evils, and there is undoubtedly a sound 
thought in that proposal. 

“The year which is now ahead of us 
will in all probability carry with it very 
important and to many companies fatal 
consequences. 


The Meaning of 
“A.1.” at Lloyd’s 


EXPLAINED BY F. A. MAYNE 
Term First Came Into Use in 1760, 
Originating in Lloyd's 
Register 


By A. C. Blackall, London 


Few people really know the meaning 
of the expression “A.1. at Lloyds,” and 
fewer still know. what “100 A.1,” signi- 
fies. 

In a lecture delivered recently by 
F. A. Mayne, the well-known authority, 
he stated that the term first came into 
use as early as 1760 and probably was 
known prior to that time. As a matter 
of fact, the term had its origin in 
“Lloyd's Register.” This register is 
known throughout the insurance world 
as the “marine insurance bible.” It is 
an authority, or rather, the authority 
on all matters pertaining to the classi- 
fication of vessels—sailing, steam, and 
of later years, motor propelled boats. 
At “Lloyd’s” the register is _ still 
known, as it has been for generations 
past, as the “book” and is referred to 
hy every underwriter when in any ques- 
tion of doubt as to a vessel's general 
condition and “findings.” The use of 
the leter “A” after a_vessel’s name 
denotes that the vessel is of the first 
class, while the figure “1” following 
shows that she has a first rate equip- 
ment of all parts, such as spars, masts, 
anchors, riggings, and cables. 

Classification of Boats 


After a time when it was found that 
certain vessels, which could and did ob- 
tain the A.1. certificate, were not of as 
good class as newer constructed ves- 
sels, the rules of the Register were al- 
tered in 1870; when the term “100 A.1.” 
was introduced to represent the full 
scantling vessel, while the — terms 
“O90 A.l.” or “80 A.1.” were introduced 
to designate boats which fell short of 
the highest class, as represented by the 
symbols “100 A.1.” 

It is customary when a vessel is ad- 
vertised for foreign service to add the 
“100 A. 1.” symbol, as a guarantee to 
both passengers and shippers that the 
vessel carries the very highest rating 
boars and that the equipment is the 
best procurable. This is particularly 
valuable to both foreign travellers and 
shippers, as well as being of vast ad- 
vertisement to the owners or charter- 
ers. It is proof of the vessel being 
‘well found” in every respect. 

But the definition does not appeal to 
passengers only, for the term applies 
equally to boats that are employed 
solely in a carrying capacity, such as 
tankers, trawlers, or boats used for 
towing or other purposes, and so great- 
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ly has the term been used that few 
without such credentials can attempt 
to successfully compete except under 
exceptional conditions. There are, 
however, certain exceptions which are 
fully provided for by “Lloyd's Register.” 
These are chiefly for vessels which are 
considered suitable for certain specific 
trades or voyages, when the somewhat 
lighter construction is considered appli- 
cable or suitable, and such vessels are 
classified as “A” or “A.1.” Such vessels 
are usually, however, not meant for 
long or deep sea trips, but are generally 
employed in government services, for 
scows, or for river trades traffic. 

In his interesting lecture, Mr. Mayne 
emphasized the fact that the equipment 
of a vessel is of the greatest import- 
ance, when it is considered that a ves- 
sel, perfect in itself, could easily be 
lost from defective equipment, such as 
cables, anchors, or mooring gear. As 
a natural result it has always received 
a special designation in its class, prov- 
ing the importance of the “tout ensem- 
ble” being as near perfection as pos- 
sible. 


Equipment Formerly Designated by 
Letters 


In the olden days the Register used 
to denote the equipment with letters. 
“G” standing for good, “M” for mid- 
dling, and “B” for bad. These letters 
were later followed by numerals, 1, 
2, or 3. Of later years the 2 and 3 
have been dropped and now the figure 
“1” only represents the equipment, 
which shows complete compliance with 
the necessary rules. As against this 
may occasionally be noted a dash; thus 
a vessel classed “100 A.-” signifies that 
according to either quality, quantity, or 
both, the vessel is deficient in some re- 
spect from what is laid down in the 
regulations. Occasionally the notifica- 
tion “Class contemplated” may be seen 
in the Register below what is ultimate- 
ly intended to be the classification. 
This is generally the case when a ve3- 
sel has been passed by Lloyd’s Regis- 
ter, but is in course of construction, 
when only approximate and not final 
reports have been received from the 
surveyors. Usually this only occurs 
after the launching has taken place. 

All vessels which receive the highest 
classification of “100 A.1.” require to 
be carefully examined every four 
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years; i. e. at 4, 8, and 12 years of 
age, and to retain this classification a 
similar examination must be made at 
the succeeding 4th, 8th and 12th year. 
These inspections are known as “Spe- 
cial Surveys” and apply to hulls, en- 
gines and boilers. Such examinations 
—each a trifle stiffer than the last— 
have to be made regularly every four 
years, dating from the last survey. 
Thus, when the third series commences 
the vessel is at least 24 years old and 
the survey then made requires holes to 
be drilled in the plating at certain stip- 
ulated sections in order that the sur- 
veyor may be satisfied that the neces- 
sary thickness of the plates is properly 
maintained and that no deterioration, 
due to corrosion, wear and tear, or 
other causes, has taken place. Each of 
these special surveys is duly recorded 
in the Register. After passing the 
third survey the classification holds 
good until the next third survey would 
become due, or in other words, for a 
period of twelve years, provided the 
necessary examinations are made at 
the end of each fourth year. In addi- 
tion there is a period of twelve months 
grace allowed for each special survey, 
but in each case it dates from the year 
of construction of the vessel and con- 
sequently amounts to one year’s ex- | 
tension in every twelve, as a maximum. 





Dates of Surveys 

A point which has to be taken into 
consideration when a vessel is offered 
for sale is that the dates of the sur- 
veys have to be taken into account. 
Thus, the first survey is not considered 
of any very great import, but the sec- 
ond and third are far more formidable 
ordeals to face; each one being natu- 
rally greater than the last. However, 
the question of usage and maintenance 
of the vessel tells much for or against 
her, as the case may be, and the price 
offered is regulated accordingly. An 
other factor to be considered is that 
due to so many ships being laid up idle, 
it may frequently occur that the date 
of a survey cannot be far away, and 
in the case of some of the older ves- 
sels which are due or nearly due for 
the necessary survey it becomes a moot 
point whether the game is worth the 
candle, since much of the almost ob- 
solete shipping is more likely to be 
scrapped than again to be placed in 
commission. This is the more notice- 
able with the number of boats that 
are being transformed from coal to oil- 
burning ships. 

The classification, however, bids fair 
to remain the same and “A.1.”. or 
“100 A.1.” will continue to be a syn- 
onym of the best that is to be found 
in the shipping world. 








ENTERS MARINE FIELD 
The National Security of Omaha, Neb., 
has entered the marine insurance busi- 
ness, appointing Platt, Fuller & Co., of 


New York, and Field & Cowles of 
Boston. 





CHUBB OFF FOR FLORIDA 
Hendon Chubb, one of the leading 
marine underwriters in this city, leaves 
today for his winter vacation in Florida. 





The London Associated Reinsurance 
Corporation has been authorized by its 
stockholders to begin the underwriting 
of marine insurance risks, including hull, 
cargo and profit and freight risks. 
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CASUALTY AND SURETY NEWS 











Companies Await 
Stoddard Decision 


QUEBEC CHARGE CAUSES STIR 
Companies Have Been Holding Conven- 
tions of Travelers Type for 
Years 





The complaint filed with the New 
York Insurance Department because the 
Travelers and Travelers Indemnity will 
hold an anniversary convention at 
Chateau Frontenac, Quebec, in which 
the question is raised whether or not 
they are violating the provisions of the 
acquisition cost because expenses of 
delegates will be paid, has stirred up 
the entire insurance business. It has al- 
ready had the effect of temporarily call- 
ing off the convention of another com- 
pany. 

For years similar conventions have 
been held by various companies and 
the situation has many curious angles. 
Up to Wednesday of this week none 
of the interested parties—the Depart- 
ment, the National Bureau of Casualty 
& Surety Underwriters which has three 
committees dealing with the subject of 
acquisition cost. 

The Travelers and some other com- 
panies have been holding similar con- 
ventions for years and until the present 
incident no one has objected. The 
Travelers wrote its first policy in April, 
1864, and in 1924 will have its sixtieth 
anniversary. Upon such occasions com- 
panies frequently have some sort of an 
apniversary celebration. Another angle 
is this: 

The life insurance companies hold an- 
nual conventions in which qualification 
of attendance rules similar to those be 
ing used for the Travelers Canadian 
convention are the vogue. Last year 
one of the life companies held a con- 
vention in Cuba. The Missouri State 
Life has announced such a convention 
for Cuba also. One company had made 
arrangements to meet in Alaska. White 
Sulphur, Asheville, Palm Beach, St. 
Augustine, Signal Mountain and French 
Lick conventions are numerous. “One 
would think that if conventions were 
ruled as permissible under the New York 
laws for life insurance similar plans 
for casualty insurance ought to be per- 
missible,” said a company man, syim- 
pathetic with the idea of these conven- 
tions. “It looks like a discrimination 
against companies doing a casualty busi- 
ness. Also, there is the question of com- 
panies operating in New York not having 
the latitude of companies who do not 
operate there.” 





BURGLARY ALARM DISCOUNTS 

New Department of National Bureau 

Will Amend Manual Permitting Cuts 
for Certain Systems 


The burglary department of the Na 
tional Bureau of Casualty & Safety Un- 
derwriters has received queries as to the 
proper classification of burglary alarm 
systems that have been classified by the 
Underwriters Laboratories in a different 
manner than the classification appearing 
in the approved alarm system list of the 
manual. The department advises that the 
approved alarm, system list of the manual 
is to be followed in determining the dis- 
count to be allowed on any alarm protected 
risk. 

In the near future the Underwriters 
Laboratories will issue certificates which in 
turn will be issued to individual subscribers 
of approved alarm companies. These cer- 
tificates will certify as to the class of alarm 
systems installed and the scope of the 
wiring, complete or partial. When this 
certificate system is installed, the manual 
will be amended so as to permit the dis- 
count applying to the class: of alarm in 
any individual’s premises. 


Union Indemnity Adds : 
To Capital and Surplus 


THE LATTER NOW 





$1,150,000 


Premium Income Grew More Than 
33 1/3 Per Cent. Last Year; Opti- 
mism of President W. Irving Moss 





At the annual meeting of the board of 
directors of the Union Indemnity the 
recommendation of W. Irving Moss, 
president, for an increase in the com- 
pany’s capital to $500,000. and = surplus 
of similar amount. was unanimously 
adopted. Those of the board who were 
present underwrote the entire issue, sub- 
ject to the rights of the stockholders. 
In talking to The Eastern Underwriter, 
President Moss said: 

“We have had a wonderful year in 
1923. Our premium income grew. over 
33 1/3 per cent., giving us a total vol- 
ume for the year of $5,175,000, none of 
which was high pressure business, and 
it was carefully selected. 

“Our people are 100 per cent. behind 
the company, and initially and continu- 
ously since its organization have ex- 
pressed their willingness and determina- 
tion to put up additional money just as 
rapidly as the growth of the business 
demanded it. 

“With the new capital paid in we shall 
have a capital of $2,000,000 and a surplus 
of practically $1,150,000.” 


S. F. NORWOOD PROMOTED 
To Take Charge of Development De- 
partment of Globe; W. J. Thomp- 
son Goes Back to 42nd St. Branch 

Summerfield F. Norwood, formerly 

superintendent of agents at the home of- 
fice of the Globe Indemnity, has been 
transferred from Newark to the New 
York office to take charge of the devel- 
opment under resident vice-president, 
Thomas J. Grahame. 
_ Mr. Norwood has had long experience 
in the insurance business, having here- 
tofore been branch office manager of the 
Maryland Casualty, and subsequently 
was in charge of the surety department 
of the Globe Indemnity on the Pacific 
Coast, then becoming executive repre- 
sentative from the home office at Chi- 
cago handling all lines for the middle 
west territory. He has been at the New- 
ark office for the last three years. 

Mr. Norwood succeeds William J. 
Thompson who will devote his entire 
time to the 42nd Street branch office 
as superintendent for that district. 
Heretofore, Mr. Thompson has been 
handling the development of both dis- 
tricts. He opened the 42nd Street branch 


in May, 1923, and about January 1 came 


down to assist Mr. Grahame. 





COMMERCIAL GROWS 
_ The Commercial Casualty, of Newark, 
in its annual statement shows | total 
assets amounting to $7,113,656 as of Jan- 
uary 1, 1924. This is an increase of $722,- 
500 over the previous year. The 
premium reserve amounted to $2,911,944 


and the surplus to policyholders totaled 
$2,000,000. 
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CAPITAL NOW $2,090,000 
New Amsterdam Casualty Issues 25,000 
New Shares; Assets Now Are 
$13,250,000 





At a meeting of the stockholders of 
the New Amsterdam Casualty an _ in- 
crease was authorized in capital stock 
to $2,000,000 by the issuance of 25,000 
new shares. This will make the surplus 
$2,650,000 and the assets $13,250,000. 

The new stock is to be offered to 
stockholders of record February 2, at 
$39 per.share, and such _ stockholders 
are entitled to subscribe for an amount 
equal to one-seventh of their holdings 
as of February 2, 1924. 

A syndicate of bankers has agreed 
to purchase all stock not taken by 
stockholders. 

The company is paying dividends now 
at the rate of 23 per cent. annually. 





INDEPENDENCE APPOINTMENT 

.. W. Kingman Co., Inc., have been ap- 
pointed general agents in Boston for the 
Independence Indemnity. This corpora- 
tion has just been organized and is headed 
by Leland W. Kingman, its president. 
Rudolph. F.. Whitelegg is vice-president ; 
Harry A. Stephens, treasurer, and Elmer 
H. Richardson, secretary. 





MUST NOT EXTEND COVER 

The governing committee of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters has ruled that it is not per, 
missible to éxterid residence burglary 
policies to cover the $50 deductible for 
which the Lloyds are not liable under 
their policy. 
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Ocean’s Literature 
On Credit Insurance 


FINE 


This Type of Coverage Defined and 
Letters From Assured are Printed 
by Company 


UNUSUALLY BOOKLET 


There is no company in the insurance 
business which is getting out more hand- 
some or attractive literature than is the 
Ocean. Its latest outputs are two beau- 
tifully printed and illustrated booklets 
on credit insurance, one defining what 
credit insurance is and the other con- 
sisting of letters from assured express- 
ing appreciation of their credit insurance 
with the Ocean. In describing whit 
credit insurance is the Ocean says in 
part: 

“Simply it is a contract for one year, 
issued solely to merchants, manuiact- 
urers and jobbers, guaranteeing to re- 
imburse them for excessive losses sus- 
tained through the insolvency of their 
debtors. Bringing it closer to your busi- 
ness this means, if your customers be- 
come embarrassed and unable to pay, 
that you can fall bac’s upon the credit 
insurance company. 

“Every distributor of merchandise 
whose terms of sale are 10 days or 30, 60 
or 9) days is exposed to credit losses 
from the moment the goods leave his 
possession until they are paid for. And 
excess losses brought about by the un- 
expected development of insolvencies 
may seriously cripple and embarrass a 
business. 

“The Ocean Credit Insurance Contract 
guarantees a business against excess 
losses. By excess losses we mean the 
loss in excess of the normal loss ratio 
in any given line of business. Every 
business works out its own average or 
normal loss ratio, which is just as thor- 
oughly understood as the averaye loss 
ratio on any given class of fire risk, or, 
the average death rate under the tables 
of mortality. 

“Credit insurance adds to a merchant's 
capital at a small cost a special reserve 
equal to the face of the contract to meet 
unexpected losses in business.” 
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Building Up A. & “= : 
Department in N. Y. 


VIEWS OF J.C. HEYER, U. S. F. & G. 





Meeting Problems of Organization, Per- 
sonnel and Salesmanship; Career 


of Mr. Heyer 





The accident and health department 
of the New York office of the United 
States Fidelity & Guaranty was inau- 
gurated late in 1922 by James C. Heyer, 
this department’s manager. Since 
starting the department Mr. Heyer has 
built by an enviable business. 

Mr. Heyer commenced his insurance 
career in the office of the Travelers, 
gaining most of his experience while 
with the Aetna Life, both in Albany 
and Newark. While at Newark with 
the Aetna he conducted a_ practical 
course in sales experience for insurance 
salesmen. 

In the department are Harry Claasen, 
a field man and assistant to Mr. Heyer 
in the production end; H. G. Helm, the 
underwriter, and about seven others. 
Mr. Claasen came to the United States 
F. & G. from the Travelers early in 
1923. Mr. Helm started with the Trav 
elers in 1920, joining the forces of the 
United States F. & G. in 1922. 

The most difficult tasks of the man- 
agers in successfully developing a 
department, according to Mr. Heyer, 
are to keep the organization personnel 
to full capacity. Getting business is 
easy when the man-power is solved. 

Continuing he said: 

“The selection of one’s organization 
is similar to the selection of business. 
If you want more business, you must 
see more people. If we intend to de 
velop more producers, we must see 
more material. The only way to devel 
op good business is by the selection of 
good producers. When I say good pro 
ducers, I mean those that have the 
proper make-up—appearance, character, 
health, and personality. One’s organiza- 
tion is judged by its representatives, 
and every effort is applied to keep from 
ours the ‘order taker’ or lame duck, 
never-was salesman. 

Education 

“Proper training is highly important 
for resulis, and the producer should be 
loaded with knowledge before advanc- 
ing to the battlefield. The selection of 
an organization carries only a small part 
in its success. Training or education 
on policy contracts is the important 
cultivation that assures the new man 
success. 

“Confidence plays a big part in the 
success of the insurance salesman, and 
this can only be acquired through train 
ing and education. 

“As soon as the producer has demon 
strated that he knows the coverage of 
the goods he has to sell, we should bring 
about a co-operative working plan on 
production. 

“System of solicitation is important in 
the production of desirable business. 
Many fail because after outlining their 
plans on production, they fail to work 
the plan. This is in many cases due to 
lack of co-operation on the part of the 
management. The new man needs in- 
structions, not for one or two days, but 
for at least the first month, and, unless 


“ we co-operate with him to the highest 


degree possible during his apprentice 
period, it will be difficult for him to iron 
out the hard knocks. He needs counsel, 
advice and, more than all, help, to tide 
him over the experimental period, which 
is the cause of so many failures. 


How to Sell 


“After he has acquired sufficient 
knowledge of the contracts, rates and 
plans, instruction on selling follows. Per- 
sonal demonstrations on salesmanship 
are the only positive assurance of se- 
curing a high percentage of successful 
producers. Selling is the finishing 


touches of all material, and it is abso- 
Iutely necessary that our selling organi- 
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zation starts out on the _ battlefield 
loaded—blanks are sure defeat. 

“Many executives can talk on sales- 
manship, but few demonstrate to their 
new men by personal appliance. Telling 
one how to sell is important, but the 
success of the new man comes from 
showing him how to sell. Selling has 
proven that success comes from many 
methods, although my experience has 
deme@nstrated that it comes sooner, and 
on a larger scale under the following 
plan: Ist, proper introduction; 2nd, 
create desire; 3rd, explanation of con- 
tract; and 4th, closing prospect. 


Introduction 


“Avoid stereotyped method of saying 
to your prospect, you would like to ex- 
plain an accident and health contract. 
Instead say that you have a proposition 
you know will interest him, and that, 
if he will be obliging enough to give you 
teu or fifteen minutes, you will explain 
it. ‘After I have explained the proposi- 
tion, it will be a pleasure for me to act 
on your decision. If you want it, we can 
close; if you are not interested, I will 
peddle my papers.’ 

“That’s a good opening. No business 
man will tell you that he is not inter: 
ested in your propostion until he at least 
finds out what it is, so ‘watch your 
step’ and make sure you don’t tell him 
in your introduction what you want to 
talk about. This kind of approach se- 
cures interviews; and interviews, not 
calls, make sales. 

“Desire means to long for the posses- 
sion of, to wish for, eagerness to obtain. 
The most important factor in any sale is 

-Desire. Create desire for the contract 
before you explain its coverage. 

Contract and Closing 

“Explain contract ‘from soup to nuts.’ 
Take accident coverage first, then the 
health. After you tell the prospect what 
it covers, explain the exclusions by say- 
ing it does not cover so and so. 

“Talk investment, not cost. Don’t use 
the word cost or premium. You are 
trying to sell an investment that will 
show returns in event of injury or ill- 
ness. 


BRITISH SICK BENEFITS 

The British government has made a 
report on the national health insurance 
plan outlining experience of the British 
associations on sickness and disability, 
mortality, marriage, etc. A writer of 
the Actuarial Society of America, says: 

“The tabulation of actual profit and 
loss from excess interest, economical 
administration and so on shows a net 
profit for the period considered, amount- 
ing to 17 million pounds. 

“Apparently the sickness and disabil- 























reaching service. 


unusually effective. 


George W. Yuengling, 
Eastern Manager, Surety Dept. 





CALIBER 


Agencies with extensive business require extensive service. 
Of what caliber should their company be? 
1 Large enough that its facilities shall be ade- 
quate for their requirements. 
2 Broad enough in experience to render a far 


3 Small enough that its officers may be thor- 
oughly in accord with the agency’s program 
and heartily in sympathy with what they are 
working to accomplish. 


The Continental is large enough to serve big business in all 
Casualty and Surety matters—and small enough to accord 
each representative’s problems personal attention. 


Its official staff is composed largely of men who formerly were 
personal producers. Therefore, they know the agent’s prob- 
lems as only he himself can know them. And their long ex- 
perience in solving such problems makes Continental service 


Good openings are available in both New England territory 
and the Eastern field for desirable general agency connections. 


Continental Casualty Company 
75 Fulton Street 
New York 


Arthur H. Wright, 
Executive Special Agent 




















ity benefits have been much under the 
amount planned for, the sickness benefit 
showing 80% of the expected and the 
disablement benefit 51% of the expect- 
ed. In the latter instance, however, the 
rate among women was 92% of the ex- 
pected and among men 42%.” 





STANDARD’S YEAR 


The Standard Accident in 1923. in- 
creased its assets about $1,500,000. For 
1923 its total assets are close to $17,- 
000,000. Its premiums were $2,000,000 
more than in 1922. The Standard is forty 
years old, 


Bond to Guarantee Successful Opera- 
tion of Farm 

Jarvis W. Mason, vice-president of 
the American Surety, in one of his 
broadcasting talks, told an interesting 
story of a farmer who went to war. He 
had a farm which he desired to have 
cultivated properly and returned to him 
in good condition. - 

He arranged with another farmer to 
cultivate it for him for a share of the 
crops and took from him a bond with a 
merchant as surety, conditioned that he 
would faithfully till the land and fer- 
tilize it properly; so that on his return 
the farm would be in as satisfactory 
condition as at the date of the bond. 














York State 


Duly organized, 


ment of New York. 


ACCEPTED 





RAIN INSURANCE 
“Inland Lloyds” of New York 
Cash Deposits in New 


$415,050.50 


approved and 
licensed by the Insurance Depart- 


ALL FORMS OF INSURANCE 


HENRY W. IVES & COMPANY 


INCORPORATED 1910 


75 FULTON ST., NEW YORK © 
UNDERWRITING MANAGERS for THE UNITED STATES and CANADA 








FOR 








EXCESS 





COMPENSATION 


Security Mutual Casualty Co. 
OF CHICAGO 


Assets $6,800,000 
Surplus $2,210,000 
Surplus and Reserve $6,200,000 


STRONGEST CASUALTY 
COMPANY IN AMERICA 


CASUALTY COVERS 



































February 1, 1924 


THE EASTERN 


UNDERWRITER 

















Picked Up Along || 
William Street 

















A Travelers Sales Cartoon 


The Travelers Indemnity is getting 
out a series of sales arguments in the 
shape of cartoons, one of which is re- 
produced herewith. This one covers 
plate glass. A number of different lines 
of coverage have had the attention of 
the cartoonists. 

“Travelers’’ Tales: 


The Horse Without Sense 
































IFTEEN HORSES were being led down a city 
street, by a hostler, when one, out of dislike for a 
street car, crossed the sidewalk and petfully leaped 
through a plate-glass window. j 
Then, disregarding the glittering gap through which 
he had entered, as well as the wide-open door, he se- 
lected another plate of glass and sprang through it to 
the street again. With all this there was not a scratch 
on him—but where was the famous horse sense of 
which we hear so much? 


In having had the windows insured, of course! 


* * 


DeKay Built First Naval Training Camp 
of Late War in U. S. 

Eckford C. Dekay, president of the 
insurance service organization of De- 
Kay & Company, built the first naval 
training camp of the late war and trained 
1,320 men and 48 officers within a few 
months. This camp was located at 
Kingsland’ Point, Tarrytown, N. Y., and 
with the men of his command he de- 
signed and constructed 23 buildings in 
28 working days at a total cost to the 
Government of $12,000 for material 
which seems incredible at this date af- 
ter the education in money spending 
that the country has acquired since then. 

Having worked up through all grades 
in the New York State Naval Militia, after 
serving on the U. S. S. Yankee during 
the war with Spain, Mr. DeKay was 
commissioned captain (commanding the 
fourth naval battalion) by Governor 
Whitman prior to our entrance into the 
World War. 

Educated at Lehigh University, Mr. 
DeKay became military secretary to 
Governor John A. Dix and later a rep- 
resentative of the New York State In- 
surance Department on the engineering, 
underwriting and actuarial committees 
of the New York Compensation Rating 
Board and at the national rate revision 
conferences. He is a fellow of the Cas- 
ualty Actuarial Society and was for two 
years vice-president of the American 
Society of Safety Engineers. DeKay & 
Company is a service bureau for em- 
ployers taking advantage of the pro- 
Vision of the Workmen’s Compensation 
Law permitting self-insurance. The bu- 
reau will supervise medical and hospital 
treatment, investigate and pay claims of 
injured employees, represent employers 
at hearings before the industrial com- 
Mission and supply legal services on 


cases carried into civil courts. It will 

also place group life and all incidental 

coverages required by self insurers such 

as excess or catastrophe insurance. 
eh & 

Tom Smith’s Silk Hat Experience With 
Viviani 

Tom Smith, general agent of the Na- 
tional Surety in Philadelphia, was mayor 
of that city when Viviani was premier 
of France during the World War. When 
Viviani went to Philadelphia Mayor 
Smith and other officials went down the 
line of the Pennsylvania railroad and 
met him as he was about to enter the 
city. he premier was wearing an in- 
significant looking crusher hat and 
looxed worried as someone had stolen 
his silk topper. When the party arrived 
at the railroad station Smith motioned 
to a triffic cop, took a look at the pre- 
mier’s head and told the policeman to 
speed down to a hat store with some 
other motor cycle men and take to 
the University of Pennsylvania, which 
the premier was to visit, a silk hat of 
every size from No. 7 up. Later in the 
morning Viviani was led up to the hat 
boxes by the Mayor and told to take 
his pick. It was an attention he greatly 
appreciated. Unfortunately, later in the 
day at a luncheon some Philadelphian 
again walked way with the premier’s 
top piece, leaving in its place a battered 
tile much too small. But Smith’s action 
in ordering the hats in the first place 
made a hit with the distinguished French 
statesman. 

Mr. Smith has four sons, three of 
whom are in the surety business with 
him. 

oe * * 


Exhibit at Cleaners’ Convention 

The Aetna Life and Affiliated Companies 
have an exhibition at the convention of the 
National Association of Cleaners and 
Dyers that is being held this week at the 
Hotel Pennsylvania, New York. The dis- 
play features the bailee’s customer policy 
and includes reference to the other lines 
required by cleaners and dyers establish- 
ments. Attending from the home office 
of the company are: E. S. Jordan, special 
agent; D. R. Sibley, manager of the inland 
marine department; Lewis E. Day, special 
agent, and two publicity men. Charles 
O’Regan, superintendent of the inland 
marine department, is representing the 
New York office at the exhibit. 

‘e+ 
Hoey’s Acquaintance 

The recent appointment of Hoey & 
Illison to represent the United States 
Life is regarded as a mighty good one. 
Heretofore, Hoey & Ellison have had 
no life insurance connection, which has 
made some people believe that the office 
was overlooking a bet, as James J. 
Hoey, of this firm, probably has the 
largest individual acquaintance in New 
York City, with the possible exception 
of Governor Al Smith. Mr. Hoey has 
been meeting people day and night for 
twenty years and part of his acquaint- 
ance has been built up and cemented 
through his ability and willingness to 
do real favors for large bodies of peo- 
ple. There are many associations of 
men in town with whose membership 
he has an en masse personal relation- 
ship. He has a big heart; his head is 
level, and he has no exaggerated opin- 
ion of his own importance, but that he 
is_an important factor in New York 
Life, not only in politics but in business, 
has long been recognized. Bennett 


Ellison, a younger man, also knows a 
great collection of people. When they 
teamed up it was a splendid mating, 


PHOENIX IND. FIGURES 





Company Wound Up Year With $1,- 
837,494 of Assets; Surplus to Policy- 
holders of $1,098,462 





The figures of the Phoenix Indemnit 
for the year ending December 31, 1923, 
follow: 


Assets 

United States Government 
Lr... epee ear ee ener eee $ 552,720.00 

Miscellaneous Stocks and 
BONOS corde sevise tes ..++ 1,022,420.00 
Cash on Hand and in Bank 57,215.95 

Premiums in Course of Col- 
lection Under 90 Days..... 188,460.31 
Other Assets ...... Teeucasds 9,612.12 
Interest Accrued .......... 7,066.25 
$1,837,494.63 

Liabilities 

Reserve for Claims .......... $ 227,241.72 

Reserve for Unearned 
PECHIIGHAN cai cds. cdecedans 425,567.92 
Reserve for Commissions.... 41,938.76 
Reserve for Taree sidcieccee 18,127.99 
Reserve for Sundry Bills.... 16,156.19 
Contingent Reserve .......... 10,000.00 
739,032.58 

Comtol ..c0cecved $500,000.00 

nr 598,462.05 
7 1,098,462.05 
$1,837,494.63 


Surplus to policyholders $1,098,462.05 





NORWICH INDEMNITY YEAR 





Company Has Assets of $2,791,205 Sur- 
plus to Policyholders is 
$1,044,022 





The Norwich Union Indemnity’s state- 
ment for the year ending December 3], 
1923, follows: 


Assets 

United States Government 
DOUG ccdcns dawdackncaccds $671,860.00 

State, County and Munici- 
pal BOWGS ssccsvccis eeeeee 183,250.00 
Ratiroad Bonds ......0<cess 686,840.00 

Miscellaneous Stocks and 
QE 5 2 Seta ic ncakaccnens 634,303.40 
Cash on Hand and in Bank — 131,621.07 

Premiums in course of col- 
lection under 90 days.... 417,781.51 
Interest Accrued .......... 21,650.46 
CMB AIOE oko oicaSee skies 43,899.18 
$2,791,205.62 

Liabilities 

Reserve for Claims........ $695,261.93 

Reserve for Unearned...... 
byt ace ee ee 905,469.05 
Reserve for Commissions... 87,348.76 
Reserve for Taxes........0¢ 43,711.33 
Reserve for Sundry Bills... 15,392.15 
‘TOtal RESQrWeS sc cciccccccd $1,747,183.22 

Cannel sceduuss $500,000.00 

SOPTNB sc cseeds 544,022.40 
1,044,022.40 
$2,791,205.62 


Surplus to policyholders $1,044,022.40 





BECOME BOROUGH AGENTS 


The Standard Accident has appointed 
Jones & Whitlock, New York City, as 
borough agents for all casualty lines. 
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Cash Capital $1,500,000.00 


FIDELITY and SURETY 
BONDS 





Accident, Health, Burglary, Automobile, 


Executive Offices Great Rastern Dept. 


830-836 Union St., 100 Maiden Lane 
New Orleans New York 














WANTED TO PURCHASE 
The advertiser will purchase or 
place burglary, surety and fidelity 
lines of insurance from retiring 
brokers, agents or others, 


Address B. F. §, 
c/o The Eastern Underwriter 
86 Fulton Street 
New York 














The Kmployers’ Liability 
Assarance Corporation, Ltd. 


The original and leadging Liability 
[Ineurance Company in the World 


LIABILITY, STEAM BOIL 

ACCIDENT, HEALTH, FID. 

AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Mgr. 


33) BROAD STREET, BOSTON, MASS 
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THE NATIONAL 
of DETROIT 


Eastern Dept. Western Dept. 
81 John St. Pacific Bldg. 
New York San Francisco 
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The Travelers in Greater New York 


(Continued from page 19) 


Mr. Fisher retired and the office was 
left in charge of Mr. Johnson as general 
agent. 

“Shortly after Mr. Johnson took hold 
the office was moved to the Broadway 
end of the building known as No. 207 
Broadway. This was on the corner of 
Fulton Street, the heart of the business 
district at that time. Opposite the door 
was the old bridge (which survives now 
only in ancient prints) spanning Broad- 
way, to enable pedestrians to cross the 
street without getting into the traffic 
jam, which, even in those days, ‘was 
terrific at this point. Four or five bus 





ALAN M. MILLER 


lines were in operation, and, as none of 
the broad up-and-down streets had been 
made fit for trucking, all the traffic had 
to follow Broadway. From the oflice 
windows it was nothing unusual to see 
a mass of stages and trucks held up for 
half an hour. 

“The office was about 20x60. We had 
four employes, and a janitor who used 
to open up, sweep out, stoke the old 
‘morning glory’ stove, and lock up at 
night. The counter was four feet long, 
and the whole outer office would hold 
six or seven customers. 

“About 1877 a move was made to the 
Tribune Building to a grade-floor room 
about double the size of the old office. 
There was steam heat here; so the jani- 
tor was promoted to collector. The 
Tribune Building was entirely out of the 
insurance district, which was then on 
Broadway and business did not in- 
crease; but we opened the instalment 
railroad accident line, and that helped 
out! 

“In 1881 we moved to the corner of 
Cortland Street and Broadway (No. 173 
Broadway). Our business grew greatly. 
The office was small and stuffy, and we 
were crowded, as our force had begun 
to increase; but we stood it for about 
five years, and then moved to 140 Broad- 
way, near the corner of Liberty Street. 


Liability Department Opened 


“This was considered a fine office 
mahogany, brass and marble gave it 
glitter. The force grew still further, 
and the company’s liability department 
was opened while we were here. At 
first, I believe, we were the only office 
in which the company wrote this line. 
Being finally crowded for space, we an- 
nexed the adjoining office at 142 Broad- 
way. 

“It was in this office that we used 
our first telephone, also our first type- 
writing machine; and it was here that 
we first enjoyed the convenience of elec- 
tric lights. 

“In the course of the stay here Mr. 
Johnson died, and the office was made a 


direct branch of the Home Office (the 
first branch office to be established, I 


believe). 
“At the expiration of the ten-year 
lease, this office was given up for lack 


of space. Our next home was in the 
Bank of Commerce Building, 31 Nassau 
Street, corner of Cedar, on the fifth 
floor, and we took there a force of about 
50. This was a fine office, handsomely 
equipped, but was soon outgrown; and 
at the end of the twelve years we were 
there we had spread to various floors. 

“We left 31 Nassau Street to be 
nearer to the ground; also to obtain 
more space. For lack of space we had 
been obliged to move the claim, legal, 
underwriting, and inspection depart- 
ments to 1 Madison Avenue; but even 
this had not sufficiently relieved the 
pressure, 


Lease at 76 William 


“No. 76 William Street enters the 
story at this point. We took the second 
and third floors at first and gradually 
increased the space until we had occu- 
pied half the twelve stories of this 
building, the entire annex to the south, 
and one floor of the adjoining sky- 
scraper at 80 Maiden Lane.” 


Specialized Service 


A feature of-which the Travelers 
feels justly proud and developed to a 
high degree of efficiency is its special- 
ized service to brokers, given with ex 
pertness and enthusiasm. On the left, 
as one enters 55 John Street, is a long 
room containing the life and accident 
counter; on the right is a similar room 
containing the liability and indemnity 
counter, and the cashier’s cage. Here 
every assistance is given to agents and 
brokers by a staff of men with special 
training. 





FRANK S. McMANUS 


Many an insurance man finds himself 
from time to time up against a stone 
wall in the solicitation of a risk. He 
needs special information, a new kind of 
argument, moral support, strategic sug- 
gestions, statistical information. This 
is what the counter force aim to give; 
and if the matter is too deep for an 
over-the-counter decision the Business 
Development Department on another 
floor extends a helping hand. The 
broker can also find out in the counter 
rooms what “literature” the company 
prints on various subjects; and can ob- 
tain copies of leaflets, booklets, and 
other advertising matter. 

The Travelers early inaugurated the 
system of furnishing expert assistance 
to brokers through insurance special- 
ists, even before it adopted the branch 
office system under which this principle 
has become general throughout the 








country. The old system of furnishing 
this service through commissioned spe- 
cial or over-agents has largely disap- 
peared. Present-day service is rendered 
through salaried members of an execu- 
tive staff termed field assistants. 

The Travelers is now writing life, ac- 
cident, health, group life, wholesale life, 
group accident and sickness, compensa- 
tion, employers’ liability; automobile, 
teams, theatre, contractors’, elevator, 
garage, owners’, landlords’ and tenants’, 
aircraft, and resident and farms public 
liability; automobile, teams, elevator, 
garage, aircraft and general property 
damage; automobile, elevator, and 
teams collision; owners’ and contrac- 
tors’ protective; residence, mercantile 
safe, open stock, safe deposit box, and 
bank burglary; office and store, and pay- 
master and messenger robbery; engine 
and flywheel; plate glass; steam boiler; 
and electrical machinery insurance. 


SHOW PICTURES OF OFFICERS 


The Commercial Casualty of Newark 
has sent to representatives an illustrated 
booklet in order to make them better ac- 
quainted with the personnel of the com- 
pany. In it are cuts of C. W. Feigenspan. 
president; J. Horace Shale, vice-president 
and general manager; W. C. Garrison, 
rears W. Van Winkle, secretary; E. 

Feigenspan, vice-president; W. R. Grif- 
a assistant secretary; I’. T. Gilson, as- 
sistant secretary; W. A. Herr, comptrol- 
ler, and C. E. Wheatley, assistant treas- 
urer. Also in the book are pictures of 
some of the private offices of the execu- 
tives and various departments of the home 
office of the company. 


MICHELBACHER TO LECTURE 
G. F. Michelbacher, secretary-treas- 
urer of the National Bureau of Casualty 


& Surety Underwriters, will give a 
course of lectures at Columbia Uni- 
versity on workmen’s compensation. 


The course will start on February 6 and 
continue on Wednesday evenings from 
5.50 to 7.30 o’clock. 
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Seven New Auto Bills 
Pending in Albany 


DEAL WITH LIABILITY RISKS 


Some Extend Compulsory Insurance to 
All Automobile Owners in Effort 
to Curb Fatal Accidents 


There are now before the New York 
legislature at Albany seven bills dealing 
with liability policies for automobile own- 
ers. The movement to compel automobile 
owners to carry liability insurance to pro- 
fect persons injured in auto accidents has 
gained tremendous popularity in the last 
year or two. Several states have laws 
governing every motorist while others like 
New York have laws forcing only taxi- 
cab drivers in large cities to carry insur- 
ance, and these latter manage to evade 
the law successfully. 

An appalling increase in the death rate 
due to fatal motor car accidents has 
caused a wave of reaction which threatens 
to succeed in curbing reckless automobile 
drivers. Governor Smith of New York 
last month sent a special message to the 
legislature urging legislation which would 
be helpful in reducing auto accidents. It 
is important that automobile insurance men 
be acquainted with the proposed changes 
in the law and therefore they are given 
herewith: 

1. A bill to amend the insurance law, 
Section 109, in relation to standard provi- 
sions for liability laws. It is proposed 
that “no such policy shall be issued or de- 
livered in this state on or after July 1, 
1924, to the owner of a motor vehicle, by 
any corporation or other insurer authorized 
to do business in this state, unless there 
shall be contained within such policy a 
provision insuring such owner against lia- 
bility for damages for death or injuries 
to person or property resulting from neg- 
ligence in the operation of such motor 
vehicle, in the business of such owner or 
otherwise, by a person under the age of 
eighteen years, with the permission, ex- 
press or implied, of such owner, and re- 
gardless of whether such person is accom- 
panied by such owner.” 


Bill Extending Taxicab Law 


2. A bill to amend the highway law, in 
relation to indemnity bonds or insurance 
policies of owners of motor vehicles op- 
erated on any public highway of the state. 
Changes Section 282-b so that the words 
restricting the act to streets in a city of 
the first class are omitted and “any public 
highway” substituted. This would extend 
the law now compelling taxi-drivers in 
New York City to insure or get a bond 
for $2.500 to public carriers throughout 
the state. This bill is in the Assembly. 

3. There is likewise a bill in the Senate 
extending the taxi-cab law to all carriers 
of passengers for hire in the state, but it 
goes farther than the above bill by includ- 
ing motor vehicles owned and operated by 
a municipality. the state or the federal 
government. In addition, it makes viola- 
tion of the law more easy to detect by pro- 
viding that any operator of a car for hire 
not having his policy and bond “in full 
force and effect, or who shall not have in 
his possession. while operating such ve- 
hicle, the certificate of such filine”—with 
the tax commission—“or who shall have in 
his possession anv false or fraudulent cer- 
tificate of such filing shall be guilty of a 
misdemeanor.” 

_4. A bill in the Assembly to amend Sec- 
tion 282-b of the highway law in relation 
to requiring indemnity honds or insurance 
Nolicies from owners of motor vehicles to 
he operated or driven unon the public 
highwavs. This bill includes every owner 
or onerator of a motor car bv providing 
that in addition to carriers for hire. every 
owner of a motor vehicle to he driven on 
the public highways of the state shall file 
and denosit such a personal hond cor- 
Dorate suretv or policy of insurance in the 


sum of $1000. 
Policies for All Car Owners 


5 A bill in the Senate to amend the 
hishwav law in relation to reauirine in- 
demnity bonds and insurance policies from 
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owners of motor vehicles. This bill would 
create Section 282-c, which would read as 
follows : 


§ 282-c. Indemnity bonds or insur- 
ance policies from owners of motor ve- 
hicles. Every owner of a motor vehicle, 
except street cars and motor vehicles 
operated under a franchise by a cor- 
poration subject to the provisions of the 
publie service commission law, and mo- 
tor vehicles owned and operated by a 
municipality, the state or the federal 
government, and except as otherwise 
provided in this chapter, which shall be 
operated over, upon or along any public 
highway, shall deposit and file with the 
state tax commission for each motor ve- 
hicle intended to be so operated, either 
a personal bond with at least two sure- 
ties approved by the state tax commis- 
sion, a corporate surety bond or a policy 
of insurance in a solvent and responsible 
company authorized to do business in 
the state, approved by the state tax 
commission, conditioned for or securing 
the payment of any judgment recovered 
against such owner for death or for in- 
jury to person or property caused in the 
operation, maintenance, use or the de- 
fective construction of such motor ve- 
hicle, provided that such bond or policy 
may limit the liability of the surety or 
insurer on any one judgment to twenty- 
five hundred dollars for injuries to per- 
son or death and five hundred dollars 
for damage to or destruction of proper- 
ty, and on all judgments recovered upon 
claims arising out of the same trans- 
action or transactions connected with 
the same subject of action to five thou- 
sand dollars for injuries to person or 
death and one thousand dollars for 
damages to or destruction of property, 
to be apportioned ratably among the 
judgment creditors according to the 
amount of their respective judgments, 

Such bond or policy of insurance shall 
containa provision for a continuing 
liability thereunder notwithstanding 
any recovery thereon. If at any time, 


in the judgment of the state tax com- 
mission, such bond or policy is not suffi- 
cient for any cause, the commission 
may require the owner of such motor 
vehicle to replace such bond or policy 
with another approved by the commis- 
sion. Upon the acceptance of a bond or 
policy, pursuant to this section, the 
State tax commission shall issue to the 
owner of such motor vehicle a certifi- 
cate describing such vehicle and that 
the owner thereof has filed a bond, or 
policy, as the case may be, required by 
this section, which certificate shall be 
in the possession of the operator of such 
vehicle. Hither a personal or corporate 
surety upon a bond filed pursuant to this 
section or any insurance company whose 
policy has been so filed, may file a no- 
tice in the office of the state tax com- 
mission that upon the expiration of 
twenty days from such filing such sure- 
ty will cease to be liable upon such 
bond, or in the case of such insurance 
company, that upon the expiration of 
such time such policy shall be can- 
celed, 


The state tax commission shall there- 
upon notify the owner of such motor 
vehicle of the filing of such notice, and 
unless such owner shall file a new bond 
or policy of insurance, as provided by 
this section, within such time as shall 
be specified by the state tax commis- 
sion, such owner shall cease to operate 
or cause such motor vehicle to be oper- 
ated and the registration of such motor 
vehicle shall be automatically revoked, 
Any person operating a motor vehicle, 
as to which a bond or policy of insur- 
ance lis required by this section, who shall 
operate such vehicle, or cause the same 
to be operated, while such a bond or 
policy, approved by the state tax com- 
mission as required by this section, is 
not on file with the tax commission, and 
in full force and effect, or who shall not 
have in his possession, while operating 
such vehicle, the certificate of such fil- 
ing, or who shall have in his possession 
any false or fraudulent certificate of 
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such filing, shall be guilty of a misde- 
meanor. 

2. This act shall take effect July 
first, nineteen hundred and twenty-four. 

6. A bill to amend the highway law in 
relation to liability of owners of motor 
vehicles for negligently causing death or 
injuries to person or property when such 
motor vehicle is operated by a person 
under eighteen years of age. It adds Sec- 
tion 282-d to the law. The text follows: 

§ 282-d. Negligence of operator under 
eighteen years of age attributable to 
owner. Every owner of a motor vehicle 
operated upon a public highway shall 
be liable and responsible for death or 
injuries to person or property resulting 
from negligence in the operation of such 
motor vehicle in the business of such 
owner or otherwise by a person under 
the age of eighteen years, with the per- 
mission, express or implied, of such 
owner. All bonds executed by or poli- 
cies of insurance issued to the owner of 
a motor vehicle shall contain a provis- 
ion for indemnity or security against 
the liability and responsibility provided 
in this section, 

§ 2. This act shall take effect July 
first, nineteen hundred and twenty-four. 

7. A bill to amend the highway law in 
relation to liability of owners of motor 
vehicles for negligently causing death or 
injuries to person or property when such 
motor vehicle is operated by a person other 
than the owner, It would create Section 
282-e of the highway law. Its text fol- 
lows: 

§ 282-e. Negligence of operator other 
than owner attributable to ownef. 
Every owner of a motor vehicle oper- 
ated upon a public highway shall be 
liable and responsible for death or Iin- 
juries to person or property resulting 
from negligence in the operation of such 
motor vehicle, in the business of such 
owner or otherwise, by any person with 
the permission, express or implied, of 
such owner. All bonds executed by or 
policies of insurance issued to the owner 
of a motor vehicle shall contain a pro- 
vision for indemnity or security against 
the lability and responsibility provided 
in this section, 

§ 2. This act shall take effect July 
first, nineteen hundred and twenty-four. 





CONDEMNS IRRESPONSIBLES 


Easily Obtained Surety Bonds Increase 
Premiums According to Associated 
General Contractors 


The Associated General Contractors of 
America at its annual meeting in Chi- 
cago last week adopted a resolution con- 
demning the ease with which incom- 
petent and irresponsible contractors are 
able to get surety bonds. 

The resolution in part follows: 

“Whereas, Bond agents are writing 
bonds for contractors who are obviously 
incapable of performing their contracts; 
and 

“Whereas, The bonding of these irre- 
sponsible contractors gives them an un- 
warranted credit rating: and 

“Whereas, Numerous defaults of these 
irresponsible companies who can obtain 
surety bond bring public censure upon 
the engineer, dissipate engineering 
funds, produce an inferior quality of 
workmanship and keep public construc- 
tion in a demoralized condition; and 

“Whereas, These numerous defaults 
have greatly increased the rate of bond 
premiums, thereby adding to the cost of 
construction paid by the public; and 

“Whereas, The bonding of bidders un- 
qualified by either experience, personal 
integrity or financial soundness to as- 
sume their contracts is preventing the 
development of constructive service and 
the adoption of ethical practices which 
are essential to the establishment of 
construction as an orderly industry; 
therefore be it 

“Resolved, That the Associated Gen- 
eral Contractors ioin with the American 
Association of Highway Officials and 
representatives of the surety companies 
for a complete and impartial analysis of 
the bonding situation. seeking to find a 
proper solution for the issues confront- 
ing both the bonding companies and 
contractors.” 





A. H. REAVES, PRESIDENT 


The Philadelphia Casualty Underwrit- 
ers’ Association at the annual meeting 
elected the following officers for the cur- 
rent year: A. H. Reeves, president; John 
D. Pharaoh, vice-president, and J. B. 
Councilman. secretary and _ treasurer. 
Board of directors, Tohn W. Donahue, G. 
H. Poole’ H. K. Remington, H. Jordan 
Dooley. William F. Swan, John Kent 
Kane. William H. Barnard. F. B. Burd- 
sall. W. M. Berry and E. W. Frain. Res- 
olutions were adopted protesting against 
advertising the State Fund of Workmen’s 
Compensation in literature paid for by the 
State. 
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The Glens Falls Insurance Company is old in 
years and experience, but young in vigor and pro- 
gressiveness. Attained Age has brought under- 
Standing. Retained Youth has profited by it. 
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